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Semi-Annual Results DETROI 





Aggregates and Averages 


Help Win the War , : ‘ ; ‘ : , J. M. Thomas 
Underwriting War Workers. . , ‘ ‘ . E. Hauschild 
Auto Prospects ‘ ° : . ‘ ‘ ; . W. G. Keating 
Money and Securities ; : ; : ‘ . Calvin A. Soriero 
Accident and Health in Wartime , ‘ , Harold R. Gordon 
The Judge Says ; , . ‘ : ; Sidney A. Wilson 
War Activities e ° ‘ ; ‘ Underwriters’ Laboratories 
Odd Accident Causes . ‘ . . . . H. O. Wuelfing 


Subrogation or Loan . ; ‘ ; . , David A. Ticktin 
Insurance Company Developments — Monthly Fire Losses 
Selling Tips — Examination Reports — Agency and Home 


Office News — Safety and Insurance — Cumulative Index 
Accident and Health Developments — Best's Stock Index 
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(COOPERATION is 


“the American W ay! ” 


It's paving the way to Victory! . . . eager cooperation be- 
tween the men who fire the guns, and fly the planes, and 
sail the ships . . . unstinting cooperation between men in 
uniform, and men and women in overalls and aprons. . . 
faithful cooperation between the fighting front and the 


home front. 


COOPERATION long has been a reason why foremost 
insurance companies rely on “AMERICAN RE.” Your 


company, too, will prefer “the American Way.” 


0A MERICAN 
RE-INSURANCE COMPANY 
99 JOHN STREET,NEWYORK/7,N.Y. 
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MR. JONES WILL SEE 


YOU NOW... HE'S THE 
PILE ON THE RIGHT 






























































































































| with paper work 
| growing daily... 


SAVE VALUABLE FILING SPACE WITH THE 5-DRAWER GUARDSMAN 


Five drawers instead of four... 25% more capacity...and on the same 
floor space! Doesn’t that go a long way towards solving your desperate 
need of more “elbow-room” for your now crowded files ? 

The Wood Guardsman needs no priority. But it is built for many years 
of service. With many government regulations requiring the retention of 
certain operating records for two or more years, the Guardsman is your 
logical choice. Attractive? Just look it over at the Remington Rand Office 
nearest you (listed in your local phone directory). 





o™ - REMINGTON RAND 


DELIVERY ! 
BUFFALO 3, NEW YORK 
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Independent 
Thinkers... 


read the Chicago Journal of 
Commerce each business morn- 


ing for their business news. 


Independent thinkers want facts; 
uncolored by the opinions of 
others. Having the facts, they 


can form their own conclusions. 


Chiraga Journal 
of Commerre 


“All the News a Busy Man Has Time to Read” 


12 East Grand Avenue Chicago, Illinois 


STOCK QUOTATIONS 
Closing Bid Prices 


Furnished through the courtesy of The First Boston Corporatio, 


1943 Range Angus 

High Low 3 
Aetna Casualty & Surety Company 
Aetna Insurance Company 
Aetna Life Insurance Company 
Agricultural Insurance Company 
American Alliance Ins. Company 
American Casualty Company 
American Equitable Assur. Co. 
American Home Fire Assur. Co. 
American Ins. Co. (Newark) 
American Re-Insurance Company 
American Reserve Ins. Company 
American Surety Company 
Automobile Insurance Company 
Baltimore American Ins. Company 
Bankers & Shippers Ins. Company 
Boston Insurance Company 
Camden Fire Ins. Association 
Carolina Insurance Company 
City of New York Ins. Company 
Connecticut Gen’l Life Ins. Co. 
Continental Casualty Company 
Continental Insurance Company 
Eagle Fire Insurance Company .. 
Employers Reinsurance Corp. 
Excess Ins. Co. of America 
Federal insurance Company 
Fidelity & Deposit Co. ot Md. 
Fidelity-Phenix Fire Ins. Co. 
Fire Assoc. of Philadelphia 
Fireman’s Fund Ins. Company 
Firemen’s Ins. Co. (Newark) 
Franklin Fire Ins. Company 
General 4s ince Corp. 
Gibraltar F. & M. Ins. Co. 
Glens Falls Insurance Company 
Globe & Republic Ins. Company 
Globe & Rutgers Fire Ins. Co. 
Great American Insurance Co. 
Halifax Insurance Company 
Hanover Fire Insurance Company 
Hartford Fire Insurance Company 
Hartford Steam Boiler Inspec. & Ins. Co... 
Home Insurance Company 
Homestead Fire Insurance Company 
Ins. Co. of North. America 
Jersey Insurance Co. of N. Y. 
Knickerbocker Ins. Company 
Maryland Casualty Company 
Mass. Bonding & Ins. Company 
Merchants Fire Assur. Corp. 
Merchants & Mfrs. Fire Ins. ¢ 
National Casualty Company 
National Fire Insurance Company 
National Liberty Ins. Company 
National Union Fire Ins. Company 
New Amsterdam Casualty Company 
New Brunswick Fire Ins. Company 
New Hampshire Fire Ins. Company 
New York Fire Insurance Company ... 
Northern Insurance Company 
North River Insurance Company 
Northeastern Ins. Co. of Hartford 
Northwestern National Ins. Company 
Ohio Casualty Insurance Company 
Pacific Fire Insurance Company 
Pacific Indemnity Company 
Paul Revere Fire Insurance Company 
Phoenix Insurance Company 
Preferred Accident Ins. Company 
Providence Washington Ins. Co. 
Reinsurance Corp. of New York 
Republic Ins. Co.—Dallas 
Rhode Island Insurance Company 
St. Paul F. & M. Ins. Company 
Seaboard Surety Company 
Security Ins. Co. (New Haven) 
Springfield F. & M. Ins. Company 
Standard Accident Ins. Company 
Travelers Insurance Company 
U. 8S. Fid. & Guaranty Company 
U. 8. Fire Insurance Company 
U. 8S. Guarantee Company 
Westchester Fire Ins, Company 
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*Based on Standard & Poor’s daily stock price indexes of 50 industrial, 
W railroad and 20 public utility stocks combined. 


Casualty Fire 
1943 1942 1943 1942 
rere 326.7 287.8 185.7 183.0 
SE ie 4 a 0e6 327.5 282.6 189.0 173.2 
re 330.6 264.9 193.8 159.4 
Se 331.2 253.7 193.5 149.3 
Saar 338.1 265.1 197.2 160.5 
|e 347.5 279.0 201.1 163.0 
ae 355.8 285.6 199.9 165.4 
ae 356.1 291.5 201.8 167.1 


NSURANCE shares renewed their forward move- 
ment last month, registering a gain of about 3% of 1%, 
ithough generally speaking trading was within a narrow 
nge. Casualty stocks with a small fractional gain in 
August registered their ninth consecutive monthly ad- 
vance, while fire stocks which were up almost 1% now 
ae at the highest point since 1937. At the month end, 
he casualty index stood at 356.09 against 355.75 the 
previous month and the fire index was 201.75 compared 
with 199.86 on July 31, 1943. 


Fire Stocks 


Half of the fifty fire stocks recorded gains last 
month, nineteen declined and six remained unchanged. 
(lobe & Republic, up 1 point, led the advances per- 
tntagewise, followed by Aetna, New Hampshire, Con- 
imental and Fidelity-Phenix. Declines during the 
nonth were mostly fractional. 


Casualty Stocks 


Among the casualty stocks, advances and declines 
were even with Preferred Accident recording the largest 
frcentage advance and Maryland Casualty leading the 
telines. The latter closed the month at 434, off 2% 
fom the high of 7 reached early in April of this year. 
mployers Reinsurance and Seaboard Surety with gains 
if 2% points were also among the more important 
tanges for the month. 
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KEEPING PACE 
WITH 


INCREASED VALUES 


Building material costs have increased 
considerably in recent years. Insurance on 
existing property therefore needs adjusting 
in line with current replacement costs. Like- 
wise, due to construction priorities and build- 
ing restrictions, property is more valuable 
than ever. In some instances it is practically 
irreplaceable, and increased owner-mort- 
gagee equities need additional protection. 


An advantageous situation has been cre- 
ated by war conditions which can be utilized 
by agents in checking clients’ policies to as- 
certain if the insurance in force will provide 
enough money to rebuild or restore the prop- 
erty in line with present sound value and put 
it in the same condition as it was at the time 
of the loss. Many risks will be found to be 
dangerously under-insured. 

Consult our Advertising Department re- 
garding ways and means of correcting this 
situation with the aid of business-building 
material and ideas. 





NORTH BRITISH AND MERCANTILE 
INSURANCE COMPANY 
Limited 


150 WILLIAM STREET 
NEW YORK 8, N. Y. 


DETROIT DALLAS 
BOSTON PHILADELPHIA 
CHICAGO SAN FRANCISCO 
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FIRE 
AND ALLIED LINES 


Distinguished service to agent 
and assured for more than 
233 years has earned the SUN 
its world-wide recognition. 














COMPANY DEVELOPMENTS 


SUMMARY of the insurance company developments 
throughout the United States and Canada in recent months 
appears hereafter. This summary includes notices of examina- 
tions conducted, and also new, licensed and retired companies, 
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ARIZONA 
Licensed 
UU SI NE 9p oc ooo 8ckcsceweceeexecs Reading, Pa, Vanufact 
ARKANSAS fers | 
Licensed 
American Re-Insurance Co. ..............5. New York, N. Y, 
Demers temetrnity 206, CO. oc 6... eee ccccesccces Newark, N. J. @. sity 
CeeeNOP es. SUESNOE GOED, ooo ccc cceesccecc'ass Fort Worth, Tex, a. “ Per 
Manufacturers Casualty Ins. Co. ............ Philadelphia, Pa, ™ 
RUNS SIERMIOE CLG. oo. 5.5 oon ccs ccdaueesces Philadelphia, Pa, §- nomy 
Standard Ins. Co. of N. Y. ........--+-ee0e: New York, N.Y. 
ee a ae ee Philadelphia, Pa. 
American States Fire Ins. Go. ....06 06000 Indianapolis, Ind. one 
Examinations 
California Casualty Ind. Exchange ........ San Francisco, Cal, \mericat 
California State Auto. Assn. Inter-Ins. Bureau, = 
San Francisco, Cal. Equitable 
ee a Los Angeles, Cal, Merchan’ 
Industrial Indemnity Co. ................ San Francisco, Cal. 
Industrial Indemnity Exchange ............ San Francisco, Cal, 
CONNECTICUT Vanufac 
Licensed Vanufac 
General Transportation C. & S. Co. .......... New York, N.Y. @ 
IDAHO 
Licensed Allied 
pemnusactarers Sve 86. Ge. .. o5.5 55.002 55% Philadelphia, Pa. Bi pyicvitl 
ILLINOIS Manufac 
Reinsured . 
Evangelical Mutual Fire Ins. Co. ...........000-080 Elgin, Ill. 
Licensed : ! 
Iowa Mutual Insurance Company ................ DeWitt, Ia. Guildhall 
INDIANA ¢ 
Licensed 
Beneficial Casualty Ins. Col ..........00s00% Los Angeles, Cal. 
Daemmaracturers Fire Ts. Go. 5... cc cece ce Philadelphia, Pa. 
Mese-cembes THSUTANCE GO. 6 66 os csc vcccsccessees Chicago, Ill. * and 
IOWA 
New Company ‘ Band | 
Protective Health and Accident Co. .......... Des Moines, Ia. on 
Licensed : ) and | 
Farmer's Mutual Auto. Ins. Co. ................ Madison, Wis. 
Manufacturers Casualty Ins. Co. ............ Philadelphia, Pa. 
Matutacturers Fire Ins. Co. ........5....2.- Philadelphia, Pa. ff y a 
MINNESOTA 4 
Licensed : 
ree Pee Pie Bee 0 a Sashes ese vcivs Philadelphia, Pa. 
MISSOURI 
Licensed ki 44 
ae ge Or ar Los Angeles, Cal. 4 
cg eae ee Minneapolis, Minn. 
Examined E 1 and 
Contral Surety Fice Corp. .<......<000scsaeses Kansas City, Mo. 
Central Surety and Ins. Corp. .............. Kansas City, Mo. § ip to 


NEW MEXICO 


Licensed % and | 
National Automobile Ins. Co. .............. Los Angeles, Cal. 
_ Examined : 
Mountain States Mutual Casualty Co. ...... Albuquerque, N. M. 98 
Pioneer Mutual Compensation Co. ......../ Albuquerque, N. M. 
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NEW YORK 
Withdrew 
erchants & Farmers Mutual Fire Ins. Co., Worcester, Mass. 
Examined 
igerican Reinsurance Co, ..........++++: New York, N. Y. 
wkers Mutual Ins. Co. ...........0eeeeeeees New York, ee 
gachers’ Mutual Casualty Co.............+- New York, N. Y. 
NORTH DAKOTA 
Licensed : 
\awfacturers Fire Ins. Co. ............ .. .. Philadelphia, Pa. 
Bue Castialty CO. ......ciccccesceseccscoues Keene, N. H. 
OHIO 
Licensed 
scurity National Fire Ins. Co. ............- Galveston, Tex. 
SE Se eo een rer ere Philadelphia, Pa. 
New Company : 
Seomy Insurance Co. ........cccccccccccees Columbus, Ohio 
PENNSYLVANIA 
Examined 
EE OOMNNT CD. 55.6502 0000 000400 seedewes Reading, Pa. 
ers 2400 SR SOL vawcscccccradeee Philadelphia, Pa. 
SOUTH CAROLINA 
ee CMAN TOR, SOG. | ccc cane ss scscns Charleston, S. C. 
EE OO 0 ee Charleston, S. C. 
Oe CR, GR. s scslnvianne ee ceenens Charleston, S. C. 
Merchants Mutual Ins. Co. ................ Charleston, S. C. 
TENNESSEE 
Licensed 
Yanufacturers Casualty Ins. Co. ............ Philadelphia, Pa. 
Mamtacturers Fire Ins. Co. ........seccces Philadelphia, Pa. 
UTAH 
Licensed 
i CO Ce  ccke en seueee enn Kansas City, Mo. 
Se Oe Oe, ON GO. odd sv ewasece cowwnen Louisville, Ky. 
mepmecturers Fire Ins. Co. .....0.ccecceces Philadelphia, Pa. 
CANADA 
NOVA SCOTIA 
Licensed 
ES SS tee eee London, Eng. 
CONVENTIONS AHEAD 
SEPTEMBER 
land 3—Minnesota Association of Insurance Agents annual 
meeting to be held at the Nicollet Hotel, Minneapolis, 
Minnesota. 
and 14—International Claim Association annual meeting to be 
held at the Edgewater Beach Hotel, Chicago, Illinois. 
land 18—National Association of Independent Insurance Adjust- 
ers annual meeting to be held in Chicago, Illinois (no 
hotel given). 
land 22—Insurance Advertising Conference annual meeting to 
be held at the Hotel Roosevelt, New York, New York. 
4 —New Jersey Association of Insurance Agents 50th annual 
meeting to be held at the Hotel Stacy-Trent, Trenton, 
New Jersey. 
OCTOBER 
$to 6—National Association of Mutual Insurance Agents an- 
nual meeting to be held at the Hotel New Yorker, New 
York, New York. 
Tand 8—Insurance Accountants Association annual meeting to 
be held at the Hotel New Yorker, New York, New York. 
(0) fo 13—National Association of Insurance Agents annual meet- 
ing to be held at the Hotel William Penn, Pittsburgh, 
Pennsylvania. 
band 27—Massachusetts Association of Insurance Agents annual 
meeting to be held at the Hotel Kimball, Springfield, 
Massachusetts. 
y —lowa Association of Insurance Agents annual meeting 
to be held in Des Moines, lowa (no hotel given). 
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news FLASH ! 


An advance tip on 
a New low-cost 


Accident Policy 


i 





Wait until you look inside! 


SOON . . . there will be in the 
hands of North America Producers a New 
sales-making PROFIT PAK featuring North 
America’s New S-K Accident Policy. 


This New low-priced policy is so superior 
in extent of coverage, and in other features, 
it virtually stands alone in the low-cost field 
that today is wide-open for quick and profit- 
able sales. 


The New PROFIT PAK... 


contains an easily understood series 
of 7 simplified lessons on A & H 
insurance. Also, a group of specially 
designed Sales helps for Producers 
to use in building up a worthwhile 
regular income with a policy that 
nets more substantial commissions 
than many other Casualty covers. 


WATCH FOR THIS ‘PROFIT PAK’ 





Indemnity Insurance Company of 


NORTH AMERICA 


and its affiliated companies write practically 
every form of insurance except life 


SERVICE OFFICES LOCATED IN PRINCIPAL CITIES 
COMPLETE NATION-WIDE INSURANCE FACILITIES FOR AGENTS AND BROKERS 


7 





.-. or don’t they know any better? 


A sudden blaze calls for fast action . . . grab an extin- 
guisher . . . hit the fire in a hurry. 

Yet it takes “know how.” Your men must know hov to 
pick the right extinguisher, must know how to handle it. 
Have you taught them these simple, important facts? 

Demonstrations do this teaching job best. Show your 
employees real fires, with real extinguishers in action. A 
series of well-run demonstrations may help save your platl, 
if fire breaks out. 

So Walter Kidde & Company have prepared “How 10 
Teach Fire-Fighting.” It tells how to make these demonstt 
tions most effective. Write for your plant’s copy. It's fret 
of course. Walter Kidde & Company, Inc., 917 Maia 
Street, Belleville, N. J. 
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eo EDITORS 
ORNER 


** * Tt is poetic justice that on August 5, 1943, a 
year almost to the day from the start of the Federal 
probe of the fire insurance business, the indictment 
secured by the Anti-trust Division of the Department 
of Justice was dismissed. However, this is not the end 
of the action by any means as the Department of Justice 
plans to carry the fight to the Supreme Court on the 
appeal that the District Court erred in dismissing the 
indictment. For a review of the agreement and text of 
the opinion, see Indictment Dismissed on page 13. 


* * * Each year we review the operating records of 
a representative group of fire and casualty companies 
at the mid-term to ascertain the general trend of the 
business. Although semi-annual statements have been 
rather slow coming in this year, the one hundred twenty 
companies included in the tabulation represent an ex- 
cellent cross-section of the fire and casualty business. 
Operating results were better than many anticipated, 
despite high Federal taxes, and investment appreciation 
added materially to the sharp rise in assets and surplus 
funds. Further particulars appear on page 15 under the 
title Semi-Annual Results with supporting figures by 
companies in tables starting on page 82. 


* * * The deciding factor in this global war is Amer- 
ican mass production of the fighting machines, equip- 
ment and material now streaming to numerous far-flung 
battle fronts. So far, industry has escaped enemy 
sabotage, but fire losses are on the way up. It is more 
vital than ever to keep fire losses down and Fire Pre- 
vention Week (October 3-9) comes at a very appropri- 
ate time to call attention to the trend in the fire losses 
this year and the trend following the first world war. 
This is done by the new president of the National Board 
of Fire Underwriters in the article on page 19 entitled 
Help Win the War. 


** * Just as the depression years develop problems 
for the underwriter and the insurance companies, the 
present years of high wages, tension and excitement will 
also bring problems just as acute, bothersome and ex- 
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pensive unless foresight can prevent them from becom- 
ing so. The article Underwriting War Workers, on 
page 21, points out some of the pitfalls in our present 
war era. 


* * * Much has been said pro and con about the 
prospects of the automobile insurance field for the dura- 
tion of the war. Automobile insurance isn’t through 
for the duration and from the standpoint of real con- 
tribution to the public welfare, the number of cars in- 
sured is'the goal that counts. The post-war automobile 
business is also very important as outlined in Auto 
Prospects on page 23. 


* * * In the past agents have suggested the combina- 
tion of honesty, safe burglary, interior robbery, mes- 
senger robbery and forgery insurance to protect money 
and securities of their commercial customers. There 
were a lot of headaches in that combination even if it 
was the best insurance that could be bought. For an 
explanation of how these headaches have been elimi- 
nated through the new broad form and how to sell it, 
see Money and Securities on page 27. 


* * * The accident and health business has accepted 
and is discharging its responsibility to the public in 
wartime and has made a substantial contribution in 
helping America prosecute a successful war program. 
Every American wants security and it can be attained 
in a voluntary American way without the distasteful 
compulsion and inefficiency of bureaucracy. For what 
accident and health has done and proposes to do, see 
Accident and Health in Wartime on page 31. 


* * * The insurance business has made substantial 
contributions to the war effort both before and after 
Pearl Harbor. One phase concerns the War Activities of 
Underwriters’ Laboratories, some of which are outlined 
in the article on page 53. Many cannot be told until 
after the war. 


* * * There are many odd or unusual accident causes 
which, individually, result in such a small proportion 
of the total number of accidents that the inclusion of 
them in a general “cause classification” may not be war- 
ranted. Nevertheless, these odd causes are interesting 
and important because, in the aggregate, the accidents 
resulting from them are responsible for many personal 
injuries and much property damage. Specific examples 
appear on page 67 under the title Odd Accident Causes. 


* * * The question as to the legal effect of a loan re- 
ceipt under New York law has been the subject of 
much discussion and difference of opinion. In short, 
who is the real party in interest under a loan receipt— 
the policyholder or the insurance company. A recent 
court decision brings this whole matter to the fore and 
is reviewed under the title Subrogation or Loan on 
page 71. 











WITH THE THREAT of sabotage added to 
all the hazards of normal times, all-out pro- 
tection against fire and unlawful intrusion is 
a “must” in every industrial establishment. 

All-out protection demands supplement- 
ing protective manpower with systems that 
function automatically, such as electrically 
supervised automatic sprinklers, automatic 
fire alarms, burglar alarms and other auto- 
matic intrusion detection systems. Watchmen 
and guards require the additional support 


of an outside central station which main- 
tains a continuous check on their activities. 
and provides prompt aid in emergencies. 
Thousands of war plants now receive 
this all-out protection through A.D.T. Cen- 
tral Station Automatic Electric Protection 
Setvices. Available in more than 650 cities 
and towns in the United States, this type of 
service assures the complete dependability 
and efficiency of operation which is essen- 
tial to any “all-out” protection program. 
Write for descriptive booklets. 


A. D.T. CENTRAL STATION ELECTRIC PROTECTION SERVICES 


Controlled Companies of AMERICAN DISTRICT TELEGRAPH CO. 155 Sixth Avenue, New Yo 


CENTRAL STATION 


OFFICES 


IN ALL PRINCIPAL 


AGAINST FIRE - BURGLARY: HOLDUP 


A NATION-WIDE 
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NATIONWIDE BRANCHES 


WESTERN 
RAYMOND T. SMITH, Vice President 
FRANK J. MATRE, Sales Mgr. 
10 South La Salle Street 
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Federal Probe reporting the Federal grand jury 
investigation of the fire insurance industry which 
qiminated on August 6, 1942 by the issuance of 
gibpenas to thirteen regulatory and advisory organ- 
ations calling for the production of voluminous 
eords. Plans were worked out by the subpenaed 
G@ganizations and the Anti-trust Division of the De- 
ent of Justice to appear in United States District 
a on December 14 on an order requiring the govern- 
ment to show cause why a motion to quash the subpenas 
should not be granted. However, on November 20, the 
Department of Justice, in a surprise move, secured in 
the U. S. District Court at Atlanta an indictment of the 
South-Eastern Underwriters Association, 27 of its offi- 
cers and 196 capital stock fire insurance companies 
charging a conspiracy to fix and maintain arbitrary and 
non-competitive rates and to monopolize trade and com- 
merce in fire insurance in the six states under the juris- 
diction of the S.E.U.A. On January 13, 1943 defendants 
fled a demurrer challenging the sufficiency of the in- 
dictment. 


fees a year ago we ran an article under the title 


Dismissal of Indictment Appealed 


It is poetic justice that on August 5, 1943, a year 
almost to the day from the start of the Federal probe, 
the indictment was dismissed. This is not the end of 
the action by any means as the Department of Justice 
plans to carry the fight to the Supreme Court on an 
appeal that the District Court erred in dismissing the 
indictment. On August 30 the Federal District Attorney 
for the Northern District of Georgia, acting for the 
Department of Justice, filed an appeal which may be 
heard as early as the middle of October. 


The Department of Justice is apparently so confident 
that the Supreme Court will reverse itself and hold that 
insurance is interstate commerce that not only is the 
Anti-trust Division pursuing the action in the Atlanta 
district but early in May extended the anti-trust in- 
vestigation to New York to include the Insurance Ex- 
ecutives Association, National Board of Fire Under- 
writers and their members and other persons, firms, 
corporations, companies and associations unknown. 
Commissions have been filed in the Federal District 
Court in New York City authorizing the commence- 
ment of prosecution under the anti-trust statutes. Simi- 
lar action has been announced as pending in California 
where between 150 and 200 Pacific Coast insurance offi- 
tials and companies and two insurance brokers’ organ- 
lations are scheduled for indictment on charges similar 
to those filed at Atlanta. 


The dismissal of the Atlanta indictment is therefore 
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INDIGEMENT DISMISSED 


of more than passing interest and these other actions ° 


will probably await the outcome of the Atlanta appeal. 
The final decision as to whether insurance is or is not 
commerce may be handed down relatively soon be- 
cause the government appeal on the basis that the Dis- 
trict Court erred in dismissing the indictment brings 
this question before the Supreme Court without pro- 
ceeding to trial. 


Review of Argument 


The question of insurance being commerce has been 
pleaded by the government and has been flatly dismissed 
by the United States District Judge E. Marvin Under- 
wood, who in reviewing the argument states: 

“Counsel for the Government concede that in the 
numerous decisions cited the Supreme Court has held 
that the business of insurance is not commerce, yet, 
strangely enough, ask this Court to rule directly to the 
contrary. Of course the Supreme Court decisions must 
be followed by this Court. The indictment does not 
disclose any facts or differences in this case which would 
remove it from the controlling effect of the decisions of 
the Supreme Court holding that the business of insur- 
ance is not commerce. If there is to be any overruling 
of the long line of clear and thoroughly considered de- 
cisions of the Supreme Court, acquiesced in for seventy- 
five years by Congress and administrative agencies, it 
will have to be done by the Supreme Court itself, or 
by Congress. The conspiracies charged in the indict- 
ment are not conspiracies in restraint of or to monopo- 
lize interstate trade or commerce.” 


Text of the Opinion 


The text of the District Court’s opinion dismissing 
the Atlanta indictment follows: 


On November 20, 1942, an indictment was returned by a 
Grand Jury of this Court against one hundred and ninety- 
eight corporations and twenty-seven individuals, charging such 
corporations and individuals with a conspiracy to fix and 
maintain arbitrary and non-competitive rates on fire insurance 
sold by them in the States of Alabama, Florida, Georgia, North 
Carolina, South Carolina, and Virginia, in violation of Section 
1 of the Sherman Anti-Trust Act, 26 Stat. 209, and with a 
conspiracy to monopolize trade and commerce in fire insurance 
in said States in violation of Section 2 of the Act. 

On January 13, 1943, defendants filed a demurrer challenging 
the sufficiency of the indictment upon the grounds that, it 
charges no offense against the United States; that the business 
of fire insurance is not commerce ; that the interpretation of the 
Act insisted upon would be a violation of the Tenth, Fifth and 
Sixth Amendments to the Constitution; and that the Court is 
without jurisdiction of the subject matter of the indictment. 

The case came on regularly to be heard on the demurrer and 
was argued orally and subsequently by briefs. 

(Continued on the next page) 
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INDICTMENT DISMISSED—Continued 


To constitute a violation of the Sherman Act, the restraint 
and monopoly denounced must be that of interstate trade or 
commerce, and, unless the restraint and monopoly charged in 
the indictment be restraint or monopoly of interstate trade or 
commerce, the indictment must fall. 

It is not a question here of whether the defendants participated 
in some incidental way in interstate commerce or used in some 
instances the facilities of interstate commerce, but is rather 
whether the activities complained of as constituting the busi- 
ness of insurance would themselves constitute interstate trade 
or commerce, and whether defendants’ method of conducting 
same amounted to restraint or monopoly of same. It is not a 
question as to whether or not Congress had power to regulate 
the insurance companies or some phases of their activities, but 
rather whether Congress did do so by the Sherman Act. 

Persons may be engaged in interstate commerce, yet, if the 
restraint or monopoly complained of is not itself a restraint or 
monopoly of interstate trade or commerce, they may not be 
convicted of violation of the Sherman Act. The fact that they 
may use the mails and instrumentalities of interstate com- 
merce and communication, and be subject to Federal regula- 
tions relating thereto, would not make applicable the Sherman 
Act to intrastate commerce or to activities which were not 
commerce at all. 

The whole case, therefore, depends upon the question as to 
whether or not the business of insurance is interstate trade or 
commerce, and if so, whether the transactions alleged in the 
indictment constitute interstate commerce. 

The Supreme Court has repeatedly held, during a period of 
seventy-five years, that the business of insurance is not com- 
merce, either intrastate or interstate. They have done so un- 
equivocally and unambiguously. 

Paul vs. Virginia, 8 Wall. 168; 

Hooper vs. California, 155 U. S. 648; 

Noble vs. Mitchell, 164 U. S. 367; 

New York Life Insurance Co. vs. Cravens, 178 U. S. 389; 
New York Life Insurance Co. vs. Deer Lodge County, 231 U. S. 


495; 
Bothwell vs. Buckbee, Mears Co., 275 U. S. 274; 
Western Live Stock vs. Bureau of Revenue, 303 U. S. 250, 253. 


This is not denied by the Government, but it maintains that 
in some of the cases the ruling was obiter and in others based 
upon a misconception and failure to comprehend the sweeping 
scope of the fire insurance business. (Government’s Brief, pages 
8 and 9.) Neither of these positions is sound. In all of the 
above cited cases, the ruling was essential to the case and the 
reasoning of the Court showed most careful analysis and full 
consideration of the questions now raised and did not merely 
follow “without reconsideration or reason, the fallacy estab- 
lished in the dictum of Paul vs. Virginia.” (Government’s Brief, 
page 15.) 

This is especially true in the elaborately argued and thor- 
oughly considered case of New York Life Insurance Co. vs. 
Deer Lodge County, supra. 

The Court could not be clearer in its announcement than in 
the expressions, “The business of insurance is not commerce. 
The contract of insurance is not an instrumentality of com- 
merce.” (Hooper vs. California, 155 U. S. 648, 655); and, 
“Contracts of insurance are not commerce at all, neither state 
nor interstate.” (New York Life Insurance Co. vs. Deer Lodge 
County, 231 U. S. 495, 510.) 

The same reasoning applies to the word “trade” as used in 
Sections 1 and 2 of the Sherman Act. It has a different sig- 
nificance in Section 3, but this fact does not enlarge its mean- 
ing in Sections 1 and 2. “Section 1 having been passed under 
the specific power to regulate commerce, its meaning necessarily 
must be limited by the scope of that power; and it may be 
that the words ‘trade’ and ‘commerce’ are there to be regarded 
as synonymous. On the other hand, § 3, so far as it relates 
exclusively to the District of Columbia, could not have been 
passed under the power to regulate interstate or foreign com- 
merce, since that provision of the section deals not with such 
commerce but with restraint of trade purely local in character.” 
(Atlantic Cleaners &@ Dyers vs. United States, 286 U. S. 427, 
434.) 


This difference in the meaning of the word “trade” as used 
in the different sections of the Act is referred to and emphasized 
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in the later cases of Associated Press vs. Labor Board, 30\ U.S 
103; Apex Hosiery Company vs. Leader, 310 U. S. 469, and 
American Medical Association vs. United States, 317 U. S$. 519 
Under the extremely broad construction of the words “ne 
terstate commerce” by the Supreme Court, which has been so 
ably presented by counsel for the Government, it is difficult tp 
conceive how the business of insurance could be interstate trade 
and yet not be interstate commerce. At any rate, the finding 
by the Supreme Court that the business of insurance js not 
commerce, seems to me to demand a finding that the business of 
insurance is not “interstate trade” and is not covered by the 
Sherman Act. 
In the case of Apex Hosiery Co. vs. Leader, 310 U. S, 469 
on page 495, the Court says: 
“The addition of the words ‘or commerce among the several 
states’ was not an additional kind of restraint to be prohibited 
by the Sherman Act but was the means used to relate the 
prohibited restraint of trade to interstate commerce for con- 
stitutional purposes, Atlantic Cleaners & Dyers vs. U. S, 2% 
U. S. 427, 434, so that Congress, through its commerce power, 
might suppress and penalize restraints on the competitive 
system which involved or affected interstate commerce.” 


The business of insurance is not interstate commerce or inter- 
state trade, though it might be considered a trade subject to 
local laws, either State or Federal, where the commerce clause 
is not the authority relied upon. But where the exercise of 
power is under the commerce clause alone, as in cases under 
the Sherman Act, the “trade” must have reference to trans- 
actions in or which affect interstate commerce. 

“This Court has since repeatedly recognized that the re- 
straints at which the Sherman law is aimed, and which are 
described by its terms, are only those which are comparable 
to restraints deemed illegal at common law, although ac- 
complished by means other than contract and which, for con- 
stitutional reasons, are confined to transactions in or which 
affect interstate commerce.” (Apex Hosiery Co. vs. Leader, 
310 U. S. 469, 498). 


Here the “trade” pursued, if it be such, is that of conducting 
the business of insurance, which the Supreme Court has held 
to be local and not interstate in character. 

Counsel for the Government concede that in the numerous 
decisions cited the Supreme Court has held that the business 
of insurance is not commerce, yet, strangely enough, ask this 
Court to rule directly to the contrary. Of course the Supreme 
Court decisions must be followed by this Court. The indictment 
does not disclose any facts or differences in this case which 
would remove it from the controlling effect of the decisions of 
the Supreme Court holding that the business of insurance is 
not commerce. 

If there is to be any overruling of the long line of clear 
and thoroughly considered decisions of the Supreme Court, ac- 
quiesced in for seventy-five years by Congress and administrative 
agencies, it will have to be done by the Supreme Court itself, 
or by Congress. 

The conspiracies charged in the indictment are not con- 
spiracies in restraint of or to monopolize interstate trade or 
commerce. The indictment, therefore, does not charge Federal 
offenses and should be dismissed. 

An order will be passed to accompany this opinion, sus- 
taining the demurrer on Grounds 1, 2, and 5 thereof, and dis- 
missing the indictment. 

This 5th day of August, 1943. 

E. Marvin UNpDERWooD 
United States District Judge. 


The “long line of clear and thoroughly considered 
decisions of the Supreme Court,” mentioned above, were 
reviewed in the January issue of Best’s Insurance News 
under the title, Paul vs. Virginia (pg. 59). Examination 
of this doctrine laid down in 1868 inevitably leads to 
the Supreme Court decision in 1913 in New York Life 
Insurance Company vs. Deer Lodge County. It is diffi 
cult to believe that any honest reasoning could differ 
from the scholarly, comprehensive and understandable 
opinion in this New York Life decision. 
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SEMI-ANNUAL RESULTS 
Stockh Companies 


panies, we are able to show the operating figures 

for 1942 and for the first half of 1943 before Fed- 
eral income and excess profits taxes and list the Federal 
axes incurred as a separate item. This procedure places 
il figures on a uniform and intelligible basis and antici- 
gates a proposed change in the 1943 annual Convention 
jorm statement, which will show the Federal tax item 
sparately. This treatment avoids the distortions caused 
ly differences in method of allocating taxes to under- 
writing and investment accounts and the considerable 
variation in the proportion of gross earnings absorbed 
ly the income and excess profits lines. 

Subscribers are cautioned that figures “before taxes” 
wil show lower expense ratios and higher operating 
profits than reported in our annual publications which, 
jor the sake of uniformity and the lack of complete 
Federal tax data, show all operating figures and ratios 
“after taxes.” Prior to 1942, Federal taxes were small 
and were customarily included with all other taxes as 
an expense of operation. Coincident with the tremen- 
dous increase in importance of Federal taxes, varying 
methods of reporting them were adopted and it became 
areal problem to show comparable figures for all com- 
panies. The item has become sufficiently important to 
be shown separately for at least the period of high 
Federal taxes at present and in prospect. 


Toss, the cooperation of the insurance com- 


Stock Fire Companies 


The sixty stock fire insurance companies included in 
this study write about one-quarter of all stock fire- 
marine business. Premium income is off about 5%, the 
increase in fire business being more than offset by the 
drop in war risk ocean marine and automobile lines. 
These underlying shifts in sources of premium income 
have an important bearing on over-all loss and expense 
ratios. 

With the war risk marine business taken over by 
War Shipping Administration, there has come a decline 


** 60 STOCK CASUALTY COMPANIES 


6/30/42 12/31/42 
$772,876 $808,990 
276,621 303,974 
245,279 260,511 
206,476 191,134 
234,048 431,892 
210,923 424,183 
47.5 48.5 
41.8 39.1 
89.3 87.6 
9,998 48,804 
8,923 19,773 
—13,330 —4,739 
26,658 
al5,341 


6/30/43 
$877,162 
350,065 
273,272 
198,787 
223,469 
215,861 
45.9 
38.9 
84.8 
27,628 
9,768 
29,960 
16,228 
a6,983 


Date 

Total Admitted Assets 
Policyholders' Surplus 

Loss Reserves 

Unearned Premiums 

Net Premiums Written 

Net Premiums Earned 

*Loss Ratio 

tExpense Ratio 

Combined Loss & Exp. Ratio .. 
Statutory Undr. Profit . 

Net Investment Income m4 
Other Invest. Gains or Losses... 
Federal Taxes Incurred ... 


Dividends Declared 


* Last 000 omitted. * Incurred to premiums earned. 
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+t Not furnished. 


in marine premiums, a sharp drop in loss ratio and a 
rise of about two points in expense ratio. ‘he combined 
loss and expense ratio is a satisfactory 91.7% tor the 
first half of 1943 and the statutory underwriting profit 
for the sixty companies $8,600,000, all figures before 
Kederal taxes of $4,115,000. The substantial drop in 
over-all loss ratio due to the marine situation hides a 
rise in fire loss ratio brought about by the increase in 
fire losses this year. 

Investment gains through substantial appreciation in 
stocks owned are responsible for the very sharp rise 
in assets and surplus. Assets are up 10% from the 
year end and 18% from June a year ago, while surplus 
jumped 17% from the year end and by one-third from 
June 30, 1942. While both underwriting and invest- 
ment accounts were in the red for the first half of 1942, 
they both show substantial profits so far in 1943. 


Stock Casualty Companies 


The sixty stock casualty insurance companies report 
a decline in net premiums of less than 5%, despite the 
substantial cut in automobile rates which has reduced 
writings on this line an estimated 25%. Workmen's 
compensation volume is up and most other casualty 
lines are holding up very well. The over-all casualty 
loss ratio has reached an all-time low of 45.9% and 
casualty expenses, before taxes, are one point below the 
twenty-year average of 39.9%. Loss reserves are 5% 
above year end and more than 11% above June 1942. 
Federal taxes are at an all-time high and average about 
60% of the statutory underwriting profit and more 
than 7% of total premium income. 

Appreciation in securities was substantial although 
not so great as in the fire field as fewer common stocks 
are owned by the casualty companies. Assets advanced 
more than 8% since the year end and 13% from June 
a year ago. Surplus jumped 15% in the first half of 
1943 and was more than one-quarter greater than at 
mid-year 1942. 


** 60 STOCK FIRE COMPANIES 


6/30/42 12/31/42 
$665,453 $710,478 
354,643 405,020 
52,832 52,643 
237,599 236,017 
143,966 286,689 
134,882 279,172 
68.2 57.4 
41.7 40.0 
109.9 97.4 
-18,075 3,742 
11,727 24,932 
-22,556 4,192 
5,739 
a21,632 


6/30/43 
$785,102 
474,368 
54,248 
240,476 
136,289 
131,873 
49.7 
42.0 
91.7 
8,603 
11,719 
66,009 
4,115 
a9,982 


Date 

Total Admitted Assets 
Policyholders' Surplus ... 

Loss Reserves 

Unearned Premiums 

Net Premiums Written 

Net Premiums Earned 

*Loss Ratio 

tExpense Ratio 

Combined Loss & Exp. Ratio .... 
Statutory Undr. P. or L. ......... 
Net Investment Income . ; 
Other Invest. Gains or Losses... . 
Federal Taxes Incurred 


Dividends Declared 


t Incurred to premiums written. 


tt 
210,686 


alncludes dividends to policyholders. 
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FIRE INSURANCE EXPERIENCE 


ee following tabulations of insurance aggregates 
for the years 1938 to 1942 inclusive have been com- 
piled by the statistical division of the Rating Bureau 
of the New York Insurance Department from the ex- 
perience of companies licensed in that State. The 
amounts and percentages are those for fire business 
only and exclude allied lines. All of the ratios are on 
the incurred to earned basis. Underwriting results are 
given before federal income taxes, which are shown as 
a separate item. 


The loss ratio of the stock fire companies, including 
adjustment expenses, dropped to 44.8% in 1942) as 
compared with 46.9% in 1941, the first decline in the 
fire loss ratio for this group since 1937. The expense 
ratio including federal income taxes was slightly higher, 
being 51.2% against 50.6% the previous year. General 
writing mutual fire companies reported an improved 
experience in both the loss and expense ratios. The 
1942 loss ratio for this group was 38.3%, while expenses 
were 38.2% compared with 42.4% and 38.4%, 


Stock Companies 


Pe ee 
— Underwriting Ratios— 
Expense Net Gain 
(exc. Fed. (exc. Fed. 
inc. tax) inc. tax) 


Fed. 
Inc. 
Loss. Tax. 


$424,517,000 ‘ R ; 1J 
415,004,000 5 \ 1. 
418,835,000 
434,342,000 
463,277,000 


Premiums 


Calendar Year Earned. 


COUNTRY-WIDE EXPERIENCE 


Claim Ad- Cor 
justments. missions. 





New York State 
Experience, 
Premiums 


Earned. 


Incurred Expense Analysis 

Field General Inspec- 
Adminis- _ tion & 
tration. Bureau. 


Com- Super- 


i: Loss 
vision. 


Ratio 


$60,578,000 
57,586,000 
56,306,000 
56,141,000 
58,840,000 


5.0 , 3.0 


Mutual Companies 
(OTHER THAN FACTORY MUTUALS) 


50,696,000 32.3 t ‘ 1. 


52,907,000 38. , y 1.6 


56,352,000 ba . , : 1 
60,412,000 , . ; 1 
64,796,000 ‘ ° d 1 


6 14.9 
16.3 
16.8 
16.1 
16.1 


4,911,000 
5,645,000 
5,364,000 
5,636,000 
6,060,000 


Associated Factory Mutuals 


21,818,000 
21,250,000 
21,280,000 
25,858,000 
33,807,000 


Reciprocals, etc. 


4,694,000 25. ‘ . _— 
4,935,000 38. ; E 4 ‘ 
5,400,000 0.2 5. \ 3 1. 


6 13.6 


712,000 
804,000 


9 14.9 1. 
zy 877,000 


0 13.8 


Advance Premium Co-operatives 


2,240,000 
2,208,000 
2,242,000 


8.3 -- 2. 
9.4 -- 2. 
12.6 A 2. 


0 17.8 
3 16.9 
2 17.6 


2.7 
3.3 
2.8 


2,043,000 
1,819,000 
1,975,000 


Reinsurance Companies 


25,246,000 x. —.1 , 
26,205.000 : —11.9 3 
30,640,000 54.1 49.4 —3.5 a 


2.0 
2.0 
1.9 


41.9 
45.4 
42.6 


3,738,000 
3,091,000 
3,617,000 





MONTHLY F 


IRE losses in the United States for the first seven 

months of 1943 were estimated by the National 
Board of Fire Underwriters at $215,530,000, an increase 
of 1214% over the total of $191,492,000 for the similar 
period of last year and 19% higher than the average of 
$181,244,000 for the seven month period of the years 
1933 to 1942 inclusive. The sharp upward reaction in 
fire losses has been at a much higher rate than the rise 
in earned fire premiums which so far this year is esti- 
mated at about 5%. 

For the month of July estimated fire losses were 
$25,016,000, an increase of $4,016,000 or 19% over 
July, 1942. This marked the sixth consecutive monthly 
increase compared with the previous year and the fifth 
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IRE LOSSES 


consecutive month in which losses were at the highest 
levels since 1932, 

A comparative table of fire losses for the first seven 
months of the past five years follows: (figures shown 
in thousands) : 


1943 
$27,733 
33,175 


1939 

$27,615 
29,303 
30,682 
27,062 
27,032 y 
24,191 19,506 22,410 
22,468 20,323 21,000 


Total 7 Mos... $188,353 $190,392 $187,651 $191,492 $215,530 


1940 
$36,261 
34.410 
29,789 
26,657 


1941 
$26,470 
26,102 
31,471 


1942 
$35,565 
30,819 
30,505 
27,960 
23,233 9 
26,854 
25,016 
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publication which is so important to the insur- 

ance business in general and so interesting that 
ideserves special comment here. BEST’S FIRE AND 
(ASUALTY AGGREGATES AND AVERAGES 
irings together, under one cover, the most important 
datistical data accumulated by Alfred M. Best Com- 
say, Inc. during the past forty-odd years, covering 
ie fire-marine and casualty-surety business. This has 
en supplemented by a wealth of specially prepared 
abulations and aggregates never before compiled, aug- 
sented by long-term trend studies shown in charts, 
gaphs and tables. 


W: HAVE just completed the fourth edition of a 


General Plan 


We have spared neither time nor expense in our 
dort to make this volume a complete statistical history 
of the fire and casualty business, carefully compiled 
and checked, to present a picture of the whole business 
the many connected with it or vitally interested in it. 
In presenting the data we have tried to follow a logical 
jlan beginning with a tabulation of the total assets, 
urplus, and premiums of the fire and casualty stock, 
mutual, reciprocal and Lloyds organizations, followed 
ly current figures on insurance company groups. 

The publication contains 140 pages of charts, tables 
and aggregates and to give an idea of the completeness 
vith which the study has been made we give the fol- 
bwing brief explanation of a single section of the book 
that devoted to stock fire companies. 


Stock Fire Section 


This section begins with tables and charts showing 
the admitted assets, liabilities, capital, surplus, premiums 
witten and losses paid from 1890 through 1942. There 
follows a tabulation of stock fire premiums written by 
lines and tables and charts showing net interest earned, 
investment profit or loss, underwriting profit or loss and 
ss and expense ratios from 1910 to 1942. Average fire 


AGGREGATES AND AVERAGES 





rates and burning ratios are shown from 1890 to 1942 
followed by a new section devoted to federal income and 
excess profits taxes incurred in 1942. The tax pages 
show the allocation of the tax item between underwrit- 
ing and investments and include the premiums written, 
underwriting expense and investment income of each 
company shown separately. 


An aggregate balance sheet of assets and liabilities of 
349 stock fire companies is further broken down into 
four subclassifications, 222 miscellaneous, 30 automo- 
bile, 55 U. S. branches and 42 foreign owned stock fire 
companies. The premiums written and losses paid by 
lines, underwriting expenses, underwriting exhibit, in- 
vestment exhibit and movement of surplus of the 349 
companies is shown in the aggregate and broken down 
into nine subclassifications. A detailed classification 
of assets and completely broken down analysis of under- 
= expenses are shown on an individual company 

asis. 


Other Sections 


There are similar sections covering the mutual fire 
and stock and mutual casualty companies—all with ag- 
gregates subdivided. For instance, the study on the 
mutual companies is divided between the agency mu- 
tuals, the direct writing mutuals, and the tariff rate 
companies and the deviated rate companies, the Asso- 
ciated Factory Mutuals and the Mill Mutuals. 


The casualty section includes a tabulation by com- 
panies of the loss reserve development on liability and 
compensation taken from Schedule P, parts 5 and 5A, 
corrected for voluntary reserves. Also of very great 
interest and importance are the tables covering casualty 
underwriting experience by classes and by companies. 


In making up this publication we have learned things 
about the insurance business we never knew before and 
it contains such a wealth of valuable and interesting 
information that we want to bring it to the particular 
attention of our readers. 








_ Canadian Government has just announced a 
reduction in new and renewal war damage insurance 
premiums which amounts to 20% for most classifica- 
tions and the minimum premium per policy has been re- 
duced from $5 to $4. The basis of agents’ remuneration 
mains unchanged and the 50-50 profit sharing plan 
between the Treasury and the policyholders, adopted 
lat December, remains in force except that it becomes 
efective only after the refund of any premium repre- 
senting any unexpired portion of each policy. 
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CANADA REDUCES WAR DAMAGE RATES 






In the United States there have been neither rate 
reductions nor participating plans to aid renewals as 
the business gets well into its second year. However, 
in May, Senator Brooks introduced a bill (S. 1121) 
and in June, Representative Gifford introduced a similar 
bill (H. R. 2900) which would provide for the refund 
to policyholders of any excess of war damage insurance 
premiums received over losses and all costs of the pro- 
gram at the end of hostilities. Both bills provide that 
no returns will be made on minimum premium policies. 
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DO YOU KNOW? 


O YOU know that... 
A formidable task force could be supplied to the 
Navy with America’s average annual loss from fire? 
($300,000,000) . 

This task force could consist of two airplane carriers, 
three heavy cruisers, four light cruisers, 10 destroyers, 
one submarine, 90 dive bombers and 100 fighter planes. 

The annual fire loss would pay for equipping a huge 
Army field force? 

This equipment could consist of 2,500 medium tanks, 
1,200 seventy-five mm. guns, 1,500 anti-tank guns, 
10,000 cars (jeeps) and 1,000,000 Garand rifles. 

Fire losses increase an average of 44 per cent in the 
cold months? 

As soon as cold weather makes people light their 
furnaces, many fires break out from faulty heating 
apparatus. In 1942, fire losses increased 78 per cent 
from September to December and continued high 
through the cold months. 

Fires can start by themselves, without the application 
of flame? 

Spontaneous ignition is a phenomenon that occurs in 
such common articles as oily dust cloths, mops or waste 
and paint-stained rags or clothing. Chemical reaction 
causes the material to heat up until actual fire bursts 
forth. 

Common household dusts, both from waste material 
and food, may explode with terrific force? 

Flour is one item and dust from vacuum cleaners is 
another. When either is thrown loosely into an in- 
cinerator or furnace, so that a dust cloud forms, a vio- 
lent explosion takes place as soon as the dust cloud 
reaches fire. 

The Cocoanut Grove fire killed more persons than the 
losses suffered by our troops landing in Africa? 


The night club fire in Boston took 490 lives, whereas 
it was officially reported that 360 of our soldiers and 
sailors were killed in overcoming all resistance in 
Morocco and Algeria, territories with 14,300,000 inhabj- 
tants. 

Smokers strike 6,000 matches every second? 

Careless smokers start numerous fires; and, with so 
many handling matches continually, it is evident that 
extra caution should be taken by smokers to prevent 
fires. 

America could have armed in peacetime with the 
dollar totals destroyed by fire between 1918 and 1939? 

The amount destroyed was $8,285,689,525, and this 
would have purchased 27,618 medium tanks and 207- 
142 seventy-five mm. guns and 98 heavy cruisers and 
6,183 heavy bombers. 

Persons on the top floor of a building sometimes die 
in a fire that never gets beyond the cellar? 

Super-heated air and fumes from the fire travel 
upward through unprotected openings and cause death 
when inhaled, although the actual fire may never reach 
the victims. 

Flames could engulf the average American dwelling 
with appalling speed, spreading upward through hollow 
walls ? 

Most frame dwellings have hollow spaces between 
the studs in the walls from cellar to attic, without fire- 
stops at floor levels to check the travel of fire. 

Fire kills more persons in the United States each year 
than the Armed Forces of the United States lost “killed 
in action” during the first year of the war? 

The annual death toll from fire approximates 10,000 
lives, whereas the Army and Navy reported 8,000 
combat dead in the first year. 





FIRE INSURANCE RATES 


HE trend of fire insurance costs in the United States 

continues to run counter to spiral ef rising prices, 
with the average rate of premiums charged for fire in- 
surance in 1942 dropping to $.61 per $100 of risk. 
Statistics covering the underwriting activities of all 
stock insurance companies contained in the latest edition 
of “Fire Insurance By States,” published by the Under- 
writer Printing and Publishing Company, New York, 
disclose that the cost of fire insurance last year was 
about 7.5% under 1941 and the lowest in the history 
of the business. 

Lower cost was accompanied by the improved burning 
ratio of only 23/100ths of 1% which compares with 
26/100ths of 1% in 1941. Since 1933 the insurance 
business has experienced an abnormally low burning 
ratio, which, over the years 1930 to 1932, remain within 
range of 48/100ths and 49/100ths of 1%. Had the 


year 1942 produced a similar experience, the loss ratio 

for the year would have been nearly 80% on the present 

rate level, instead of 37.4%. 

The trend of fire insurance rates since the turn of 

the twentieth century, as reported by “Fire Insurance 
By States,” is as follows: 

Aver. *Burn- 

+Risks +Prems. jLosses Rateof ing **Loss 

Written Received Paid Prem. Ratio Ratio 

1900-09 $189,003 $2,180 $1,223 1.15 65 561 

1910-19 323,487 3,446 1,714 1.07 ao 497 


1920-29 656,203 6,319 3,218 .96 49 509 
1930-39 639,876 4,724 2,181 74 34 = 462 
1940 66,387 443 189 67 28 ©=—- 42.6 
1941 72,090 478 189 66 26 6©=— 39.5 
1942 84,095 514 192 61 23 © 374 

+ Last six 000,000 omitted. * Burning Ratio is the percent- 
age of losses paid to risks written. ** Loss Ratio is the per 


centage of losses paid to premiums received. 
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HE deciding factor in this 
global war is American mass 
production of the fighting ma- 
chines, equipment and material now 
streaming to numerous far-flung 
battle fronts and bringing victory 
Our allies marvel and our 
yar in- 


nearer. 
enemies are confounded as 
dustries move into high gear. 

An observer of this production 
picture realizes that an epidemic of 
fires could do untold damage and re- 
tard the effort immeasurably. So far, 
industry has escaped enemy sabo- 
tage, but fires are especially possible 
under war conditions when every 
thought is speed—and more speed. 
In the intensity of the effort, fire 
hazards may readily be overlooked. 
Asa matter of fact, there were sev- 
eral fires in war plants during the 
past year, and some of them were 
crippling. It is likely that there 
would have been many more such 
catastrophes without the definite, or- 
ganized fire prevention program that 
is in progress. Safeguards against 
fire have been extended to several 
thousand war plants which were 
surveyed and given recommenda- 
tions, then visited again for a 
check-up. 





Widespread Work of Engineers 


In general, fire prevention is help- 
ing to win the war by averting the 
closing of plants engaged in manu- 
facturing war implements and sup- 
plies, by conserving critical mate- 
rials, and by preventing the loss of 
man-hours in labor. Moreover, it 
was necessary to build many new 
factories and new communities to 
provide housing for the workers in 
these plants. Building Code require- 
ments were considered in the con- 
struction of these new buildings. 
One of the most important parts of 
the program has been the engineer- 
ing aid furnished to the Army and 
Navy. 

_ Even before America was forced 
into the war, the National Board of 
Fire Underwriters had established 
advisory bureaus on fire prevention 
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WIN THE WAR 


in both Army and Navy Depart- 
ments. Its engineers are occupied 
on a full-time basis, and are now 
augmented by nearly 100 engineers 
from other boards and _ bureaus 
maintained by the insurance com- 
panies. Thus, the government has a 
corps of fire-prevention specialists 
available for its projects, bringing 
fire safety to cantonments, training 
centers, hospitals, ordnance plants 
and depots, chemical warfare plants 
and storage depots. 


"SAFEGUARDING AMERICA" 


Containing many helpful facts, articles and 
programs for Fire Prevention Week (October 
3 to 9%) this year's issue of the publication 
"Safeguarding America Against Fire" has 
been mailed out to a large list. The National 
Board of Fire Underwriters provides this 16 
page illustrated booklet for enthusiastic fire 
prevention workers everywhere. 

The feature article which we present here 
by Mr. J. M. Thomas, the new president of 
the National Board of Fire Underwriters, 
points out the increased danger of fire in a 
war economy and urges greater action to 
avert a rising loss trend like that from 1917 
to 1925. 

A graph comparing fire losses during 
World War | and II illustrates the trend of 
fire losses. The chart shows the higher losses 
which came after World War | and suggests, 
following the current upward march of losses, 
the possibility that a similar higher cycle will 
occur after the present conflict, unless fire 
prevention is emphasized throughout the 
nation. Mats of the graph are available in 
3-column newspaper size. 


In order to safeguard shipbuild- 
ing, a similar group of experienced 
men has been and continues at work 
in the Bureau of Yards and Docks 
of the Navy surveying Navy shore 
establishments and private shipyards 
working on government orders. 
Also, National Board engineers are 
assisting the Coast Guard, which is 
responsible for preventing fire dam- 
age to piers or wharves and vessels 
at docks, thus averting a repetition 
of serious waterfront fires. 


by J. M. THOMAS 


President, National Board of Fire 
Underwriters, President, National 
Union Fire Insurance Company 


s @& 


All in all, 2,373 different prop- 
erties vital to the war effort were 
visited and 6,576 surveys and re- 
ports made by fire protection en- 
gineers, 


Will Losses Follow Trend of 
1917-1925? 


The fire loss experience from 
1910 to 1925 shows that the fire-loss 
curve of property values destroyed 
mounted up steeply during and fol- 
lowing the last war, finally reaching 
an all-time high of more than $550,- 
000,000 in 1925. The question 
arises, “Will there be a similar cycle 
in the approaching years?” Losses 
have been going up during the pres- 
ent war and recent signs point to 
higher levels. Monthly fire losses 
recorded a jump in December, 1942, 
and again in March, 1943. This 
tendency may resolve itself into a 
steady increase of losses. 


Wartime Experience 


According to experience during 
wartime, the number and severity of 
industrial fires are likely to increase. 
Why? One reason is found in the 
expanded operation of munition 
plants. Then too, even veteran work- 
ers under strain of long hours may 
tire and be less careful. Most of all, 
the tens of thousands of new work- 
ers taken into industry may not 
know the dangers incident to their 
jobs. Also valuations of American 
property exposed to fire are again 
advancing steadily. This is the time 
to make an all-out effort to hold fire 
losses to the minimum. 

(Continued on the next page) 








Help Win the War—Continued 


A revised edition of the “Recom- 
mended Building Code” was re- 
cently distributed nationwide by the 
National Board of Fire Under- 
writers. This code serves as a model 
for building regulations in many 
cities throughout the country, as well 
as a textbook for schools of archi- 





The Eagle Fire 
Company of New 
York has served the 
country through five 
wars. It was organ- 
ized in New York 
City on April 4, 1806. 
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EAGLE FIRE 


Company of New York 





tecture and engineering. The Na- 
tional Board has also provided a 
“Suggested Fire Prevention Ordi- 
nance” and a “Cabaret Ordinance” 
for communities in an effort to bring 
about safer conditions. Thus the 


3oard is continuing its endeavor to 
encourage the prevention of fires. A 
special effort should be made by 
public-spirited citizens to have the 








Established 1806 


75 Maiden Lane, New York, N. Y. 


Oldest New York Insurance Company 














building code and fire prevention 
ordinances enacted in their cities 
along with adequate laws for ep. 
forcement. 


Patriotic Citizens to Cooperate 


In order to prevent the destryc- 
tion of life and property by fire, jt 
is necessary to interest and inform 
the public about fire dangers now as 
never before. To this end a selection 
of booklets containing safety in- 
formation and suggestions has been 
prepared and made ready for dis- 
tribution at the office of the National 
Board of Fire Underwriters. Mate- 
rial for newspapers, speakers and 
radio programs will be mailed on 
request. 

Individuals and — organizations 
planning to cooperate in the Fire 
Prevention Week effort are urged 
to redouble their endeavors this year 
and try to reach twice as many per- 
sons with informative messages, 


The Home Front 


The home front is the most uni- 
versal in fire prevention, with nu- 
merous possibilities for conserving 
materials and saving lives—fully 6 
per cent of all fire deaths occur in 
homes. This is where the patriotic 
citizen has his greatest chance to 
help. Discover the fire hazards in 
your own home and correct them! 
gut do not stop there. Offer your 
services to local organizations en- 
gaged in the fire prevention cam- 
paign early enough to participate in 
the October program. Be the one to 
start a campaign if there is no ac- 
tivity in your community. In your 
place of business, too, join any fire 
prevention effort. 


It Is Up to You 


Fire prevention headquarters can- 
not do the ultimate job, for the 
effectiveness of the fire prevention 
campaign depends upon individual 
citizens including you who are 
reading this article! You can do 
your part in an endeavor that 1s 
helping to win the war, beginning 
in your own home and place of 
business, and then pass along safety 
information to others. 

Fire Prevention is helping to win 
the war. Let’s make an all-out effort 
to continue this assistance ! 


BEST'S FIRE AND CASUALTY NEWS 
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Underwriting War Workers 


problems for the underwriter and 

the insurance companies, these 
years of high wages, extreme ten- 
jon, and-excitement will also. 

The problems of this era will be 
just as acute, bothersome and ex- 
gensive unless foresight Can prevent 
them from becoming so. Not all 
problems incident to the times can 
ie eliminated, but consideration of 
gecific elements will go a long way 
toward minimizing some of the bad 
diects of rushing headlong into a 
situation that for the moment looks 
god. And so the wise underwriter 
tries to look at the situation as it is 
and what’s ahead. 

Right now, the war has provided 
abonanza for the workers. The in- 
surance agents and companies are 
losing no time in cultivating a busi- 
ness among them. That results are 
good is evidenced in the increased 
volume shawing up in current finan- 
cial statements released by the com- 
panies. And while employment con- 
tinues to be good, the loss’ ratio 
should give no cause for concern, 
providing the underwriter has not 
been too liberal. 


: THE depression years developed 


Watch Limits 


There are several considerations 
which must not be sidetracked even 
though the immediate present seem- 
ingly warrants issues on the basis 
of established underwriting rules. 
That’s out because—these are un- 
usual times and we cannot do busi- 
ness as usual. To begin with, work- 
es generally are making more 
money and while loss of time in this 
period of tension for production 
would cost the worker money—the 
cry of industry is that absenteeism is 
sowing production. That means the 
worker has perhaps adopted the idea 
that even with time off he is still “in 
the money” and much better off than 
before; in other words, what differ- 
ence does it make. Mob psychology 
still works, and with the easy money 
inhand, the old idea of “easy come, 
tasy go” is evident. The worker is 
prone to go along with the crowd 
anything that is considered 


FOR SEPTEMBER, 1943 


by E. HAUSCHILD, 

Chairman, Underwriting Committee, 

Health and Accident Underwriters 
Conference 
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“smart.” Consequently, the under- 
writer must consider the risk from 
that angle and, in addition, will not 
be crowded into allowing indemnity 
up to 80% of the present earned in- 
come simply because the earning 
capacity justifies it. A 50 to 60 per 
cent limitation would be more logical 
and decidedly safer. One more 
thought—income available through a 
claim on a policy of 80% proportions 
now might .provide a daily income 
equal to pre-wartime earning result- 
ing from effort and certain types 
would just as soon collect and do 
nothing, even though work today 
would mean more. When things be- 
gin to slow up in the war effort 
requirements is when this situation 
will become acute and now is the 
time to avoid it. 


Special Hazards 


Another consideration that just 
naturally occurs to the underwriter 
is the possibility of explosion and 
health hazards. Of the two, the first 
is, of course, the most important, 
and not many ‘underwriters are will- 
ing to take the chance of covering 
that hazard. Non-occupational cov- 
erage is a partial answer. But not 
altogether so. For instance, workers 
might live in areas where large sup- 
plies of explosives are kept or trans- 
ported. An explosion might kill 
many who aré not at the moment 
on the job—so it is recommended 
that minimum amounts of death in- 
demnity (or none at all) be sold to 
risks when this factor is a consid- 
eration. 

Long hours of employment and 
unaccustomed physical strain, sap- 
ping strength and resistance should 
occupy a prominent place in the 
underwriter’s appraisal of the risk. 
If possible, agents should be in- 
structed not to solicit risks newly 
associated with defense and war 


production until they have been into 
it for a matter of a month or two. 
That is especially good advice in 
the case of employees changing the 
nature of their work—like the white 
collar worker entering into produc- 
tion and assembly line duties. A 
special questionnaire might well be 
required of the agent, outlining 
something of the previous occupa- 
tional activities of the applicant—his 
recreational inclinations, etc. 


Recreational Activities 


Freezing the purchasing power of 
John Q. Public might encourage the 
purchase of War Bonds, but John Q. 
doesn’t put his last dollar away for 
that. Instead, he plays a bit and 
playing these days is limited because 
rationing has made it so. Gas and 
tire rationing may have reduced 
automobile accidents among the 
many, but the war worker usually 
gets supplemental gas cards and so 
as a whole reflects a potential auto 
hazard way out of proportion to the 
average. How the recreational hours 
are spent and when and where is, 
therefore, a very important moral 
hazard element that requires plenty 
of thought on the part of the under- 
writer, 

Many workers live great distances 
from the place of employment. 
Driving and riding to and from work 
in all kinds of weather creates a haz- 
ard not commonly encountered in 
normal times. Then too, drinking is 
on the increase and even the moderate 
drinker can be a bad risk if trans- 
ported for long or short distances 
after stopping off for a “snort.” The 
use of strong “likker” is to be con- 
sidered in its own right and if used 
more than moderately, then look the 
risk over carefully before approving. 

Last but not least, over-crowded 
living conditions or living in undesir- 
able quarters are not to be dis- 
counted in the whole picture. No 
need to elaborate on this because we 
all know how accident and health 
claims are prolonged or created by 
such conditions. 

The word then, is to use common 
sense and be careful. 
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Back The Attack Be Buy War Bonds! 


This theme, used by the Treasury during its Third War 
Loan Drive, is directed solely to the individual. It 
asks him to buy an extra $100 War Bond during 
the Drive, which begins September 9. Every one 
of 130,000,000 Americans must respond— 
with many individuals contributing more, 
for the goal of fifteen billion dollars 

must be attained. 


You expect accomplishment on 
the fighting front...our fighting 
forces expect accomplishment 

on the home front! 





Contributed by 


CRUM & FORSTER 
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UCH has been said and writ- 

ten pro and con about the 
prospects of the Automobile 
rance field for the duration of 

the war. There are many sound ar- 
quments advanced favoring an opti- 
mistic view for both agents and com- 


jes. True, with the new car 
Bering and the drastically reduced 
Automobile rates, large writers of 
b ihis class—both producers and un- 
derwriters—may have difficulties in 
‘developing large and substantial in- 
qreases in volume measured in pre- 
mium dollars. However, if we take 
asa standard of measure the number 
of cars insured there will be a very 
Sttisfying inflation in the figure. 
from the standpoint of real con- 
ffibution to the public welfare, the 
fumber of cars insured is the goal 
that counts. - 


Rate Decrease 


The rate decrease, if utilized prop- 
tly, should prove a boon to agents 
and carriers through bringing into 
the fold of protected car owners and 
drivers many of the large mass of 
the uninsured. The old argument, 
“can’t afford insurance,” has lost 
any ring of truth. Furthermore, in 
tmnsidering the business available 
from the market of uninsureds, one 
must not discount the fact that many 
of these are now earning more 
money than before and this, to- 
gether with the attractive low rates 
prevailing, will eliminate much of 
the so-called ‘“‘sales resistance.” An 
agent told me recently that every 
new Automobile policy he had put 
om his books in the last month—and 
the number surprised me—had been 
for an insured who had not pre- 
Wously carried Automobile insur- 
ance. Another interesting fact men- 
tioned by this agent was that many 
of these clients were war workers. 
This category should be particularly 
Wlicited, as many of them use their 
@ts in driving to and from work 
amd probably carry fellow-workers. 

Certain sections of our country 

ve more restricted permissible 

ving than others. Even in the 
More restricted areas, however, there 
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PROSPECTS 


will be few insureds who will drop 
their insurance as long as they con- 
tinue to use their automobiles at all. 
There seems to be some good com- 
mon sense in the belief that as long 
as an automobile policyholder can 
take his car out of the garage, he 
will maintain his insurance. 
Automobile insurance isn’t 
through for the duration! Even a 
pessimist might hesitate to state such 
a false premise. On the other hand, 
there is much hard work to be done. 
Solicitation must continue, renewals 


A QUAINT LAW 


Here is a copy of Section | of Chapter 
67 of an automobile law enacted in Kansas 
in 1903: 

"Regulating The Use Of Automobiles 
"An Act in relation to automobiles and 
motor vehicles, regulating their speed and 
operation on the public highways in this 
state, providing for their proper equipment, 
and providing penalties for the violation 
thereof. 

“Be it enacted by the Legislature of the 
State of Kansas: 

Section |: That the term "automobile" 
and “motor vehicle" as used in this act shall 
be construed to include all types and grades 
of motor vehicles propelled by electricity, 
steam, gasoline, or other source of energy, 
commonly known as automobiles, motor vehi- 
cles, or horseless carriages, using the public 
highways and not running on rails or tracks. 
Nothing in this section shall be construed 
as in any way preventing, obstructing, im- 
peding, embarrassing or in any other man- 
ner or form infringing upon the prerogative 
of any political chauffeur to run an auto- 
mobilious band-wagon at any rate he sees 
fit compatible with the safety of the occu- 
pants thereof; provided, however, that not 
less than ten nor more than twenty ropes be 
allowed at all times to trail behind this 
vehicle when in motion, in order to permit 
those who have been so fortunate as to es- 
cape with their political lives an opportunity 
to be dragged to death; and provided 
further, that whenever a mangled and bleed- 
ing political corpse implore for mercy, the 
driver of the vehicle shall, in accordance 
with the provisions of this bill, Throw out 
the life-line." 

Obviously the automobile was not received 
with open arms by Kansans in 1903. We are 
wondering, however, if that part of the Sec- 
tion beginning “provided, however, that 
not less than ten nor more than twenty" 
and continuing to the end is not just as 
applicable today as it was in 1903. 


by W. G. KEATING, 


Manager, Philadelphia, American 
Surety Company 


must be followed closely, effort must 
be put forth, the will to overcome 
lassitude and discouragement must 
prevail, for the business won't pro- 
duce itself! There is a job to be 
done, but the business is still there 
for those who will go after it aggres- 
sively and systematically. Agents, 
brokers and producers should not 
overlook the opportunity now avail- 
able to place in a Bureau company 
policies which they felt compelled to 
place in non-Bureau companies be- 
cause of previous rate differentials 
and competitive factors. The old 
story that John Agent across the 
street sells insurance cheaper has 
lost its sting. 

In considering the over-all picture 
of war-time Automobile insurance, 
we must not lose sight of the fact 
that commercial cars have been much 
less restricted in their use than pri- 
vate passenger cars. The commercial 
vehicle classes carry very satisfac- 
tory premiums and present an op- 
portunity to build and increase pre- 
mium volume and commission 
income. Recent manual rule changes 
have been in the nature of sales 
aids. 


Post War Business 


Little has been said as yet about 
post-war Automobile business and it 
may seem premature to look ahead 
to the future before victory is won. 
However, it will not require any 
great stretch of the imagination to 
try to visualize a few of the new con- 
ditions we may face. Some of these 
new factors that we mav anticipate 
are low price, light weight, plastic 
body automobiles filling the high- 
ways in larger numbers than before 
December 7, 1941. Expansion of 
highway networks may be under- 

(Continued on the next page} 
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KEEP ON BUYING 
War Bonds until 
Victory is won. 
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Auto Prospects—Continued 


taken by Federal, State and local 
Governments to create employment 
during the early stages of demobil- 
ization and until industry is retooled 
to absorb this multitude. Car own- 
ers, most of whom will not have been 
privileged to buy a new and modern 
car for some years, will clamor for 
new automobiles. For some time the 
demand will exceed the supply; but 
eventually a mass of new cars will 
replace the old war models. Non- 
car owners of war and pre-war years 
may have retained sufficient of their 
war-time wages to buy cars. Many 
of these will have the urge to splurge 
even though the purchase of the 
automobile may absorb what they 
have left of their war wages. 


Financial Responsibility Laws 


All this may lead to more States 
adopting financial responsibility 
laws, although it behooves all of us 
connected with the insurance indus- 
try to lend our guidance to the end 
that well-meaning legislators do not 
try to impose upon us any unfortu- 
nate compulsory insurance legisla- 
tion. States that have had financial 
responsibility laws on their statutes 
may increase their scope and effec- 
tiveness. 

All this view into the future leads 
to a conclusion that the field for 
Automobile insurance after the war 
will have tremendous boundaries and 
unlimited possibilities for agents and 
companies. The ones that wait until 
the peace treaty is signed before lay- 
ing plans for the development and 
production of this vast business will 
find themselves left behind, and the 
aggressive ones that start planning 
now will reap the benefits of their 
foresightedness. 


Program for Agents 


What can an agent do now? He 
can start to build up his prospect files 
with lists of potential post-war new 
car buyers. He will keep alive data 
on former clients now in military 
service who will again become active 
clients when they return to civilian 
life. He will not permit a present 
assured to cancel his policv because 
his car is laid up. Instead he will 
convince this car owner that the 
Drive-Other-Car Coverage should 
be retained. Records will be kept of 


all assureds selling or disposing of 
their cars so they can be immediately 
solicited when the market of new 
automobiles again is active for the 
public. He will talk of the valyes 
and benefits of proper and adequate 
Automobile insurance coverage to all 
friends, prospects and acquaintances 
so that the understanding and valya- 
tion of this important insurance 
service will spread and enhance jp 
the mind of the public.’ He will con- 
tinue to build good-will for his 
agency and for the Automobile jp- 
surance branch of the insurance jn- 
dustry. In time to come, these ae. 
tivities will provide a large share of 
the livelihood of the wide-awake 
agent with an eye to the future. 


Merchandising Problem 


With the post-war increase in 
Automobile insurance, this business 
may become more of a merchandis- 
ing proposition. There is too much 
stress on the thought that the insur- 
ance agent and the Company sell a 
service. The agent and the Com- 
pany sell a product, the insurance 
policy. I like to consider the service 
as an additional reward that goes 
with the merchandise, the policy. It 
is not incidental thereto, of course, 
but a worth-while added attraction. 
However, the main article sold is a 
definite, tangible, valuable product, 
the insurance policy. It is something 
that can be seen and _ felt—not 
merely a potential service to be 
rendered when and if required. 
Maybe some day we shall be able to 
develop a merchandising plan of sell- 
ing insurance. It will be a step for- 
ward! 


To return to the immediate prob- 
lem (if it is a problem), the present 
state of and prospects for Automo- 
bile insurance: This business isn’t 
through for the duration of the war! 
It isn’t out! It‘isn’t even down! 


American Surety Bulletit 


NEWS DELIVERIES 


Due to over-loaded wartime transportation 
facilities and military priorities, all publishers 
are experiencing difficulty in placing mage 
zines and books in subscribers hands in ac- 
cordance with pre-war delivery schedules. 
Despite strenuous efforts on our part to 
shorten copy, lay-out and make-up schedules, 
we still cannot guarantee delivery dates. If 
your News arrives later than usual, please be 
assured that we are doing everything possible 
to control the situation. 
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Tot Weil Iavewion jonve wanted 


As our armed forces smash against the 
Fortress of Europe, the least we can do is 


to give them our fullest measure of support 


by providing funds to pay for the planes, ~ 


guns, tanks they need. 


Remember, this is the Invasion you and 
all other Americans have been hoping for 
and asking for. But Invasion requires a 
lot of money. And now in this month of 
September our Government is faced with 
the colossal task of borrowing 15 billion 
dollars in the 3rd War Loan. As individuals 


all of us mustiinvest to the limit — all we 


can spare will not be enough, 


As to its own participation, The Home 
Insurance Company is glad to say that — 
“All new gross premiums collected 
by The Home for the balance of 1943 
are being invested in War Bonds— 
OVER and ABOVE its normal gov- 


ernment bond purchases.” 


« THE HOME « 
SPregurance Company 


NEW YORK 


FIRE AUTOMOBILE w& MARINE INSURANCE 
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WN THE past you have been called 
upon to advise commercial cus- 
Btomers how to protect money and 
| Securities. You suggested a com- 
Pination of honesty, safe burglary, 
| interior robbery, messenger robbery 
| and forgery insurance. It was the 
” protection available but it didn’t 
always fill the bill. 


Forcible Entry 


For instance, there was the $2700 
loss at the super market where the 
Manager said he put his cash in the 
§afe when he went home but found 
it gone when he returned in the 
Morning. Your customer couldn’t 
tollect on the safe policy because 
there was no evidence of forcible 
entry. He couldn’t collect on the 
honesty insurance because he 
couldn't prove the manager took it. 
You told him all this and your face 
was very red. 


Mysterious Disappearance 


Then there was the newspaper 
whose bookkeeper prepared a $6000 
deposit for Brink’s Express to pick 
up. He put it in what he thought 
Was a safe spot pending the arrival 
of Brink’s. And, it was gone—re- 
member? So was the customer be- 
cause he didn’t realize mysterious 
disappearance was not included in 
= armful of policies you had given 

m. 


Lack of Evidence 


And don’t forget the office supply 
Store whose messenger thought a 
Money bag containing $800 was 
stolen from where he put it on the 
seat beside him in a street car. It 
might have been theft but the rob- 

ty policy required his cognizance 
Of the act and he saw nothing. It 
Might have been lost elsewhere en- 
foute but no policy covered disap- 
pane. Perhaps he even stole it 

t, since there was no evidence the 

nesty insurance couldn’t be called 
upon. Your customer had to grin 
and bear it. 
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SECURITIES 


There were a lot of headaches in 
that combination even if it was the 
best insurance you could buy. They 
didn’t even begin to abate until the 
new broad form appeared. Thanks 
to the all risk trend, you can now 
recommend a combination of hon- 
esty, forgery, and broad form insur- 
ance with every right to feel that 
when the loss occurs, your customer 
will be protected. 


Don’t take “No” for an answer. 


The broad form takes the place of 
safe burglary, interior robbery and 
messenger insurance. It has two in- 
suring clauses: (I) covering all di- 
rect loss of money and securities 
occurring within the premises and 


-caused by destruction, disappearance 


or wrongful abstraction: (II) cov- 
ering all direct loss of money and 
securities occurring outside of the 
premises and caused by destruction, 
disappearance or wrongful abstrac- 
tion while being conveyed by a mes- 
senger within the United States, 
District of Columbia, Alaska, 
Hawaii, Canada or Newfoundland. 


by CALVIN A. SORIERO, 


Assistant Agency Director, 
National Surety Corporation 


Note the true all risk simplicity 
of this policy—protection against 
every kind of physical loss or de- 
struction of money or securities at 
any hour of day or night either on 
the premises or while being conveyed 
by a messenger off the premises. In 
addition, it covers other property 
and the premises proper against di- 
rect loss or damage caused by safe 
burglary or robbery within the 
premises or caused by robbery while 
being conveyed outside the premises 
by a messenger. 


The only perils ‘excluded are— 
1) war 2) infidelity other than safe 
burglary or robbery 3) forgery 4) 
surrender of money or securities 
voluntarily or by fraud. The cover- 
age on property other than money 
and securities excludes manuscripts, 
records, accounts and plate glass. 

Upon payment of any loss, the 
policy is automatically restored to its 
full amount as to losses due to acts 
committed or events occurring after 
the date notice of the loss paid was 
given. The insured thereupon be- 
comes obligated to pay a pro rata 
additional premium on the restored 
amount. 


Cost is Low 


Under Insuring Clause I, the an- 
nual rate per $1000 is the sum of the 
safe burglary rate per $1000 plus 
the interior robbery rate per $1000 
plus $5. In other words, the addi- 
tional cost is one half of one per 
cent on the amount of insurance! 
A firm carrying $5000 inside rob- 
bery and $5000 safe burglary would 
pay only $25 additional for the 
broad form. Under Insurance 
Clause II, the premium is the old 
messenger premiums plus 7%. 

(Continued on the next page) 








Money and Securities—Continued 

Where the exposure exists, the 
additional cost is largely offset by 
the fact that coverage on the home 
of the custodian is included. It 
would cost $3 per $100 additional 
on a standard messenger or interior 
policy. 

The policy may be sold for three 
years at two and one half times the 
annual premium if paid in advance 
or the advance premium plus 5% if 
paid in annual installments of 50%, 
30% and 20%. 


Prospects Numerous 


The broad form may be sold to 
any commercial concern or profes- 
sional firm that is not eligible for a 
bankers blanket bond. It may even 
be sold to stock brokers and invest- 
ment houses if limited to securities 
only. The annual minimum pre- 
miums of $50 under Insuring Clause 
I and $35 under Insuring Clause 
II bring it within the reach of any 
average merchant. 


Your best prospects are the in- 
sured for whom you are now carry- 
ing safe burglary, messenger or in- 
terior robbery insurance. The addi- 
tional cost will be insignificant to 
them. Put down presentation of the 
coverage to them as an early MUST. 
If you don’t offer it to them, a wide 
awake competitor will use it to take 
entire accounts away from you. 
There is little doubt but what they 
can use it as an entering wedge. One 
of our managers who has had a great 
deal of experience with it says “The 
broad form, to my mind is a push 
over. I have never seen any con- 
tract so easy to sell. Any agent who 
does not protect his existing business 
by recommending it to his clients is 
sticking his neck out a mile.” A 
special agent says “I have found 
that my biggest job is to let the pro- 
ducers know such a policy exists.” 


Sales Features 


The buying interest is aroused by 
the fact that money and securities 





























are protected against all direct loss 
—no ands, ifs or buts—except war, 
infidelity, forgery and voluntary de- 
livery. Infidelity and forgery may be 
secured in separate contracts and 
many agents are using these separate 
contracts to approximate compre- 
hensive dishonesty, disappearance 
and destruction without the worri- 
some detail incident to writing a 
three D contract. Such a combina- 
tion, using group honesty insurance, 
(blanket position bond) has the ad- 
vantage over the three D policy of 
avoiding restoration premiums and 
preserving honesty protection in- 
tact regardless of losses sustained. 

Where the prospect carries a 
higher amount of interior robbery 
ihan safe burglary, as is often the 
case because money on hand at night 
is reduced by deposits during the 
day, you might suggest broad form 
in an amount equal to the safe ex- 
posure and buy additional protec- 
tion during the day on the interior 
robbery form. 


Unbalanced Exposure 


If the safe exposure runs higher 
than the inside robbery exposure, 


as in the case of department stores 


where money is widely scattered 
during the day, you might suggest 
broad form equal to the interior 
robbery exposure with additional 
safe burglary insurance. 

To illustrate low cost feature, 
let’s take an average risk in an 
average city desiring $1000 interior 
robbery and $1000 safe burglary. 
The rate for combined interior rob- 
bery and safe burglary is $42 per 
$1000. Broad form costs only $5 
additional. Thus a $1000 inside 
exposure creates a premium within 
$3 of the $50 minimum. The rate 
for messenger robbery is $15 per 
$1000 and the broad form is $1.05 
additional. A $2000 outside expo- 
sure would be within $2.90 of the 
$35 minimum. You don’t have to be 
very expert to sell a proposition like 
that. 


Sales Background 


As in the case of the individual, 
violent changes in the normal pat- 
tern of life are demonstrating overt 
and over again the need for full pro- 
tection on capital values—above all 
on money and securities. The boom- 
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ing sale of honesty insurance is evi- 
dence that employers are preparing 
for theft by the multitude of new em- 
ployees they have had to entrust with 
the handling of money. There is not 
so much evidence, however, that 
they either recognize the careless- 
ness of untrained employees as a 
source of money loss or realize that 
it is possible to insure that exposure. 
In the residence theft discussion, 
we talked about mysterious disap- 
pearance—the unaccountable loss of 
property. The broad form is not 
limited to mysterious disappearance 
—it covers disappearance whether 
the cause is known or not. It pro- 
tects the employer when honesty 
insurance can’t pay for lack of 
evidence or where the new employee 
honestly doesn’t know what became 
of money or securities he handled or 
where he does know what became of 
them but cannot retrieve them. 


Fire Gap Filled 





These untrained employees are 
also a source of many fires. The fire 
policy excludes loss of money and 
securities but the broad form closes 
that gap. 

The employer has more money to 
be handled than ever before. He 
needs all risk protection on it be- 
cause he is not making a margin of 
profit that will enable him to pay his 
war taxes and simultaneously re- 
place the loss of funds that belong 
in his operating statements. Curi- 
ously, those sky high, war taxes 
make it easy for him to place the 
money for their payment beyond the 
risk of physical loss. An employer 
ina 40% tax bracket deducts his 
entire insurance premiums as oper- 
ating expense from his net taxable 
income. As a result, the protection 
really costs him only 60% of 
manual. 


Sales Points 


Probably no single factor con- 
tributes more to successful selling 
than an alertness to the loss expo- 
sures of a given prospect. For in- 
stance, I once called on a small life 
surance company intending to dis- 
cuss the broad form. Usually two 
girls were on duty in the reception 
toom but when I arrived neither one 
was there to receive me. The man 
I wanted to see had his office to the 
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left of this reception room. His door 
was open and I could see that the 
office was vacant. Upon making in- 
quiry elsewhere, I was invited to go 
sit in his office and wait for him, 
which I did. Sitting there I saw a 
large, double door safe against the 
wall with both doors open. Inside 
the safe was a small metal box. 
Shortly after my man returned one 
of the employees came in to get a 
check cashed. Thereupon, the metal 
box was opened and disclosed a 
large amount of currency. When I 
told him what I had observed and 
pointed out that his insurance would 
not apply if I had made away with 
the box undetected, he was already 
sold on the broad form. 

In selling this policy always dis- 
tinguish safe burglary coverage 
from all risk coverage for the pros- 
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pect. The change is so progressive 
that few will fail to warm up to your 
presentation. Then go on to point 
out that there are no warranties 
about safe construction or protective 
alarms despite the fact that both are 
considered in the rate. Also point 
out that there are no limitations as 
to the hours during which the insur- 
ance applies. 

Some salesmen play up the fact 
that losses from the cash register 
are covered but it is not good sales- 
manship to encourage claim con- 
sciousness about petty cash register 
losses. Continued presentation of 
such claims might well result in a 
request for cancellation of the pol- 
icy. 


Don't Take "No" for an Answer 


If your prospect carries safe bur- 
glary, interior robbery or messenger 
robbery insurance, don’t take “no” 
for an answer until you have had a 
chance to look at those policies. 
When you know what coverage is 
carried, the broad form can be 
quoted at an exceedingly small addi- 
tional cost—so small that your pros- 
pect can ill afford not to buy it. 

And, when the answer is defi- 
nitely “no,” try one parting shot— 
recommend that all risk insurance 
be carried at least for the duration 
of the war on the theory that 
unusual losses will be sustained 
through employment of inexperi- 
enced and insufficient help. Your in- 
sured won't drop the policy after 
the war. 


—From _an address before the Casualty and 
Surety Underwriters Association of Kansas 
City. 
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Tip-in Sheets For Our Agents 


No. 1 — Explains mail delivery of any enclo- 
sure instead of a personal call. 


No. 2 — Lists 24 coverages obtainable under 
Inland Marine Insurance. 


No. 3 — Requests past-due payments without 
undue pressure. 


No. 4 — Gives advance notice of personal 
calls. 


No. 5 — Follows call with specific information. 


No. 6 — Illustrates the saving that can be 
made on 3-year term policy. 
No. 7 and 8 — For Fieldmen. 


No. 9 — Tells lenders of mortgage money that 
insurance is renewed. 


No. 10 — Notifies client of expiration date; 
advises renewal. 


No. 11 — Household Inventory; stresses high 
replacement costs. 


No. 12 — Gives an example of Unearned 
Premium Insurance. 


No. 13 — Promotes Rent, Rental Value and 
Additional Living Expense Lines. 


. 14 — Asks for War Damage Renewal. 





. this, agents must be sure that clients 


and prospects have fire prevention facts .. . and 


increased coverage to meet rising replacement costs. 


Our tip-in sheets help Agents make frequent, pet- 
sonalized contacts by mail. They help maintain 
business volume. Ask your National Fire Group Field- 


man about this time-saving service to our Agents. 


—— 
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GROUP 


NATIONAL FIRE INSURANCE COMPANY Of HARTFORD + FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YOR 

MECHANICS AND TRADERS INSURANCE COMPANY TRANSCONTINENTAL INSURANCE COMPANY 
HOME AND ADMINISTRATIVE OFFICES: HARTFORD, CONNECTICUT 

WESTERN DEPARTMENT 175 WEST JACKSON BLVD., CHICAGO PACIFIC DEPARTMENT, 934 BUSH ST. SAN FRANGKO 
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WONDER if we appreciate fully 
the opportunity of being able to 

discuss freely and without fear 
questions which have to do with 
freedom of opportunity, freedom of 
contract, freedom of enterprise and 
all the other freedoms that char- 
acterize true democracy? It is a 
privilege not afforded the people of 
many other nations and it might be 
worth while to remind ourselves that 
because of this freedom of American 
life, the business of insurance here 
in our country has far excelled in 
service to mankind any foreign sys- 
tem of insurance, be it public or pri- 
vate, anywhere in the world. 

The accident and health business 
has accepted and is discharging its 
responsibility to the public in war- 
time and has made a substantial con- 
tribution in helping America prose- 
cute a successful war program. Pro- 
tection against wage loss due to ac- 
cidents and illness is being afforded 
millions of men and women engaged 
in the production of tanks, arma- 
ments, airplanes, and other war ma- 
terials by our insurance. We con- 
tribute to the peace of mind of war 
workers by insuring their financial 
and earning power when disabled. 


Special Characteristics 


Accident and health insurance is 
distinguished by many character- 
istics not found elsewhere in insur- 
ance. It is written by every type of 
carrier. Its policies, because they 
deal with human beings in different 
economic strata, are many and var- 
ied. There are non-cancellable 
policies, commercial and industrial 
policies, hospital and surgical poli- 
cies, limited and special policy types 
—there are policies costing many 
Premium dollars and others pur- 
chased for a few cents a week—in 
fact, accident and health policies are 
available to protect all income classes 
against loss occasioned by almost 
any kind of an accident or illness. 

The accident and health industry 
fas had a phenomenal growth dur- 
ing the past eight years, resulting in 
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in Wartime 


part from a greater realization by 
the public for the need of this cov- 
erage and aided by the sudden crea- 
tion of war industries and conse- 
quent full employment. The history 
of our business has proven that 
volume, both in dollars and number 
of policyholders, as well as loss 
ratios have been affected more by the 
unemployment factor than any other 
single item. Full employment means 
more accident and health volume, 





It can be obtained ... 


while unemployment results in a de- 
crease: conversely, full employment 
is accompanied by a decrease in loss 
ratios, while periods of unemploy- 
ment are marked by abnormally high 
loss experience. 

That was true during the depres- 
sion in the early thirties, but accident 
and health recovered quickly and the 
increase of business which began in 
1934 accelerated rapidly even prior 
to the actual war era. In 1934, for 
example, the total volume of acci- 


by HAROLD R. GORDON, 


Executive Secretary, Health and 
Accident Underwriters Conference 
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dent and health premiums written in 
the United States was $164,000,000 
with estimated policies outstanding 
of approximately 8,000,000. Each 
succeeding year brought with it an 
increase in premium volume until 
last year we reached a total premium 
income of over $350,000,000. And it 
is not unlikely that if the trend of 
the past three months continues that 
we will reach an all-time peak of 
$400,000,000 of premium income 
at the end of this year. Even more 
remarkable than this premium 
growth has been the increase in 
policyholders, attaining a total in 
round numbers of over 25,000,000 
people insured for accident and 
health coverage last year. 


Differential Explained 


This differential in premium in- 
crease compared to policyholder in- 
crease can be explained by the fact 
that following the period of large 
indemnity policies in the twenties, 
underwriters in the thirties limited 
risks to moderate limits of indem- 
nity, thus creating a larger propor- 
tion of persons insured per premium 
dollar in the past ten years than dur- 
ing the twenties. Much credit is due 
the ingenuity of underwriters in ex- 
ploring additional fields of disability 
protection. Paralleling this search 
for new fields for business has been 
the rapid expansion of group acci- 
dent and sickness insurance and 
hospitalization insurance. Ten years 
ago very little of either group or 
hospital insurance was in force, but 
at this time group accident and sick- 
ness alone accounts for 40% or 50% 
of all individuals insured. 

(Continued on the next page) 
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A. & H. in Wartime—Continued 
The first real impact of the pres- 
ent war on our business was felt in 
1940 when the Selective Training 
and Service Act was enacted. Young 
men between the ages of 21 and 36 
left civilian life for military training, 
which meant that policies upon those 
risks were for the most part lapsed 
and the agency supervisor of the 
accident and health company began 
to look elsewhere for new agency 
material. Home offices began to feel 


a scarcity of personnel, a shortage 
of office equipment and supplies set 
in, new taxes and government re- 
ports appeared. All of you are fully 
aware of the numerous handicaps 
which not only accident and health 
companies but other lines of insur- 
ance and your own business have 
been under because of shrinkage of 
personnel, lack of office equipment, 
transportation, and many other diffi- 
culties. At this time also the war 
initiated some changes in accident 
































Rhode Island...a small state 
with an impressive background 


In the rich farming district of Narragansett, Rhode Island, 
was born Gilbert Stuart, son of a Scotch snuff-grinder. Des- 
tined to become one of America’s great portrait painters, 
Stuart’s early artistic efforts attracted attention while he was 
in school in Newport. Then followed years of work and study 
in America and abroad, until in 1792 he returned to America 
and began his most outstanding work—a series of world- 
famous portraits of George Washington, of which 124 are 
listed today. It is estimated that he painted nearly 1000 por- 
traits before his death in 1828. The finest and most compre- 
hensive collection of these are at the Pennsylvania Academy 
of Fine Arts. Other excellent examples are in Providence at 
the Rhode Island School of Design, in private collections, and 
in Newport at the Redwood Library. In the barn-like struc- 
ture where Stuart was born, a grist mill was operated for 100 
years after his time. It was recently restored by the Gilbert 
Stuart Memorial and snuff once more is being made. 


Protection for valuable paintings and other art treasures 
under our Fine Arts Floaters, is today an important part 
of the business of the Rhode Island Insurance Company. 


RHODE ISLAND INSURANCE COMPANY 






GILBERT STUART 
1755-1828 


PROVIDENCE + RHODE ISLAND 
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and health risks and in the accident 
and health contract. 

Our risks began to change. 
Women took the places of men in 
war plants and thus created a new 
market for loss of time protection, 
which is being adequately served by 
the companies. As far as accident 
insurance is concerned, women are 
excellent risks, and those engaged in 
remunerative positions in war indus- 
tries can be expected to be good 
health risks. 

The occupational accident hazard 
is cared for by Workmen’s Compen- 
sation, but the war accentuated a 
demand for not only group accident 
and sickness protection to cover the 
“off the job” accident and illness in 
the industrial field, but also a de- 
mand for a nonoccupational accident 
and health policy written among the 
smaller firms and businesses on a 
franchise basis and through indi- 
vidual policies. 


War Clauses 


It is obvious that accident insur- 
ance never contemplated coverage 
for death or injuries sustained as a 
direct result of warfare. I have 
been able to determine from com- 
panies who wrote accident insur- 
ance as long ago as 1890 that most 
accident policies at that time did not 
contain a reference to military or 
naval service but had a simple exclu- 
sion clause which excepted liability 
for loss sustained as a result of “war 
or riot.” It has been impossible to 
determine the attitude of accident 
underwriters to the war hazard or 
status of policyholders who served 
in the Spanish American War, but 
so far as I can discover, no special 
changes took place during that war. 

Subsequent to the Spanish Amer- 
ican War we find that many accident 
policies omitted a reference to war 
but excluded liability for “military 
and naval service in time of war.” 
Military service during peace time 
was taken care of adequately by un- 
derwriting—a man was a soldier by 
profession or he wasn’t, and the un- 
derwriter either took the risk of a 
professional soldier at an adequate 
premium or did not cover him as an 
uninsurable risk. Beginning with 
World War I accident underwriters 
immediately recognized the war haz- 
ard to accident insurance and began 
to require riders to be attached to all 
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accident policies excluding the war 
hazard. New policies which were 
issued during World War I and 
after, contained both a war exclu- 
sion clause and an exception clause 
relating to military and naval serv- 
ice. 

Mr. Palmer, then Insurance Di- 
rector of Illinois, in January 1940 
held a conference to discuss proper 
phraseology of war clauses in acci- 
dent policies issued in Illinois, The 
Illinois Department objected to the 
phrase “directly or indirectly by any 
act of war” because it constituted an 
indefinite exclusion of liability and 
for that reason believed it might be 
misleading. The Department sought 
a change in the phrase “military or 
naval service in time of war,” and 
the result of the conference brought 
about an agreement by both the 
Illinois Department and the com- 
panies to the approval of this simple 
clause : 


“This policy does not cover any 
loss caused by war or any act of 
war, or suffered while in military 
or naval service of any country 
at war.” 


This became known as “The 
Illinois War Clause.” It has been 
used universally by most companies 
since and has been approved in all 
states. 


Interpretations of War Clause 


During 1940 and 1941, many 
questions confronted the accident 
underwriter with respect to the war 
clause, chiefly concerning the inter- 
pretation of what constituted war, 
and the coverage of men in National 
Guard units when in summer train- 
ing camps and in Selective Training 
and Service. In August, 1940, sev- 
eral companies met in Chicago and 
decided unofficially that outstanding 
policies containing the old war 
clause should be interpreted liberally 


‘by excluding liability only if and 


when the United States declared 
war. It was felt that policyholders 
with policies containing the old 
clause should be covered if the risk 
was in temporary military or naval 
service so long as the United States 
Was not at war (the new [Illinois 
War Clause, of course, excluded lia- 
bility only while at war). This de- 
cision, however, was an interpreta- 
tion by the companies in the han- 
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A serious situation 











Tremendous volume of warwork . . . less care in employee 
selection resulting from haste and manpower shortage . . . 
frequent replacements in important jobs—all these factors 
mean that most organizations are now seriously under-insured 


against dishonesty. 


As a Standard agent or broker, you offer this growing field 
exactly what it wants—broad, flexible coverage by one of 
America’s oldest and largest casualty and bonding companies, 
at rates lower than ever before. Moreover, Standard of Detroit 
supplies pointed, powerful advertising aids to help you sell 


this widely-needed service. 


STANDARD ACCIDENT INSURANCE COMPANY 
Standard Service Satisfies...Since 1884 
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dling of claims, and was not gen- 
erally incorporated in the old policies 
by rider or endorsement. 

Closely related to the discussion 
of the war clause and military or 
naval service clause is the clause re- 
lating to the geographical limits of 
policy coverage. Most companies 
were of the opinion that because of 
war conditions all new policy forms 


should contain a geographical limi- 
tation restricting coverage to the 
Continental United States and Can- 
ada. 


United States at War 


The next change to take place 
occurred shortly after the declara- 
(Continued on page 76) 
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An advertisement similar to this appears in NEWSWEEK, August 23rd, and SATURDAY EVENING POST, Sept. 11th, 


GREAT AME 


EDWARD RUTLEDGE 
SOUTH CAROLINA 





CEX sr. MN by 
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> Oreat American Group 


" Unsurance Ce ompanies 


New Dork _ 


Member Companies—Providing 
practically every form of insurance except life 
Great American 
Great American Indemnity 
American Alliance 
American National 
County Fire 
Detroit Fire & Marine 
Massachusetts Fire & Marine 
North Carolina Home 
Rochester American 


INSURE YOUR COUNTRY’S SAF 


RICAN GROUP 





ROGER SHERMAN 
CONNECTICUT 


The Committee of thirteen appointed by the 
Continental Congress in 1777 who drafled the 
Articles of Confederation and Perpetual Union 


Group Thinking 
Named the Nation 


With the final ratification in 1781 of the Articles of 
Confederation and Perpetual Union, this nation was 
The United States of America”... an act of 


the Continental Congress resulting from group thinking. 


named ‘” 


The value resulting from group thinking is one of the 
advantages accruing to policyholders who deal with 
members of the Great American ‘Group of Insurance 
Companies. This is especially important in these war 
times when a single flaw in an insurance program may 
have disastrous and far-reaching effects. 

The Great American Group, writing practically all 
forms of insurance except life, offers its broad experience 
through 16,000 conveniently located agents, or through 
your own broker. You are invited to avail yourself of 
its advice without obligation. 


ETY —-BUY WAR BONDS AND STAMPS 











SELLING TIPS 


from the HOME 


MISSING COVERAGE 


S A rule, it doesn’t take a mag- 

nifying glass to discover what 
coverages are missing from an Auto- 
mobile Insurance renewal. In one 
case, the policyholder has Material 
Damage Insurance but no Liability 
—or no Collision. In another case, 
he may have liability but no Material 
Damage. Or, if he has Liability in- 
surance, his limits may be too low 
or he may not have Medical Pay- 
ments Coverage. In any case, you 
should check the missing coverages 
with the client and recommend that 
they be added. 

The problem of how to take up 
the slack resulting from the new 
Liability rates will be solved if you 
add all the needed forms of cover- 
age to every Automobile Insurance 
renewal.—The Aetna-izer. 
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DROP IN BY MAIL 


| iar agent’s personal call list has 
suffered a severe shrinkage in the 
past year. Rubber, gasoline and 
motors have gone to war. . . and 
the agent’s car is no longer standing 
outside ready to cover unlimited 
miles, 

Today’s transportation problems 
bring home to agents another demon- 
stration of the powerful selling tool 
we have in letters. Letters to pave 
the way to new prospects . . . let- 
ters to step up the volume of busi- 
ness from present clients . . . let- 
ters to follow up interviews and 
keep the prospect “warm” . . . let- 
ters to hold the confidence of present 
customers . . . dozens and dozens 
of spots where the letter can “drop 
in” and pay its friendly call.—U. S. 
F. & G. Bulletin. 
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FIDELITY BOND SALES POINT 


ANY an employer says he 

doesn’t want to bond employes 
because it would show distrust. To 
this tell him that when he buys fire 
insurance he does not indicate that 
he has no faith in the fire depart- 
ment or when he buys burglary in- 
surance he is not saying that the 
police department is worthless, yet 
he buys them as a matter of good 
business because experience proves 
no one is perfect.—Cravens Dargan 
Review. 
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THE IMPORTANT "I" 


HE old Civil War pensioner in the play 

“Lightnin'," was just about right when he 
took his monthly check and pointed out the 
big names on it. There was the President's 
signature. There was the Secretary of the 
Treasury's signature. All big names. But 
the pensioner turned the check over and 
said, as he pointed to the endorsement 
space, "it's no good without my name.” 

We start with self. To me, “I am all- 
important, and if you want to sell me some- 
thing, you must recognize my importance, 
not yours.—Opportunity. 
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SOMETHING TO AVOID 


SOLICITOR for an agency 

hit upon the idea of soliciting 
war workers, and stationed himself 
at the gate of a plant to take down 
the license numbers of the automo- 
biles as they left the plant. His pur- 
pose was, of course, to look up the 
names and addresses and call upon 
these men. By the time he got out 
of the hands of the F.B.I., however, 
he decided that was not the way to 
get information— American Insur- 
ance Group. 


OFFICE 


STUDENT TRAINING 


NE agency contacted the local 

high school and made arrange- 
ments to engage several’ young ladies 
after school hours. These girls were 
assigned to do filing, general typing 
and the handling of mail. Gradually 
they were taught to do the simpler 
forms of policy-writing. The girls 
were given to understand that if 
they progressed satisfactorily they 
would be given permanent, full-time 
positions upon graduation from 
school. Two of them have been so 
engaged, and three or four others 
are still helping after hours.—Amer- 
ican Insurance Group. 
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THE WOMAN OF THE 
HOUSE 


ON’T overlook the woman of 

the house. Although it’s the 
man who does the ordering, the pay- 
ing and the renewing, there is a 
powerful influence for or against 
each insurance. It may be in the 
background, but it’s there. It’s the 
feeling which the wife has for or 
against insurance. Since she does 
most of the family spending, she 
will resent reducing the expenditure 
for food and clothing to pay for in- 
surance unless she has been con- 
vinced of its absolute need. 

So plan your calls on home-owners 
during the evening when both hus- 
band and wife are at home. Include 
the wife in your conversation. Get 
her point of view, answer her ques- 
tions and sell her on the idea that 
insurance is an investment which has 
an important bearing on the future 
welfare of the family—The Ac- 
celerator. 

(Continued on the next page) 
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MEDICAL PAYMENTS 


HE growing popularity of the 

Medical Payments coverage 
proves conclusively that it is a de- 
sirable form which can be readily 
sold. The reduction in automobile 
rates makes it even easier than ever 
before to sell, and every producer 
should take advantage of that situa- 
tion to properly protect his insured. 

Many agents have had great suc- 
cess by automatically adding Medi- 
cal Payments to the renewal of auto- 
mobile policies. A high percentage is 
accepted. If the coverage is not auto- 
matically added, no agent should 
neglect to recommend this important 
protection to all desirable clients. 

The Medical Payments coverage 
makes it possible for the policy- 
holder to take care of the doctor, 
hospital and medical bills for him- 
self (in most States), members of 
his family and guests when an acci- 
dent occurs. The coverage extends 
whether there is legal liability for 
the injuries or not, and thus fulfills 
the insured’s moral obligation to 
those who ride in his car.—The 
Marylander. 
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FORGERS AREN'T 
PARTICULAR 


ARVED into the stone over the 

entrance to the General Post Of- 
fice in New York City is the famed 
slogan of the Postal service: 
“Neither Wind, Nor Snow, Nor 
Rain, Nor Gloom of Night, Shall 
Stay These Couriers From the 
Swift Completion of Their Ap- 
pointed Rounds.” The Post Office 
Department does a spendid job, and 
the mail goes through, but the 
trouble is that the right people don’t 
always go through the mail, after 
it’s safely delivered. 

Mail thieves steal many Govern- 
ment checks right out of the mail 
boxes. They have no slogan, but 
unfortunately the weather is no 
more an obstacle to their activity 
than it is to that of the postal, serv- 
ice. Once they get their hands on 
a Government check, they proceed 
to forge the payee’s endorsement 
and find a gullible merchant who 
can be convinced that the forger is 
the rightful owner of the check.— 
The Marylander. 
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DELIVERING RENEWALS 


OU may pride yourself on your 

past record of delivering re- 
newals in person—but this is war. 
What with gas rationing, shortage 
of office help and your own lack of 
time, it is inevitable that you will 
have to rely more and more on the 
postman. 

Be sure to take into account that 
some people are still so unreasonable 
as to demand personal attention— 
war or no war. Guard against the 
loss of the renewal by expressing 
warm appreciation of the business 
they have given you in the past, and 
by repeating expressions of regret 
that wartime conditions have made 
it impossible for you to present the 
renewal in person.—Fireman’s Fund 
Record, 
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AU REVOIR LETTERS 


|F YOU are called away from your busi- 
ness, either to serve in the armed forces 
or on the home front, be sure to send a 
letter to all of your customers before leav- 
ing. Tell them who will carry on in your 
place, his or her qualifications to continue 
the service to which customers have become 
accustomed, and you might even suggest 
that the customer give more careful scrutiny 
to his insurance program, conditions being 
what they are.—American Insurance Group. 


xk * 


THE ANSWER IS LIABILITY 
INSURANCE 


HE law of negligence imposes 

a responsibility on everyone—a 
responsibility to exercise care to 
avoid injuring the person or prop- 
erty of another, whether by act or 
omission. Negligence is not defined 
by statute; it must be determined in 
each case by the facts and circum- 
stances. In most damage suits based 
on negligence, the court decides 
questions of law; the jury decides 
questions of fact. 

Anyone who owns, leases or uses 
property, anyone engaged in a busi- 
ness or profession, is subject to the 
law of negligence. The answer is 
Liability insurance. Most people 
carry fire insurance on their prop- 
erty, knowing what the maximum 
amount of loss might be, yet many 
do not carry Liability insurance to 
protect against loss of an inde- 
terminate amount.—U. S. F. & G. 
Bulletin. 


DIRECT MAIL 


SE the mails to increase your 

sales in 1943. With gasoline 
and tire restrictions, lack of ade- 
quate help, and other wartime dis- 
locations often resulting in inability 
to call on clients and prospects as 
frequently as in the past, many 
agents are finding direct mail ad- 
vertising increasingly useful. Direct 
mail advertising is inexpensive, it js 
flexible, it can be used for large or 
small lists, and it is a ready-at-hand 
means of maintaining contacts, 
spreading information on new cover- 
ages, etc.—Standard Accident. 
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PERSONAL LIABILITY 
EDESTRIAN collisions are on 


the increase. Dimmed out cities, 
blackouts incident to air-raid tests 
and other unusual conditions due to 
the war, not the least of which is an 
increase in walking, have brought 
this hazard to the fore. 

Recently during a “blue alert” in 
New Britain, Conn., a man and a 
woman bumped into each other. 
When the woman was examined at 
Police Headquarters a_ physician 
found her teeth loosened and her 
nose fractured. 

This incident is one of scores 
which can be used in selling the new 
Comprehensive Personal Liability 
policy, with its several optional cov- 
erages. 

Be alert and use it—The Aetna- 
iger. 
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WRITE A BOND 


OU can’t tell just by looking at 

people whether they’re honest or 
not—the only way a business can be 
safe from loss through an em- 
ployee’s dishonesty is through proper 
Fidelity insurance. 

Never before have employers been 
forced to take into their establish- 
ments such an assortment of un- 
known and untested employees as 
they are hiring today. As a result, 
ordinary fidelity losses are increas- 
ing by leaps and bounds. The claims 
departments of our indemnity com- 
panies report that we are paying 
more claims on the rank and file of 
employees than we have ever paid 
before —Fireman’s Fund Record. 
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‘JIM, ITS LIKE MAHOMET 
AND THE MOUNTAIN 


If I can’t get to a 
North America Service Office 


“My clients look to me to 
handle all their insurance needs. I look 
to the North America Service Office in 
my territory to serve me in the same way. 
And it does—directly or through a Field- 
man—whether my problems concern 
Fire, Marine, Automobile or Casualty 
covers. 

“This service helps me to ‘sell’ not only 
the advantages of dealing with one Agent, 


its Fieldman comes to me: 


but also of insuring in one group of Com- 
panies handling all types of risks. Be- 
lieve me, Jim, it does a swell sales job!”’ 


x *k *® 


North America’s 32 Service Offices in 
United States and Canada are geared to 
give North America Agents and Brokers 
personalized ‘‘head office’’ service in the 
field. Isn't this the kind of help you need? 


Insurance Company of 


NORTH AMERICA 


PHILADELPHIA 


and its affiliated companies write practically every form of insurance except life 
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FOUNDED 1792 


BUY WAR BONDS 
* 


AND PROTECT 
WHAT YOU HAVE 





* Give a prospect the opportunity to buy what he wants 
in one attractive package and you have a decided advantage 
over the agent who must reach the same objective by 


combining and selling many packages! 


PEG QAGING is rue secret 
OF MODERN MERCHANDISING 


* Continental-Transportation ...in introducing the Personal Protection 
Policy .. . offers you that advantage. This contract . . . created to better 
serve the broad insurance market represented by all classes of private 
property owners . . . enables you to sell a complete, balanced protection 


program ... using just one policy form. 
* * a 


* This approach is new, modern, streamlined. A prospect bent upon 
buying any or all forms of personal property and third party liability 
protection is not overwhelmed by a miscellany of individual contracts. 
One policy covers every requirement. And the same advantages accrue 
to the agent... ome solicitation, one policy, ove application, one 
premium, one entry, one account, one expiration date covers every 
requirement ... plus the psychological advantage that unit-packages are 


easier, more profitable to sell! 
* * * 


* This new contract provides a definite answer to the problem of increas- 


ing sales and earnings in the face of existing conditions. Write for details. 


TRANSPORTATION INSURANCE COMPANY 
CONTINENTAL CASUALTY COMPANY 
CHICAGO+ ILLINOIS 
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ILLINOIS COMMITTEE 
FORMED 


A; THE request of Director of 
Insurance Paul F. Jones of II- 
linois, representatives of sixty-four 
companies writing accident and 
health insurance in Illinois met with 
the director on July 13th to discuss, 
in general terms, abuses of the acci- 
dent and health insurance business. 
Director Jones urged that the busi- 
ness be self-policed, and at his sug- 
gestion a general committee was 
formed, of which George F. Manzel- 
mann, president of the North Amer- 
ican Accident Insurance Company, 
Chicago, is chairman. A committee 
of five was then appointed to con- 
sult with the director. The mem- 
bers are Roy L. Davis (Bureau of 
Personal Accident and Health 
Underwriters), David J. Kadyk 
(Commercial Men’s organizations), 
C. O. Pauley and Ray Welterlund 
(Health and Accident Underwriters 
Conference) and Ray Lonnon (rep- 
resenting mutual assessment com- 
panies). Mr. Manzelmann is an ex- 
officio member of this committee. 
The first meeting of the committee 
was scheduled for early in Septem- 
ber, because of the vacation period. 


EMPLOYERS’ LIABILITY 
BROADENS FORMS 


a A general revision of all out- 
standing policies, without extra pre- 
mium charge, the Employers’ Lia- 
bility Assurance Corporation, Lim- 
ited, has adopted the broader “ac- 
cidental bodily injuries” insuring 
clause, in place of the standard “ac- 
cidental means” provision, and has 
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stricken standard Provision 16 from 
all outstanding policies. The latter 
provision provides for cancellation 
during the policy term, so that its 
elimination guarantees that the policy 
is non-cancellable for the term for 
which premium has been paid, but 
is, of course, renewable at the option 
of the company. Bacterial infection, 
disease and hernia are not covered. 

An even more liberal revision was 
made in. the “total disability” clause, 
which has been rephrased to provide 
for the payment of indemnity so 
long as the assured is disabled from 
performing every duty of his occu- 
pation, except that after 52 weeks, 
the indemnity shall cease if the as- 
sured engages in employment for 
wage or profit. This is an important 
variation from the standard form 
which, after 52 weeks, requires dis- 
ability from performing any work or 
occupation for wage or profit, rather 
than acceptance of such employment, 
which appears to leave the choice 
with the assured. The time from 
date of accident within which the 
disability must occur is lengthened 
from 20 to 30 days. 

Subscribers to Best’s A. & H. 
Buyers’ Guide for 1943 are urged 
to make proper correction of their 
copies. 


ACCIDENT AND HEALTH © 
PREMIUMS UP 


CCIDENT and health pre- 

miums were up approximately 
5% in the first six months of 1943 
compared with the same period in 
1942, according to the Health and 
Accident Underwriters Conference. 
Very little group business was in- 
cluded in the statistics from which 
this estimate was made, the confer- 
ence states, and group business has 
undoubtedly shown a greater pro- 
portionate increase. 


SOCIAL SECURITY BOARD 
ORDERS A&H STUDY 


ALPH H. BLANCHARD, pro- 

fessor of insurance at Columbia 
University and president of the 
Casualty Actuarial Society, has been 
chosen to conduct a survey of the 
accident and health insurance busi- 
ness for the Social Security Board, as 
part of the board’s program of 
studies in the field of social insur- 
ance. A questionnaire has been for- 
warded to each of more than 500 
carriers, the board states, seeking 
basic experience data on their acci- 
dent and health business. 


Blanchard's Views 


Professor Blanchard has a sub- 
stantial reputation as an expert on 
insurance subjects. His presidential 
address to the Casualty Actuarial So- 
ciety, delivered in November, 1942, 
urged the casualty actuaries to de- 
vote more attention to social insur- 
ance “whether motivated by social 
consciousness or _ self-interest,” 
pointing out that they have had little 
part in social insurance affairs, which 
have been “in the hands of persons 
highly interested in ends but some- 
what impatient with questions of 
means.” Blanchard’s report is to be 
objective, devoted to the facts devel- 
oped by his survey. The board states 
that assurances of cooperation have 
been received from the leading acci- 
dent and health bureaus. 


The Questionnaire 


The questionnaire calls for data 
for the years 1938-42, inclusive, on 
accident and health transactions, by 
classes of business, including net un- 
derwriting results. The return date 
is September 30th. 
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AGENTS' PUBLIC RELATIONS 
COUNSEL 


HE National Association of In- 

surance Agents, through its presi- 
dent, David A. North, announces 
that Averell Broughton, a financial 
and insurance public relations coun- 
sel, has been selected to plan and di- 
rect the public relations program 
of the National Association. 

“Mr. Broughton was chosen after 
a number of conferences between 
himself and our public relations and 
executive committees, and the out- 
line of a practical long-range public 
relations program has already been 
approved,” said Mr. North. “The 
program has many aspects, but it 
gives special attention to current 
legislative and production problems 
before the producers of the coun- 
try.” 


Background 


Mr. Broughton, who is known to 
many in insurance circles, has 
planned and executed several suc- 
cessful advertising and public rela- 
tions projects in the insurance field. 
His offices are at 580 Fifth Avenue 
in New York. He is a New Yorker, 
who was graduated from Columbia 
College, A.B., 1923; A.M. 1924. He 
was on the faculty of Columbia until 
1928, when he became an advertis- 
ing executive, later turning to public 
relations work. He takes a practical 
view of insurance problems and has 
been noted for his understanding 
of the agents’ problems and defense 
of the American Agency System. 


Dog—-The Friend of Man 








MAINE ADOPTS STANDARD 
COUNTERSIGNATURE 


HE Maine Insurance Depart- 

ment has previously ruled that all 
policies or bonds written by admitted 
companies, except life, on Maine 
risks must be countersigned by a 
Maine licensed agent. 

To adopt the agreement approved 
by the National Association of In- 
surance Agents and the Association 
of Casualty and Surety Executives, 
it is now made a further ruling of 
the Maine Department, effective 
September 1, 1943, to apply to all 
Casualty and Surety Companies, ex- 
cept so-called direct writing com- 
panies, that where the countersign- 
ing agent is not the originating agent 
or broker that a definite agreement 
must be made between the counter- 
signing agent and the originating 
agent or broker for the payment of 
a countersigning commission. This 
agreement shall in no case be less 
than 5% with a minimum payment 
of $1 and a maximum payment of 
$50 where this is a mere act of 
countersigning. In those cases where 
any service other than countersign- 
ing is to be rendered the matter will 
be open to agreement but subject to 
the above minimums, 

Where Company Home Offices, 
Branch Offices or General Agencies 
are the mediums through which 
policies are presented to the licensed 
Maine Agent for countersignature, 
they shall be held accountable for 
the compliance with the provisions 
of this ruling. 


FRIENDLINESS 


Here is a young fellow with but one thought in mind—to have some moments 
of friendly play with whomever comes along. He's carefree and right on his 
toes to bring pleasure and enjoyment to all who pass his way. 


DAVENPORT, IOWA 


"You be my friend," says he, “and I'll be yours." 


This Kerry blue Terrier is pure irish in his ancestry. Only recently recognized 
in America as a show dog, this Terrier with his blue coat, a well knit body and 
all round sporting prowess has won an increasingly wide circle of enthusiastic 
followers. The “blue” coat, from which he derives part of his name, is of 
longer and finer texture than that of his cousin, the !rish Terrier. 


Another Friend of Man 
— INSURANCE — 
Especially When Placed With 
A Friendly Company 


SECURITY FIRE INSURANCE CO. 


(Reduced reprint from a series of calendar-blotters sent monthly to our agents and 
to prospective agents.) 





TEXAS HURRICANE LOSSES 


poole sizable property damage, 
now estimated at around $12. 
000,000, resulted from the Texas 
Gulf Coast hurricane on July 27th, 
The bulk of this loss was in Gal- 
veston and Houston, the damage 
in each of these cities being esti- 
mated at $5,000,000. 

In order to expedite the handling 
of insured losses resulting from 
this catastrophe, the National Board 
of Fire Underwriters has established 
a supervisory office in the storm area 
through which all claims may be 
cleared. This emergency office is in 
charge of H. A. Coumbe, assistant 
secretary of the National Board. 


MOTOR VEHICLE TRAFFIC 


OR every 100 motor vehicles 

counted on the roads in the East 
in June, 1941, there were only 40 
in June, 1943, the Public Roads Ad- 
ministration of the Federal Works 
Agency announced. For the Middle 
West and West, in the same months, 
the drop was from 100 to 57. Com- 
parable figures in June, 1942, were 
66 for the East and 76 for the re- 
mainder of the country on the basis 
of records of 559 automatic traffic 
recorders located on rural roads in 
43 States. In relation to the corre- 
sponding month in 1941, traffic vol- 
ume in the East was lower in June 
than in any other month since ra- 
tioning began. 


Protection Since 1883 
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“Unforeseen events... need not change and shape the course of man’s affairs” 


JUST A MINUTE...PLEASE! 


BEFORE that ship gets its baptism of champagne 
... before it slides down the ways to join our gallant 
merchant marine... let’s remember these things... 

Only men can make ships. Only men can provide 
the planning, the sweat, the stamina, and the deter- 
mination that make an inert keel grow into a living 
thing ready to brave the treacherous seas. 

Only men—working in safety. 

For without safety from accident ... without con- 
stant protection of flesh and bone from the dangers 
of steel in motion ...men cannot work and produce 
the ships America so desperately needs. 

Safety Engineering—as practiced by The Maryland 


and other companies—is playing a vital role in pre- 
venting accidents and in producing the sinews of 
war. 

Throughout the country trained Maryland safety 
engineers and inspectors are helping to safeguard 
American man-hours and the men that make them 
possible. Maryland Casualty Company, Baltimore. 





Maryland agents and brokers find that advertisements 
like this open the way for them to close sales. 
Maryland advertising appears regularly in 
TIME e« NEWSWEEK - U.S. NEWS 
BUSINESS WEEK 











THE MARYLAND 


Practically every form of Casualty Insurance and Surety Bond, for business, industry and the home, through 10,000 agents and brokers. 
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HERE are seven different, individual units of the CCH 
INSURANCE LAW REPORTING SERVICE. Each selec- 
tive loose leaf unit covers the new decisions from all 


higher jurisdictions in its own particular province. 


Quick-reading advance digests of new decisions in the 
insurance spheres of widest interest—Automobile—Life, 
Health and Accident—Fire and Casualty—Negligence— 
are rushed to subscribers weekly, promptly followed by 
full text loose leaf reports for the selective units in the 
subscriber's field. In other important lines—Admiralty— 
Sureties—Workmen's Compensation—there are fast cur- 


rent reports in comprehensive digest. 


For selective reporting of new insurance cases, to get 
the latest relevant decision first, depend upon this new, 


different, faster, loose leaf reporter. 


Write for Details 


COMMERCE) CLEARING House; ING,, 


PUBLISHERS OF LOOSE LEAF LAW REPORTING SERVICES 


NEW YORK CHICAGO 
EMPIRE STATE BUILDING 214 N. MICHIGAN AVE. 


WASHINGTON 
MUNSEY BUILDING 
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Edited by SIDNEY A. WILSON of Rosen, 


Right of Insured Under Fire Policy To 
Recover For Loss of Goods by Theft 


The insured is the owner of a 
drug store, the stock of which ts m- 
sured under a fire policy which pro- 
vides that the company shall not be 
liable for loss caused directly or in- 
directly by theft or by neglect of the 
insured to use all reasonable means 
fo save and preserve the property at 
and before a fire or when the prop- 
erty is endangered by fire. Early 
one morning the building adjoining 
the insured’s store takes fwe and 
later it is communicated to the build- 
ing in which the drug store is lo- 
cated. In the meantime the insured, 
to save the property from destruc- 
tion, moves his goods from the store 
and places them in the public street 
where some of it is stolen. The in- 
surance company declines payment. 
Must the company pay the loss in 
view of the provision that it shall 
not be liable for loss caused by 
theft? 

The company is required to pay 
the loss. The expression “loss by 
theft,” as used in the policy, means 
theft from the place where they are 
kept independently of fire being the 
proximate cause of the loss. The in- 
sured is under a duty to use all 
reasonable means to save and pre- 
serve the property at and after a 
fire or when the property is endan- 
gered by fire. It cannot be expected 
that the insured alone would be able 
to remove much of a stock of goods 
when the building where they are 
kept, or neighboring premises are on 
fire, and he must avail himself of all 
proffered help. He has no time to 
test the skill or integrity of those 
who may volunteer to help him nor 
can he designate in an emergency 
exactly where the goods shall be put. 
Common experience teaches that 
where many persons assist in saving 
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goods from impending fire, they are 
generally scattered over considerable 
area where it is impossible for the 
insured to guard them and in com- 
munities where they have no fire or 
adequate police protection to meet 
the extraordinary contingencies of a 
conflagration, losses by theft may 
reasonably be expected. In this case 
the insured under penalty of for- 
feiture must do certain things the 
inevitable result of which is to bring 
about a condition under which he 
cannot recover. The restriction 
against recovery from loss of goods 
by theft while being removed or 
after their removal from impending 
peril from fire is incompatible with 
the requirement that he shall use all 
reasonable means to save them and 
if one or the other must be rejected, 
the more reasonable should remain. 
It is better that part of the goods 
removed to save them from destruc- 
tion by fire should be lost by theft 
instead of being left to be entirely 
consumed by the fire. Therefore, 
when the insured complied with the 
provision of the policy which made 
it his duty to save the goods from 
the impending fire, he cannot be de- 
prived of the payment of his loss 
because a theft of some of the goods 
resulted. Queen Insurance Com- 
pany v. Patterson Drug Company, 
73 Fila. 665. 


Duty of Fire Insurance Company to 
Prove Loss Falls Within Exemption 
Clause 


The owner of a radio broadcast- 
ing station carries a fire policy in- 
suring the machinery, equipment, 
etc. The policy contains what ts 
known as the Electrical Exemption 
Clause which provides: “It is a spe- 
cial condition of this policy that this 
company shall not be liable for any 
loss or damage to dynamos,.. . 


Francis and Cleveland, Chicago, Illinois 


radio apparatus and other electrical 
appliances or devices, caused by elec- 
trical currents whether artificial or 
natural (including lightning), and 
will be liable only for such loss or 
damage to them as may occur in 
consequence of fire outside of the 
machines, appliances or devices 
themselves.” A part of the equip- 
ment of the broadcasting station is 
a “transmitter.” This consists of a 
metal cabinet five or six feet high 
and containing six shelves or racks 
in and on which many of the items 
needed to broadcast are assembled 
and connected therewith. They are 
all enclosed within a cabinet such 
as those ‘containing an ordinary 
radio receiving set but on a larger 
scale. In some unknown manner a 
fire begins in the lower part of this 
cabinet and sweeps all through it and 
comes out on all sides. The fire is 
confined inside the cabinet. The in- 
surance company contends that inas- 
much as the fire did not occur in 
consequence of fire outside of the 
cabinet, the loss falls within the ex- 
clusion clause. What decision? 
The decision should be in favor of 
the insured. It will be observed that 
the cause of the fire is unknown. 
Even though it is true that the fire 
was confined inside of the cabinet, 
this does not necessarily mean that 
it was caused by overheated wires 
or by a short circuit. The fire might 
have been caused from some out- 
side source such as a discarded 
cigarette stub, or a match uninten- 
tionally dropped into the cabinet. 
It is a general rule of law that where 
proof of damage apparently within 
a policy of insurance is made, the 
burden is on the insurer to show 
that the loss or damage was caused 
by an event from the occurrence of 
which the insurer had exempted it- 
self from liability. In this case it 
(Continued on the next page) 
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The Judge Says—Continued 


cannot be determined whether the 
loss occurred in consequence of a 
fire originating inside or outside of 
the cabinet. The insurance company 
must be held liable upon its failure 
to prove that the origin of the fire 
was within the exceptions of the 
exemption clause. United States 
Fire Ins. Co. v. Universal Broad- 
casting Corporation, 168 S.W. 2d 
191 (Ark.) 








OFFICIAL WAR MESSAGE 
NO. 12 
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to yourself! 


sms. When you’re tempted to buy 
something you don’t really 

, need... remember all the 
pe our boys are going without. 
It will help you go without, too. 

When you're tempted to pay more 
than ceiling prices, or to patronize 
a black market, or to profit from the 
war in any way...remember the 
sacrifices our men in uniform are 
making. It will help you make sac- 
rifices, too. 

Remember that the only sure way 
to keep prices down is or you to: 
use it all, wear it out, make it do, 
or go without. Pay your debts. Pay 
your taxes. Buy more bonds and 
Smash the Axis! 


Contributed by 


> 






Star 


Insurance Company Hd. 
30 John Street, New York “ 
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BOILER RIFT WIDENS 


HE disparity in manuals and 

rates for boiler and machinery 
insurance which has existed in all 
other states during: the past several 
months spread to New York in 
August, at least temporarily defeat- 
ing the effort of the New York In- 
surance Department to arrive at a 
compromise settlement. 

Conferences between representa- 
tives of the National Bureau, the 
Hartford Steam Boiler Inspection 
and Insurance Company and the 
New York department failed to 
achieve an agreement as to manual 
provisions and rates, and it was 
believed that the rating bureau of the 
department had completed and was 
about to issue an opinion on all 
points at issue. This action was fore- 
stalled by the unexpected filing by 
the Hartford Steam Boiler on 
August 11th of a new manual for 
use in New York State, to be effec- 
tive August 12th. 


Early Effective Date 


The early effective date put the 
manual in use before it could be 
studied by the New York Insurance 
Department, which has the alterna- 
tives of accepting the filing or of 
exercising its statutory authority to 
reject it, after notice and hearing. 
The Hartford Steam Boiler an- 
nounces that the new manual pro- 
vides the coverage and procedure 
advantages of its February Ist 
manual, in use in all states except 
New York and Louisiana, plus other 
revisions resulting from recent dis- 
cussions with the New York depart- 
ment. However, it retains essential 
differences from the National Bu- 
reau manual, and leaves the New 
York Department, the National Bu- 
rea. and the Hartford in a three- 
cornered tangle, in which the 
independent Employers Liability As- 
surance Corp., and the Mutual 
Boiler Insurance Company hold 
neutral positions. 

Prompt retaliation was made by 
the National Bureau, which put into 
effect in New York its May Ist 
manual, previously in use in other 
states, and filed in New York in 
April. The manual was filed as of 
August 12th, retroactive to June Ist. 


Differences in coverage and rating 
methods make it impractical to com- 
pare the rate levels of the Hartford 
and Bureau manuals. However, it 
is apparent that the Hartford rate 
level is below that previously in use 
in New York State, while the Bu- 
reau filing is even lower. Since the 
New York Department was believed 
to be of the opinion that previous 
rates had fallen below those required 
by experience, the new levels are 
even farther away from the depart- 
ment’s views. At press time, the 
department had not acknowledged 
nor acted on either of the filings, 
The new developments create a diffi- 
cult problem for the New York In- 
surance Department, and may fore- 
shadow a court test of its rating 
powers, since it will undoubtedly 
continue to insist on uniform cover- 
ages, rates and rating methods for 
the state, The Department remain- 
under the supervision of Thomas | 
Cullen as acting superintendent, no 
appointment having yet been made 
by Governor Dewey. 


AGENTS PROBLEMS 
PONDERED 


HE executive committee of the 

National Asscciation of Insur- 
ance Agents met in New York City 
in closed sessions, together with 
various sub-committees. A news re- 
lease by the association puts empha- 
sis on the report of the public re- 
lations committee, which has secured 
pledges of $200,000 (half in cash) 
for the public relations fund, or 
two-thirds of its goal. The com- 
prehensive rating plan for war pro- 
jects was discussed, and the appear- 
ance of California association 
members before the committee 1n- 
dicates that special attention was 
given to the projected extension of 
the plan in California to “lump sum 
contracts. William Leslie, general 
manager of the National Bureau, 
met with the committee. Branch ot- 
fice questions were discussed with 
company executives by the branch 
office committee. Plans were out- 
lined for the annual meeting to be 
held October 10-13 in Pittsburgh. 
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Tuar goes for musicians, of course — 
and insurance agents, too. For there 
isn’t a musical organization anywhere 

. school, Legion, policemen’s, fire- 
men’s . . . that shouldn’t carry com- 
plete insurance coverage protecting all 
band instruments, uniforms and equip- 
ment against loss. 


And it just so happens that Ameri- 
can Insurance Group is a good leader 
to follow in writing these policies. 
American not only has had many years 
of experience with this kind of cover- 
age, but also offers agents a sound 





American Insurance Company « Bankers | 


"75 A GOOD POLICY 


TO FOLLOW THE LEADER 


merchandising plan to make their 
selling job easy. 

Today there's a very special reason 
to approach every musical organiza- 
tion on the subject of instrument 
insurance. Few, if any, musical instru- 
ments are being manufactured. Re- 
placement of instruments accidentally 
damaged or lost is, therefore, much 
more costly. 

For your assistance, and for the in- 
formation of your prospects, The 









American Group has prepared a spe- 
cial kit which describes the features 
of American’s Band Instrument policy, 
as well as the additional coverages 
which can be obtained for uniforms 
and other paraphernalia. In addition, 
it explains to your prospects why they 
should be sure to buy this insurance — 


FROM YOU! 


For your free copy of this folder, 
address: The American Insurance 


Group, Dept. 40, Newark, New Jersey. 





HAVE YOU ADVISED ALL YOUR CLIENTS ABOUT WAR DAMAGE INSURANCE ? 


pany ¢ The Columbia Fire Insurance 


pany « The 


Fire Underwriters + Dixie Fire insurance Compan; 
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EGULARLY, around the middle of the 

month, our phone rings and the dulcet, 
weill-modulated voice of our managing edi- 
tor comes through with something like: 
“Listen, you! If you're laboring under the 
mistaken impression that we don't go to 
press until you're in the proper mood to 
write that silly column of yours,—snap out 
of it! The last copy for September goes 
to the printer tomorrow!" 

Then we lay aside the racing form, or what- 
ever weighty tome we chance to be perusing 
at the moment, take pencil in hand and 
dash off another of those sparkling bits of 
enduring literature that the M. E. laughingly 
calls our column. However, two or three 
times a year the Muse refuses to be so 
lightly courted. We put pencil to clean 
white paper and—nothing happens! 


WHAT TO DO... 


This is one of those times. Ordinarily, a 
September column should speak about the 
end of vacations, the beginning of a busy 
Fall and should exude tons of peppy ad- 
vise regarding greater production, sales, etc. 
But, our vacation doesn't start until next 
week and we don't feel peppy or ambitious 
or like exuding. No, that line of chatter just 
won't do anything for us at this time. 

Of course, there's the patriotic and the 
safety angles but in July we told you about 
Old Glory and last month we filled you full 
of caution and how-to-be-healthy-though- 
vacationing hints. Nope, those are out. The 
“what-this-month-is-famous-for" column is 
usually interesting but we told you about 
September's great and near-great dates 
last year and, besides, we've that theme 
scheduled for October. 


. . » OR, NOT TO DO? 


Anniversaries are always sure-fire subjects 
and give one a golden opportunity to be 
(1) mildly (and maybe justifiably) proud 
of past happenings and (2) sternly 
resolved to grow and advance in the future. 
No dice for September, however you figure 
it. The forty-fifth anniversary of Alfred M. 
Best Company is in December and this 
—_ won't be five years old until Novem- 

er. 

We could wax business-like and tell you 
about Best's Publications but, alas, the 1943 
editions are all off the press and, unfortu- 
nately (for the column, not the Best Com- 
pany!) sold, while its far too early to talk 
about the 1944 editions. So, you can readily 
see the sad fix we're in and forgive us for 
not writing a column this month. We'll do 
lots better next month, honest! (Editors note: 
We hope!) 
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COVERAGE GRANTED FOR 
ALIENATED PREMISES 


HE National Bureau of Casualty 

and Surety Underwriters recently 
announced a broadening of manual 
rules for Owners’, Landlords’ and 
Tenants’, and Manufacturers’ and 
Contractors’ liability to include, 
without extra charge, liability aris- 
ing out of premises alienated by the 
insured, commonly known as 
“grantors” protective liability insur- 
ance. The manual change was effec- 
tive as of August 16th, and the cov- 
erage will be granted on outstanding 
policies without endorsement, 
through agreement by member and 
subscriber companies of the National 
Bureau and of the Mutual Casualty 
Insurance Rating Bureau. At the 
instance of their respective bureaus, 
practically all of the leading stock 
and mutual companies writing this 
line have addressed the following 
letter to the bureaus: 


Wording of Agreement 


“This company agrees that, with 
respect to accidents occurring on or 
after August 16, 1943, it will con- 
strue such insurance as is afforded 
by its new and outstanding policies 
providing Owners’, Landlords’, and 
Tenants’ Liability insurance or 
Manufacturers’ and Contractors’ 
Liability insurance as_ including, 
without endorsement and for no ad- 
ditional premium charge, coverage 
for premises alienated by the in- 
sured, including elevators and esca- 
lators located thereon, in accordance 
with manual requirements applicable 
thereto which become effective 
August 16. 

“You are authorized to include the 
name of this company in all publicity 
you deem advisable to discourage 
use of endorsements on individual 
policies.” 


Farm Employees 


The program for writing employ- 
ers’ liability insurance, including 
medical payments, to cover farm em- 
ployees, has been extended nation- 
wide, according to an announcement 
by the National Bureau. The plan 
was first introduced in New York 
State, and was reviewed in the 
August issue of Best’s INSURANCE 
News, page 54. 


NEW YORK STANDARD 
FIRE POLICY 


HE State of Georgia is withhold. 

ing official announcement as to 
mandatory use of the new New York 
Standard Fire Policy. Notices that 
the policy would be acceptable be- 
ginning September Ist, and manda- 
tory after January Ist, 1944 were to 
be mailed by the Insurance Commis- 
sioner’s office July 20th, but were 
not, because of legal technicalities 
and changes in optional dwelling and 
householders’ forms, suggested by 
the Southeastern Underwriters As- 
sociation. 

In Bulletin dated July 13th, John 
J. Holmes, Montana’s ex-officio 
Commissioner of Insurance, notified 
all companies the Insurance Depart- 
ment will indicate its approval of the 
New York contract to all carriers 
making a filing prior to March 1, 
1944, when the form becomes effec- 
tive. 

Reports are the States of Idaho, 
Nevada and Utah have approved the 
new policy. Presently, outside of 
New York, the new policy is being 
used only in the State of Mississippi. 
In Alabama, Michigan, New Jersey 
and Virginia various groups, headed 
by insurance agents’ associations, 
are actively advocating a new stand- 
ard policy similar to the New York 
form. 


L.C.A. MEETING 


OLONEL Paul G. Armstrong, 

State Director of the Illinois 
Selective Service System, and Aver- 
ell Broughton, New York public re- 
lations consultant, will be the prin- 
cipal speakers at the annual business 
meeting of The International Claim 
Association to be held in Chicago on 
September 13-14, it was announced 
by Willard E. Hein, president ot 
the Association and supervisor ol 
claims of the State Mutual Life As- 
surance Company of Worcester. 
Mass. Their addresses, the only 
formal talks scheduled, will be de- 
livered at the opening session of the 
meeting on Monday morning, Sep- 
tember 13. The subject of Col. Arm- 
strong’s talk will be “Trends in 
Manpower,” while Mr. Broughton 
will speak on “Public Relations— 
What It Is and What It Is Not.” 
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Helping 

you bring new 

forms of coverage 

to the attention of 

insurance buyers is one 

of the important purposes 

of Aetna nation-wide adver- 

tising. This advertisement ap- 
pears—in color—in the September 
20th issue of Time—the weekly news 


magazine—reaching over 1,000,000 read- 


ers. The Aetna Fire Group, W. Ross McCain, 


President. 


“* Janet. was that you who just took my wallet?’ 


Is this a case of holdup, robbery, 
burglary, larcency, theft or just 
mysterious disappearance ? 









The technical name of the crime no 
longer matters under our new Resi- 
dence and Outside Theft Insurance 
Policy. If you are dishonestly deprived 
of your property, you are reimbursed 
for the loss. And ‘‘property” includes 
everything from canned goods to cur- 
rency, from pots and pans to paint- 
ings. More good news: you get more 
protection at no higher cost. 








Another important point in these 
days of delayed deliveries is that you 
can have a policy put into effect imme- 
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diately. That is because the Aetna Fire 
Group sells only through reliable 
local agent and brokers—men whom 
you can reach ata moment’s notice— 
who can give you expert face-to-face 
advice—who can tell you just what to 
do in event of loss. 


Remember, too, that when your in- 
surance is with a capital stock com- 
pany such as those comprising the 
Aetna Fire Group, it is backed by both 
a paid-in-capital and surplus. You 
are never liable for assessment. 










Don’t Guess About Insurance 
—CONSULT YOUR LOCAL 
AGENT OR BROKER 


HARTFORD, CONNECTICUT 


Lince 15179 through conflagre 


tions, wars and 
financial depressions, no policyhold 
has ever suffered loss because of failure 
of the Aetna to meet its obligations 
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CENT DEVELOPMENTS 
: IN THE FIELD 


: Casualty: Charles N. Young, has 
named chief payroll auditor and 
i inspector of the Northwestern di- 
n for this company, succeeding Emil 
Bruemmer, who retired effective 
st 1. Mr. Bruemmer, whose head- 
arters were located in Seattle, was with 
/Aetna organization for almost 32 


x* * 


a (Fire) Group: The firm of E. B. 
E.R. Bloom of Pine Bluff, Ark., now 
sents the Standard of New York 
sgeneral agents in Arkansas. Frank 

loom, owner of the general agency, 
entire jurisdiction of the company’s 

Hairs in the State. 
| Anfouncement has also been made of 
appointment of the California 
Agencies, Inc., of San Francisco, as 
ine general agents, to supervise the 
iness of the World Fire & Marine and 
Standard of New York in the States 
California, Oregon and Washington. 
agency is representing the World 

& Marine for ocean marine and the 

Sandard for both ocean marine and in- 
ind marine. 
x * 


American Casualty: Darrell O. Smith 
las been appointed assistant vice presi- 
dent in charge of accident and health. 
The company states that this marks the 
muguration of a plan for material ex- 
pansion of accident and health facilities 
and business. 
xk * 


American Group: In the Illinois field 
state agent Harold W. Williams and spe- 
calagent Henry A. Trenholm have joined 
the armed services and have been granted 
laves of absence by the company. Mal- 
colm F, Jones has been transferred from 
the Oklahoma field to replace Trenholm 
t Rock Island while Leo N. Davis suc- 
weeded Schminke in northeastern Illinois. 
Recently special agent Harold G. Scott 
Was transferred from the Detroit office 
to the southern Illinois territory succeed- 
mg Dean Snapp who left for special 
“tvice with the War Department. 


“2 


Continental Casualty: Further promo- 
tons in accident and health department 
amounced by superintendent of agents 
merge W. Fitzsimmons of the disability 
‘vision provide for the advancement of 
Harold D, Palmiter to eastern supervisor 
M charge of all disability division pro- 


duction activities in the eastern territory, 
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with headquarters in New York City. 
E. W. Wuterich has been named manager 
of the disability division’s Boston branch 
office in succession to Mr. Palmiter. A. 
E. Hirst has been appointed manager of 
the disability division’s collection depart- 
ment in the home office. 

A. D. Blain has been appointed exec- 
utive special agent of the fidelity and 
surety department for this company and 
the affiliated National Casualty Company, 
effective August 16th. Mr. Blair will 
travel the middle and southwestern terri- 
tory, with particular responsibility for 
the building of bond volume. Mr. Blair 
had been in charge of production of the 
St. Louis office of the General Casualty 
Company of. America for the past two 


years. 
x *k * 


Corroon & Reynolds Group: The De- 
troit office of this group has been placed 
in charge of JT. C. McGuy. Occupying 
the post of Wayne County manager, suc- 
ceeding Arthur Cox, resigned, Mr. 
McGuy has had a well rounded experi- 
ence in the fire insurance business. He 
has served as an executive at the home 
office of one of the prominent companies 
and, in addition, is an experienced field 
man. J. A. Mosher, who tormerly trav- 
eled in Iowa for the Corroon & Reynolds 
companies, has been transferred to De- 
troit as assistant to Mr. McGuy. Leo D. 
Anderson continues in charge of western 
Michigan, with headquarters at Grand 


Rapids. 
kkk 


Crum & Forster: E. P. Stites has been 
named special agent at Camden, N. J. 
He is under the supervision of the State 
Agent, Hugh Mehorter. 
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Fidelity and Guaranty Fire: This com- 
pany has selected widely known Charles 
H. Graff to act in the capacity of Special 
Agent for the State of North Carolina 
during the absence of Colonel Godfrey 
Cheshire, who is on active duty in the 
armed forces. 


xx*e* 


Glens Falls: Operations of this company 
in the Dominion of Canada have been 
placed under the direction of George b. 
Kenney, who has been associated with the 
organization since 1925, following his 
graduation from Dartmouth College. 
After training in the home office, he was 
assigned to the Chicago branch office. A 
year later he was made special agent in 
charge of the central Ohio territory and 
on April 1, 1930, was sent to Toronto as 
chief agent for Canada. His new duties 
as manager will bring him in closer touch 
with agents throughout the provinces. 
Claude M. Stanley, eighteen years with 
the Pacific department, most of the time 
in the survey division, now acts as special 
agent aiding Manager Walter Herzer at 
the San Francisco metropolitan office. 


xk 


Hartford Fire Group: L. R. Abercrom- 
bie, resident comptroller of the Pacific de- 
partment of the “Two Hartfords” in San 
Francisco for the past fifteen years, has 
been transferred to the home office of the 
Hartford Accident and Indemnity Co. 
His successor is Oscar G. Coy, who went 
to San Francisco from the home offices 
sixteen years ago. James Moon has suc- 
ceeded Mr. Coy as chief accountant. All 
of the changes have been made, according 
to Joy Lichtenstein, Pacific Coast man- 
ager, with an eye to postwar problems 
when service men and women return to 
their jobs. A new personnel department 
for this reason has also been established 
under the supervision of Alan A. 
Heringhi, superintendent of the adver- 
tising and development department. 


xk 


Improved Risk Mutuals: Howard F. 
Russell, formerly with the Associated 
Factory Mutuals, acting in the capacity 
of joint field manager discharging the 
duties of sales engineer and underwriter, 
has been appointed associate manager of 
the Improved Risk Mutuals, according to 
(Continued on the next page) 
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Recent Developments—Continued 

an announcement by General Manager 
Fred A. Rye. In making this appoint- 
ment Mr. Kye said the executive com- 
mittee had in mind broadening the efforts 
of their organizations and preparing for 
postwar effort by reinforcing the official 
staff in a manner that will maintain the 
standing and increase the opportunities 
of development work. 


x** 


Loyalty Group: There have been many 
changes in the field staff of the Firemen’s 
and affiliated companies. In New York, 
John D. Loenard, who needs no introduc- 
tion to brokers, having been connected 
with the New York Underwriters Insur- 
ance Co, and the Aetna Fire Group, now 
represents the Group as special agent. 
Fred N. Guck, formerly located in 
Columbus as state agent for Milwaukee 
Mechanics and Pittsburgh Underwriters 
in central and southern Ohio, has returned 
to his old territory in Michigan where he 
represents the Firemen’s and Keystone 
Underwriters outside of Detroit and 
Wayne County. This field was vacated 
when Lieut. Don Davidson entered the 
navy. Succeeding Mr. Guck in Ohio is 
Leslie Everson, who had been traveling 
in Ohio for the American of Newark. 

In South Carolina, Harry H. Bobb has 
been appointed State agent for the Fire- 
men’s as successor to J. Arthur Boykin. 


x *k 


Manufacturers Casualty: Byron Som- 
mers, has been appointed manager of the 
Chicago office for both the Manufacturers 
Casualty and the Manufacturers Fire In- 
surance Companies of Philadelphia; 
supervising Chicago and all Illinois terri- 
tory. Mr. Sommers succeeded E. ‘ 
Morse, resigned. Mr. Sommers had been 
with the Ohio Casualty Insurance com- 
pany for 18 years, and manager of its 
branch office in Chicago for 10 years. 


x*r* 


Manufacturers Fire: In line with its in- 
tensified activity, this company has ap- 
pointed Frank B. McFarland as Special 
Agent in Eastern and Central Pennsyl- 
vania. For fourteen years Mr. McFar- 
land has previously been with one of the 
largest insurance companies. 


xk kk 


Millers National Group: Fred E. John- 
son has been selected Cook County special 
agent by Millers National Insurance Co. 
and Illinois Fire Insurance Co. for the 
territory comprising Chicago’s North 
Side and North Suburbs. Mr. Johnson 
has had many years of Cook County ex- 
perience. Recently he had acted as assist- 
ant to Marshall Kitchen, manager of the 
group’s farm and survey department. 


xkkk 


Mutual Benefit Health & Accident: 
Howard LeClair, resigned as chief deputy 
insurance commissioner of the Washing- 
ton department on September 1, to go 
with the legal department of this com- 
pany and its running-mate, the United 
Benefit Life. He had been chief deputy 
insurance commissioner since 1938. 


National Surety: Robert K. Entriken 
will supervise the territory of the Mem- 
phis Service Office (Arkansas, Mississippi 
and Tennessee) as acting manager during 
the absence of Howard Barrett, manager, 
who entered the army in May. Reid H. 
Williams, formerly special agent in Texas 
and Oklahoma, has been transferred to 
Memphis as office manager. 


* * *¥ 


North America Group: The Insurance 
Company of North America has named 
Arthur T. Moyer of its Agency Depart- 
ment in the Head Office, to be Agency 
Superintendent. Mr. Moyer, succeeding 
Walter Millar, recently placed in charge 
of the Cincinnati Service Office, has been 
associated with the North America since 
1927. 
4 * 


North British: 4] H. Notten, Iowa state 
agent, has been inducted into the army. 
His successor is H. F. Morris of Fargo, 
N. D., who had been covering North 
Dakota and part of Minnesota. Effective 
August 1, W. R. Kirk, who for the past 
seven years had been agency superin- 





REINSURANCE 
EXECUTIVE 


A large agency with a direct 
writing contract with Lloyd's 
needs a man familiar with the 
American market to arrange 
reinsurance treaties. Salary 


$7500. 
FERGASON PERSONNEL 


Insurance Personnel Specialists 
166 West Jackson Blvd. HAR. 9040 
CHICAGO, ILL. 














LOW COST SALVAGE SERVICE 


Get our estimate before you settle. 
No damage is hopeless. 


All Clothing. 
Rugs, Carpets. 
Linens. 

Laces. 
Tapestries. 
Furniture Fabrics. 
Cushions. 
Sofas. 

Chairs. 
Drapes. 
Brocades. 
Embroideries. 
Etc., Etc. 


REWOVEN, RESTORED, REPAIRED 


Recommended by Nat'l. Museums, Press, Fire 
Co's., and Adjusters everywhere. 


LA MERS STUDIO 
142 EAST 34th ST., NEW YORK CITY 


(Near Lexington Avenue) 


LExington: 2-3574 (26th Year) 








tendent of the Western Dept. at Chicago 
was transferred to New York as generaj 
agent of the Western Dept. In that 
capacity he replaced Robert E. Haye 
who was advanced to the position oj 
secretary for the group in charge oj 
Central Dept. territory succeeding the 
late Robert L. Mouk. 


4% *¥ 


Pearl Assurance: The territory of p 
D. Cousineau, state agent in Southem 
Indiana, who joined the army on August 
6, has been placed under the jurisdiction 
of Carl B. Lovett, Cincinnati, state agent 
in central and southern Ohio and Kep. 
tucky. 
* 4 * 


Royal Indemnity: Charles E. Woodward, 
has been placed in charge of underwriting 
for the accident and health department 
of this company’s Chicago office, Mr. 
Woodward was engaged by Irving Fiery, 
manager of the Middle Western branch, 


* 4 * 


Royal-Liverpool: Companies in _ this 
group have named John C. Qualmam, 
a State Agent travelirig out of Buffalo, 
as superintendent of the general cover 
department at the New York office, to 
succeed H. E. Pitot. Mr. Qualmann, who 
entered the service of the organization in 
1925, has held various positions both in 
the office and in the field. 


= 2 F 


The Southern Underwriters: William H. 
Thornton has joined this general agency 
firm of Miami as Field Representative 
for the State of Florida. Mr. Thornton 
for the past seventeen years was ass0- 
ciated with the Meserole Group acting as 
special agent at Rochester, N. Y. 


4M * 


The Travelers: Frank P. Hayden, assist- 
ant secretary, retired from active service 
on August 1, after nearly thirty-seven 
years with The Travelers organization. 
Andrew K. Miller, Jr., and Donald R. 
Vorce, assistant managers, casualty lines, 
who were temporarily assigned to the 
Detroit branch office, have returned to the 
Des Moines and Columbus branch offices. 
Sterling J. Stapp, formerly assistant man- 
ager in casualty lines, has been released 
from military service and re-assigned to 
the Seattle branch office in the same 
capacity. J. Doyle DeWitt has been 
named secretary of all claims depart- 
ments of The Travelers Companies, 
while Lester A. Klein, has been appointed 
assistant secretary of The Travelers In- 
demnity Company. Mr. DeWitt succeeds 
Howard E. Critchfield, who will now 
devote his entire time to administration 
of accident and group business. Mr. Klein 
succeeds Frank P. Hayden, recently re- 
tired. 
“ M * 


Yorkshire Group: Chester Forrester is 
serving as agency superintendent for the 
Pacific Coast department. Edgar ¥ 
Zorne, formerly at New York office, 1s 
the new chief underwriter of the Pacific 
Coast area. 
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‘_and best of all, 
Tojo, 


it's ; 
free! 


ince 1939 Hitler has sacrificed hundreds of planes in 
oan effort to destroy London. Yet in 1940 and 1941 
peacetime fire losses in America caused greater destruc- 
ti than Hitler’s bombers could inflict on London in 
three years! And this property loss did not cost our 
enemies a single bomber, a single casualty. Funeral pyre 
odfimmense quantities of American materials, it was a 


present to the Axis . . . free! 


Today, one all-important fact must be faced. No fire 
is absolutely unavoidable. Increased care and added pre- 
cautions, on the part of every American, could reduce the 
constant menace of fire. We, as insurance men, must 
awaken our nation to the terrible toll that fire exacts 
fom our war production. More important still, we must 
double and redouble our safety engineering and fire pre- 
vation work. It is not enough merely to insure our 
dients against loss by fire. For even when a policyholder 








ATTRACTIVE 
POSTER 


in two colors, 1914” by 
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is recompensed by a loss draft, the material loss to our 
nation is irreparable. We must fight fire with fire preven- 
tion work to the limit of our ability. 


In taming the red and roaring monster that consumes 
the fruits of America’s labor, we insurance men must keep 
these goals ever before us . . . to stay abreast of local 
and national trends . . . to apply the most thorough 
and painstaking care to our fire prevention and safety 
engineering work , . . to make friends, clients and the 
public realize that every fire is sabotage today! This is our 


a 


President 


a 


P.S. Don’t forget to stress the need for War Damage Insurance. 


Published by F. & G. FIRE 


FIDELITY & GUARANTY FIRE CORPORATION 
Member: National Board of Fire Underwriters 





above illustration and a 
brief message: “‘Every 
fire is sabotage today! 
Be careful!” is available 
upon request. Fidelity & 
Guaranty Fire Corp., 
Baltimore-3, Maryland. 
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engineering to the safeguarding 

of lives and property has been 
Underwriters’ Laboratories’ work 
for nearly 50 years. The objectives 
are the reduction of losses from 
fires, accidents, crime, and related 
hazards. 

Today, as in World War I, the 
Laboratories’ fund of special data 
and its technical services, built up 
through testing and research, are be- 
ing utilized constantly by the armed 
forces, by various other branches of 
the government, by industry, and by 
regulatory officials in order to speed 
the war effort with safety. Only 
some of the ways in which the Lab- 
oratories’ services are being so used 
may be described at this time. 


Tox application of science and 


Substitutes and Emergency Alternates 


A most important and far-reach- 
ing activity has to do with substi- 
tutes for critical materials. 





ACTIVITIES 


of Underwriters’ Laboratories 


When War Production Board or 
other government agency directives 
reduce or completely cut off the 
amounts of copper, rubber, zinc, 
cadmium (to name only a few) 
which may be used in certain prod- 
ucts, questions arise as to what can 
be substituted for these scarce ma- 
terials. 


EDITOR'S NOTE 


The insurance business has made substan- 
tial contributions to the war effort, both 
before and after Pearl Harbor. One phase 
concerns the war activities of Underwriters’ 
Laboratories, some of which are outlined 


here. Many cannot be told until after the 


% ee 





21 cubic foot bomb in which tests are conducted to determine the upper and lower limits 
of explosion of dust mixed with air, and the explosion pressures produced with various 
concentrations of dust-air mixtures. 
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Underwriters’ Laboratories is able 
to answer many of these questions, 
there being approximately 250,000 
approved devices of 5,000 manu- 
facturers on its Lists of Inspected 
Products, and the Laboratories’ 
Standards specify many details of 
requirements for performance and 
safety. 

In spite of the shortages, fire 
doors, extinguishers, fire hose, alarm 
systems, lighting fixtures, electric 
switches, roofing, and hundreds of 
other products must continue to be 
manufactured. And they should be 
so made as to perform safely at 
least for the duration and thus not 
disrupt war production through fail- 
ures. To maintain as high a factor 
of safety as possible under these 
circumstances, Underwriters’ Lab- 
oratories has issued Emergency 


Specifications covering many prod- 
ucts. These will be in effect only for 
the period of the war emergency. 
After Victory, the regular peace-time 
Laboratories’ Standards will apply. 





Emergency Standards 


Before developing an Emergency 
Standard for a product such as fire 
hose, for which the allowable crude 
rubber content of the linings was cut 
more than 50 per cent by WPB, ex- 
tensive test work had been per- 
formed. As a result, the specifica- 
tions of the Emergency Standard 
call for a safe, reliable and satis- 
factory hose, although not as sturdy 
and long living, and methods of 
checking to maintain this Standard 
through tests at the factory. 

Similarly, when brass for fire-hose 
couplings was restricted, it became 
necessary to work out a new design 
and new specifications requiring less 
critical materials. Plastics and other 
substitutes were considered, many 
tests were made, and finally a new 

(Continued on the next page) 
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War Activities—Continued 

design was settled upon. It consists 
of malleable iron body or tail pieces 
and a low copper content brass 
swivel ring, the ferrous parts being 
protected against corrosion by plat- 
ing or paint. 

Several thousand tons of copper 
have already been saved by these 
changes ; and acceptable service from 
the new couplings is likely at least 
for the duration. 


Sixty New Emergency Requirements 


In 1942, the Electrical Depart- 
ment—one of the seven sub-di- 
visions of the technical work of 
Underwriters’ Laboratories, Inc.— 
issued 60 sets of Emergency Re- 
quirements to cover such diverse 
subjects as the use of steel instead of 
copper for certain electrical current- 
carrying parts, the use of emergency 
insulations for the conductors in 
non-metallic sheathed cables and in 
open wiring, enamel coatings as a 
corrosion protection on electrical 
conduit, in place of metallic galva- 
nizing, etc. 

In considering substitutes, it 
should be borne in mind that now, 
more than ever before, it is necessary 
to uphold safety, for these wartime 
products, which find their way into 


factories, warehouses, munitions 
plants, barracks, and transport fa- 
cilities, are integral parts of the 
planned production, training, hous- 
ing and transportation necessary for 
victory. Fires or explosions caused 
by their failure, and injuries to per- 
sonnel, definitely benefit the Axis. 

The acceptability of this or that 
substitution must be individually de- 
termined for each type of product 
considered. Steel, for example, can- 
not be used as an electrical conductor 
in place of copper in all cases. Only 
where thorough testing shows that 
safety is not threatened may its sub- 
stitution be recognized. Careful con- 
sideration of each proposal is es- 
sential. For these reasons, such work 
occupied much of Underwriters’ 
Laboratories’ time since Pearl Har- 
bor. 

The products discussed above may 
or may not be purchased directly by 
the Federal Government. However, 
comparatively few of them are for 
civilian use since most of the in- 
dustries served by the Laboratories 
are 100 per cent on war production. 


Inspections at Factories 
Another wartime activity of 


Underwriters’ Laboratories is the 
testing at factories of various kinds 





Set-up of ducts in the static electricity research at Underwriters’ Laboratories. 





of materials that are employed in 
the erection or equipment of train- 
ing camps, flying fields, ordnance 
plants, shipyards and defense hous- 
ing projects. This testing is done 
by the Laboratories’ trained inspec- 
tors from offices located at 187 
centers of production. Many Federal 
Purchase Specifications refer to 
Underwriters’ Laboratories’ Stand- 
ards or Emergency Specifications 
and call for UL listing and/or test- 
ing of products intended for war 
needs. Insulated safes, food-mixing 
machines, vegetable or meat-slicing 
machines, safety cans, explosion- 
proof motors, knife switches, syn- 
thetic-insulated wire, fire hose, fire 
extinguishers, watchman clocks, steel 
scaffolding, or a hundred other items 
are thus counter-checked and tested 
before shipment. 

As an example, several hundred 
miles of rubber-lined fire hose are 
delivered monthly to the Army and 
the Office of Civilian Defense under 
Emergency Federal Specifications. 
The OCD has on order a large num- 
ber of 50-foot lengths of 11-inch 
and 2'%-inch single-jacketed fire 
hose. As of November 1, 1942, 30 
per cent of it had been tested at fac- 
tories by Laboratories’ engineers. 
The remainder is to be tested as 
produced. 


Special Investigation Services 


Another manner in which Under- 
writers’ Laboratories is contribut- 
ing to victory is by the use of its 
engineering services and special-in- 
vestigation facilities in connection 
with problems arising in the con- 
struction and operation of munition 
plants and storage depots. These 
investigations have been made for 
the Army, Navy, and Treasury De- 
partments, the War Production 
Board, and for manufacturers sup- 
plying these and other government 
agencies. Typical problems are: 

Fire and explosion hazards of 

butadiene and styrene used in 
the manufacture of synthetic 
rubbers 

Effectiveness of methods and 

products for safeguarding the 
flying glass hazard under air- 
raid conditions 

Investigation of fire-retardant 

qualities of marine type bulk- 
head 

Examination and approval of 
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plans for fire-alarm signaling 
systems for Army hospitals 

Accelerated-aging tests by means 
of oxygen-bomb test apparatus 
of sponge-rubber cushions for 
Signal Corps earphones 

Investigations of the performance 
of electrically-conductive floor- 
ing, conductive floor finishes, 
and conductive shoes employed 
or worn in arsenals and muni- 
tions plants where static elec- 
tricity is hazardous 

Temperature tests of dust-tight 
lighting fixtures and test and 
listing of other electrical prod- 
ucts used in Class I or Class II 
hazardous locations 

Determination of the flammability 
of camouflage materials for gun 
emplacements and for other 
protective concealments. 

Tests for reliability of a new 
type cowling latch for aircraft 

Investigation of the fire-retardant 
value of flameproofed wood, 
felt, etc., for use in ships, bar- 
racks, and elsewhere 

Consultations on the subject of 
anti-slip floorings and materials 

Inspection of protective installa- 
tions for safes and vaults for 
storage of securities, narcotics, 
medical supplies, secret codes, 
valuable documents, and plans. 

Tests of tanks for hazardous 
liquids for the Army and for 
use at war plants 

Investigation of acetylene gener- 
ators for war plants 

Tests of oil-burning furnaces and 
boilers for war housing proj- 
ects, and field inspection and 
tests of installation of oil-fuel 
heating equipment in Navy de- 
fense housing projects 

Tests of flame arresters for pro- 
tection of hazardous liquids and 
gases at munitions plants 


New Type Hand Fire Extinguisher 


The Office of Civilian Defense 
planned to provide hand fire ex- 
tinguishers for the use of air raid 
wardens and block captains. The 
use of the critical materials, brass 
and copper, for fire extinguishers 
had been severely limited to certain 
few types, and then only when for 
specified services. Accordingly, the 
extinguishers for OCD had to be 
made of materials other than brass 
or copper. 


FOR SEPTEMBER, 1943 





Small bomb in which preliminary experimental work was done to determine upper and lower 
limits and the pressures produced by varying dust concentrations. 


The extinguisher decided upon, 
and now in production, uses water 
—the most plentiful fire-extinguish- 
ing medium. The device consists of 
an iron tank, galvanized to prevent 
rusting. The tank is tapered to per- 
mit nesting in shipment and thus 
conserve space. It has a capacity 
of four gallons. 


Novel Materials Used 


The pump of the OCD extin- 
guisher, instead of being of brass, is 
made of steel tubes coated inside 
and out with vitreous enamel. The 
piston, piston rings, stuffing box, 
and valves of the pump are made 
of plastics. Glass marbles serve as 
valve balls. Such parts were for- 
merly of brass. 

The 10-foot length of hose at- 
tached to the pump is made entirely 
of reclaimed rubber, no crude or 
new rubber at all being used for 
this part. The nozzle on the end of 
the hose is of a plastic that will with- 
stand hard use. 

The OCD extinguisher is a 
“smaller brother” to the regular 5- 
gallon pump tank that has been used 
so successfully by fire departments 
and civilians all over the United 


States and is a very useful emer- 
gency device. 

Two million, two hundred and 
fifty-eight thousand of these ex- 
tinguishers have been contracted for 
OCD and one hundred thousand— 
almost identical—for the Army. 
After approving the design for each 
manufacturer, it is Underwriters’ 
Laboratories’ job to establish pro- 
cedures at various factories for test- 
ing the production and labeling the 
units. 


Speed Essential in Investigations 


Many of the investigations which 
have been cited here as examples 
of the special activities of Under- 
writers’ Laboratories, Inc., in con- 
nection with the war effort, have 
been rush jobs. In fact, in some 
instances production at numerous 
factories was being held up pending 
the solving of the problems. Con- 
sequently, less important work has 
been pushed aside, engineers have 
been “borrowed” by one department 
from others, where necessary, to 
obtain all possible speed in complet- 
ing the investigations. 


(Continued on the next page) 
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War Activities—Continued 

Test methods and performance 
Standards, established by Under- 
writers’ Laboratories, have already 
been in use for a larger percentage 
of the problems which have arisen. 
In more than a few cases, however, 
test. procedures and suitable per- 
formance characteristics have had 
to be specified in view of past ex- 
perience with similar problems and 
products. 


Protection from Lightning 


Another war effort activity of 
the Laboratories has had to do with 
the layout and installation of equip- 
ment for the protection of shell- 
loading, munitions plants and stor- 
age depots from lightning. 

Laboratories’ specialists assisted 
in the drafting of Ordnance De- 
partment specifications covering this 
subject. Contracts awarded for the 
“rodding” of these immense plants 
usually require test of the installa- 
tions by Underwriters’ Laborato- 
ries’ engineers. Many trips to more 
than thirty plants in all parts of 
the United States have been neces- 
sary. 

It is difficult to appreciate the mag- 
nitude of this job without having 
seen one of these depots. The av- 
erage plant spreads over prob- 
ably 30,000 acres, comprises sev- 
eral hundred or even a thousand 
buildings and igloos. The lightning 
protection system installed on each 
building is most complete. 

Copper has had large use in light- 
ning protection. The recommenda- 
tions of Laboratories’ engineers for 
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changes in the details of protection 
for recent installations have resulted 
in savings of thousands of tons of 
this now “precious metal.” 


Training in Military Safety 


Perhaps the newest, and one might 
say, an extracurricular wartime ac- 
tivity of Underwriters’ Laboratories, 
is to conduct courses of instruction 
in fire prevention, plant security, 
prevention of sabotage, and related 
subjects. 

Military classes report at the 
Laboratories’ main testing station in 
Chicago for demonstrations and lec- 
tures upon these subjects. Labora- 
tories’ engineers also conduct formal 
courses of lectures at schools in Chi- 
cago where these Security Special- 
ists are being trained. 

Members of the technical staff of 
the Laboratories have a major part 
in a comprehensive preliminary 
training given the safety auditors of 
the Safety and Security Brarich of 
the Office of Army Chief of Ord- 
nance. Fifty-four hours of lecture 
work, plus demonstrations at the 
Laboratories and at its Lemont 
High-Explosive Testing Station are 
required for each successive class. 
The subjects covered are: 

Fire-resistive building materials, 

construction, and equipment 

Common and special fire hazards 

Building codes 

Common electrical hazards 

Hazardous _ liquids—Elementary 

chemistry of petroleum prod- 
ucts, solvents, lacquers, thin- 
ners, paints, etc. 


Electrical equipment for hazard- 
ous locations 

Liquefied petroleum gases 

Static electricity—generation and 
safeguarding 

Fire extinguishers 

Plant fire protection 

Permanent equipment — extin- 
guishers, automatic sprinklers, 
yard systems, water supplies, 
fire alarm systems—automatic 
and manual 

Lightning _ protection — general 
protection, igloos, magazines, 
aerials, bonding and grounding 
systems. Resistance to ground, 
measurements, etc. 

Demonstrations and discussions 

of the following subjects are held at 
the Laboratories’ testing stations: 

Explosives—use, handling, stor- 
age, etc. 

First-aid fire-fighting equipment 

Automatic sprinkler systems—op- 
erating characteristics _ of 
sprinklers, distribution of water, 
sources of supply, dry-pipe 
valves, alarm valves, etc. 

Fire alarm systems—supervisory 
systems—thermostat systems 
Magnesium and incendiary bombs, 

methods of extinguishment 


Preventing Explosions and Fires 


The course is conducted primarily 
as a review to assist in preparing 
safety auditors for the responsible 
job of supervising measures to avoid 
explosions and other accidents in 
shell-loading and other ordnance 
plants where high explosives are 
involved. 

Similar but less extensive courses 
are arranged for students at the 
Army Intelligence Officers’ School, 
for Counter-Intelligence Corps 
groups, for Internal Security Di- 
vision plant inspectors, and for Plant 
Protection Engineers of the Office 
of Provost Marshal General. 

Special training courses have also 
been arranged at the main testing 
station for metropolitan Chicago 
OCD air raid wardens. And staff 
members have individually con- 
ducted training in their home com- 
munities. 

These are some of the outstanding 
wartime activities of Underwriters’ 
Laboratories, Inc. In other ways, 
also, which cannot yet be discussed, 
the Laboratories is helping to win 
the Victory. 
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PEARL ASSURANCE COMPANY, LTD. 


London, England 
(United States Branch) 
i9 Rector Street, New York, New York 
FINANCIAL STATEMENT 
June 30, 1943 


rw 
ASSETS 
*Bonds 
United States Government - - - - - - - $ 3,287,647.15 
State and Municipal - - - - - - - - - 565,485.84 
Railroad - - - - - - - = - - - - - 1,267,256.30 
Public Utilities - - - -.- - - - - - - 1,282,727.37 
Industrial and Dilecsilensees - 2-2-2 - = 1,350,417.89 
*Stocks 
Railroad - - - - - - - = = = = = = §$ 490,822.75 
Public Utilities - - - - - - - - = - - 1,220,092.50 
Bank and Insurance - - - - - - - - - 1,934,298.32 
Industrial and Miscellaneous - - - - - - 1,820,076.00 
Cash - - - +--+ - e+ - e- ee eee ee er tt ee 


Premiums in course of collection (not over ninety days due, less reinsurance 
premiums due to other companies)- - - - - - =~ = = = = "= 7 * 
Reinsurance Recoverable on Paid Losses due from other companies - 


Cash collateral deposit and Deposits with Underwriters’ Boards 


and/or Associations - - - - - - - oe oe ae 
Accrued interest on Bonds and Bank hie -- se se ee 
Balance due War Damage Corporation and other sundry credit assets - 
Admitted Assets - - - -+-+--+-+--:-e+-- 
Tw 
LIABILITIES 

Unearned Premium Reserve - - - - - - - - see 7 
Losses in process of adjustment - - - - - ----*-*- 7 - 

Reserve for Taxes, Expenses and other Liabilities - - - - - - 


Unearned Premiums and Losses Recoverable on reinsurance in com- 
panies not admitted to transact business in New York State- - - 


Statutory Deposit- - - - - - - = = = = = $ 500,000.00 


Surplus - - - - - - - - = == = - - -  10,332,994.33 


Surplus to Policyholders - - - - - - - - - = * 


$ 7,753,534.55 


5,465,289.57 
1,584,749.69 


621,291.90 
40,345.13 


50,069.75 

62,038.81 

89,536.51 
$15,487,782.89** 





$ 3,789,060.21 
427,264.00 
315,528.18 


122,936.17 


10,832,994.33** 
$15,487,782.89 





*Valuation on basis approved by National Association of Insurance Commissioners. Securities carried at $625,052.59 are deposited as required by law. 
**On basis of June 30, 1943 market quotations for all bonds and stocks owned, this Company's total Admitted Assets and Surplus to Policyholders would 
,220.46. 


be increased $223 
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MONARCH FIRE 
INSURANCE COMPANY 


Cleveland, Ohio 
Executive Office: 19 Rector Street, New York, New York 


FINANCIAL STATEMENT 
June 30, 1943 (New York Basis) 


fw 
‘Bonds ASSETS 
United States Government- - - - - - - - =- $1,689,174.33 
State and Municipal- - - - - - - - - - = 49,853.63 
Railroad- - - - - - - ---+-+-+-2- 184,642.84 
Public Utilities - - - - - - - - - = = = 169,686.28 
Industrial and Miscellaneous - - - - - - - = 179,456.55 $2,272,813.63 
*Stocks 
Railroad- - - - - - - - - - = - - - = § 58,575.00 
Public Utilities - - - - - - - - +--+ - = 26,612.50 
Bank- - - = *+ 2+ 2+ 2s = es = = = = = = 87,725.00 
Industrial and Miscellaneous - - - - - - - = 319,185.63 492,098.13 
Cash - - - = 25 2-5 - eee ee ee ee ee ee 495,674.46 
RealEstate - - - - -- +--+ 2s 5 5 se ee = - ee 29,976.66 
Mortgage Loans on Real Estate, first liens- - - - - - - - - - 51,538.70 
Mortgage Certificates of Participation - - - - - = - = - = = 6,800.50 
Premiums in course of collection (not over ninety days due, less reinsurance , 
premiums due to other companies) = = = = = = = = = = = = = = 184,247.33 
Reinsurance Recoverable on Paid Losses due from other companies- - 177.75 
Deposits with Underwriters’ Boards and/or Associations - - - - - 2,911.07 
Accrued interest on Bonds, Mortgage Loans and Bank Balances- - - 15,554.19 
Balance due War Damage Corporation and other sundry credit assets - -4,822.68 
Admitted Assets - - - - - - - - - - - - = + - $3,546,969.74** 
cw 
LIABILITIES 
Unearned Premium Reserve - - - - - - = - = = -= = = = =  $1,560,146.79 
Losses in process of adjustment - - - - - = - - ++ -- - 165,101.00 
Reserve for Taxes, Expenses and other Liabilities - - - - - - - 91,811.77 
Unearned Premiums and Losses Recoverable on reinsurance in com- 
panies not admitted to transact business in New York State - - - 1,605.63 
rrr ee eT 
BK Ch emt wnt ts TES 
Surplus to Policyholders- - - - - - - - - = = = = — 1,728,304.55** 
$3,546,969.74 


*Valuation on basis approved by National Association of Insurance Commissioners. Securities carried at $230,000.00 are deposited as required by law. 


**On basis of June 30, 1943 market quotations for all bonds and stocks owned, this Company's total Admitted Assets and Surplu sto Policyholders would 
be increased $31,237.39. 
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THE EUREKA-SECURITY FIRE AND 
MARINE INSURANCE COMPANY 


Cincinnati, Ohio 
Executive Office: 19 Rector Street, New York, New York 


FINANCIAL STATEMENT 
June 30, 1943 (New York Basis) 


a 
ASSETS 




























*Bonds 
United States Government- - - - - - - - - $2,437,547.59 
State and Municipal- - - - - - - - - - - 282,667.60 
| ES errs eee 
| Public Utilities - - - - - - - - - - - - 719,397.05 
| Industrial and Miscellaneous - - - - -- 838,477.08 $4,782,568.93 
*Stocks 
Railroad- - - - - - - - - - - - - = = $ 93,665.00 
Public Utilities - - - - - - - - - - = = 450,337.50 
| Bank- - - = = = -=2s s+ s+ 2s es se © = = 77,545.00 
| Industrial and Miscellaneous - - - - - = = = - 754,673.00 1,376,220.50 
Cash - - - - = = = = = = = = © = = = = = = = = = 1,155,670.37 
Mortgage Loans on Real Estate, first liens- - - - - - - = = = 4,100.00 


Premiums in course of collection (not over ninety days due and reinsurance 
premiums due from other companies) - - = = = = = = = = = = = 438,706.61 
















Reinsurance Recoverable on Paid Losses due from other companies- - 371.74 
Deposits with Underwriters’ Boards and/or Associations - - - = - 6,653.88 
Accrued interest on Bonds and Mortgage Loans - - - - - = = - 33,932.06 
Balance due War Damage Corporation and other sundry credit assets - 20,952.82 
Admitted Assets - - - - = = = - - ~ = = = = + $7,777,271.27™ 
| a 
| 
| LIABILITIES 
Unearned Premium Reserve - - - - - - - - - - - - = $3,592,430.16 
Losses in process of adjustment - - - - - - ----*- 7 - 382,176.00 
Reserve for Taxes, Expenses and other Liabilities - - - - - - - 263,623.91 
Unearned Premiums and Losses Recoverable on reinsurance in com- 
panies not admitted to transact business in New York State - - - 25,802.50 
Capital- - - - = = - « = = - - - - = = = $1,000,000.00 
Surplus- - - - - = = = = = = = = = = = =  2,513,238.70 
Surplus to Policyholders- - - - - - - - = = = = = _3,513,238.70** 
$7,777,271.27 









“Valuation on basis approved by National Association of Insurance Commissioners. Securities carried at $340,039.98 are deposited as required by law. 
**On basis of June 30, 1943 market quotations for all bonds and stocks owned, this Company's total Admitted Assets and Surplus to Policyholders would 


be increased $181,675.78. 
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7 things you should do 
to keep prices down! 


If prices soar, this war will last longer, and we 
could all go broke when it’s over. Uncle Sam is 
fighting hard to keep prices down. But he can’t do 
it alone. It’s up to you to battle against any and 
every rising price! To help win the war and keep it 
from being a hollow victory afterward—you must 
keep prices down. And here’s how you can do it: 





2. PAY NO MORE THAN 
CEILING PRICES 

If you do pay more, you’re party to 
a black market |that boosts prices. 
And if pricesgo up through the ceil- 
ing, your money will be worth less. 
Buy rationed goods only with 
stamps. - 





5. DON’T ASK MORE MONEY 


in wages, or in prices for goods you 
have to sell. That puts prices up for 
the things all of us buy. We’re all 
in this war together—business men, 
farmers and workers. Increases 
come out of everybody’s pocket— 
including yours, 





I SUPPORT HIGHER TAXES 


It’s easier and cheaper to pay for 
the war as you go. And it’s better 
to pay big taxes now—while you 
have the extra money to do it. 
Every dollar put into taxes means 
a dollar less to bid for scarce goods 
and boost prices. 





6. SAVE FOR THE FUTURE 


Money in the savings bank will 
come in handy for emergencies. And 
money in life insurance protects 
your family, protects youin old age. 
See that you’re ready to meet any 
situation. 


1. BUY ONLY WHAT YOU NEED 


Don’t buy a thing unless you can- 
not get along without it. Spending 
can’t create more goods. It makes 
them scarce and prices go up. So 
make everything you own last 
longer. “Use it up, wear it out, 
make it do, or do without.’ 





4, PAY OFF OLD DEBTS 


Paid-off debts make you independ- 
ent now... and make your posi- 
tion a whale of a lot safer against 
the day you may be earning less. 
So pay off every cent you owe— 
and avoid making new debts as 
you’d avoid heiling Hitler! 





7. BUY WAR BONDS 


and hold them. Buy as many as you 
can. Then cut corners to buy more. 
Bonds put money to work fighting 
the war instead of letting it shove 
up prices. They mean safety for 
you tomorrow. And they’ll help 
keep prices down today. 


KEEP PRICES DOWN ... 


Use it up... Wear it out... 


This advertisement, prepared by the War Advertising Council, is contributed 


by this magazine in cooperation with the Magazine Publishers of America. 


Make it do... Or do without. 
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HE 50-50 policy in plate glass 

insurance is a rather complicated 
fair. When you first encounter it 
voy do not know whether the as- 
wed pays all of the 50% to the 
ompany just as soon as he suffers 
sbreak of any size, or whether he 
mys only up to the amount of the 
break. You don’t know whether the 
ompany pays the losses first or 
whether the assured does. And a lot 
of other things. 

Just by chance an agent of mine 
ad I worked out a unique method 
of explaining the policy to an as- 
sired who had quite a collection of 
slate glass. I carefully explained to 
the agent just how the 50-50 policy 
worked ; how the assured would pay 
us just half the manual rate; how 
the assured would bear the cost of 
il breakages to the amount of half 
the manual premium ; how the com- 
pany would pay all losses after that. 

Then the agent (unexplainably, of 
course) told the assured exactly 


different. He told him that the com- 
pany would pay all losses up to the 
amount of half the manual premium 
(the original deposit premium). 
Then the assured would pay all 
losses till the amount of the deposit 
premium was reached again. At this 
point, the agent’s imagination was 
severely taxed, but he braced him- 
self and told the assured that after 
all this had happened the assured 
could either pay the other half of the 
premium or we wouldn’t cover any 
more ; I don’t believe we would have 
at that. 

I shuddered when I heard this 
explanation. This nightmare was 
more fantastic than the 50-50 policy 
itself. After I had straightened the 
agent out on the operation of the 
coverage (over his indignant pro- 
tests), we sat down to figure out a 
strategic way to set the assured 
straight. We decided we would say 
to him, “George, this 50-50 policy is 
pretty darned complicated. Just to 


DO TWO WRONGS MAKE ONE RIGHT? 


be sure that we both understand it, 
I want you to tell me just how the 
policy will operate in case you have 
a loss.” Then if George gave us 
back the scrambled provisions of the 
imaginary policy our agent had told 
him about, we would shake our 
heads, say how glad we were we had 
asked him, and set him straight. It 
would work out pretty slick. 

Wonder of wonders, the assured 
spoke up and told us exactly how 
the 50-50 policy worked . . . right 
down to the last provision. Either 
our agent is a wonder (as I told 
him, but did not mean), or the as- 
sured has one of those minds that 
the psychologists write about... 
the kind that read mirror writing 
and write backwards. 

I told the agent right; he got it 
wrong. He told the assured wrong ; 
he got it right. Sometimes you just 
don’t know what to try next.— 
Arthur Klinefelter in The Employ- 


ers’ Pioneer. 





QUESTIONS 


The following questions and answers are from the National Surety Fieldman. 


|, The Parcel Post Policy covers merchandise from the time it leaves the Assured’s 
premises until it arrives at the Consignee’s premises 
2. The Parcel Post Policy will cover a package left on top of a mail box 


oe eee eee eee eee eee ee eeeee 


eee eeeee 


3, The Parcel Post Policy does not insure a package, if a package bears a descrip- 
tive label 
4. The Parcel Post Coupon Policy covers for a period not exceeding one year, or 
until all the coupons are used up, whichever first occurs............eeeee0e. 
5. It is necessary to put the coupon inside each package, to insure the package 
under a Parcel Post Coupon Policy, before it is mailed.................4.- 
§. The Parcel Post Policy does not cover a loss, unless claim is made in writing, 
with proof of value, to the Company or its agent, within four months from 
nt Oe SE, oo cds ewe neneeeend bs baw aba wCREE ee tbdda eee at 
7. The Parcel Post Coupon and Open Policies, as issued by most Companies, are 
identical insofar as coverage and policy form are concerned................ 
8. The Express insurance policies, as issued by most Companies, are identical as 
eI MN GUIs in: 00505460040 8d eek ves Pee Neeasasebardse ers 
9. Since the Express Company provides a receipt under which they agree to as- 
sume liability for most losses, Express insurance is not necessary for the aver- 
ee nee ner Pe my cars oe 8 ee os Pn ee. 
0. Express insurance can be arranged on either a reporting form or a flat premium, 
depending upon the assured’s individual requirements..................2.- 
ll. Registered Mail insurance is not carried by most small banks................ 
12, The Registered Mail Policy covers from the time the property leaves the As- 
sured’s premises until arrival at the Consignee’s premises................. 
3. The Registered Mail Policy form and rates, as issued by most Companies, is 
standard 
4, Larger Financial Institutions may carry more than one Registered Mail Policy. 
I5. It is possible for an assured with a sizable volume of Express shipments, where 
the individual packages average $100 or more in value, to save money by buying : 
the Express policy, and to get improved coverage from a loss standpoint...... 
16. Act of God losses, for which carriers are not responsible, are covered under an 
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1. FALSE 


The Parcel Post 
or Express Offices at places of 
Policy insures the safe arrival 
of insured property—while the 
package is actually in the cus- 
tody of the Post Office Depart- 
ment. 
. This question may be argued 
from either a TRUE or FALSE 
standpoint, and is_ inserted 
merely to bring out the many 
losses paid under Parcel Post 
Policies, that are not actually 
covered: by the policy. For ex- 
ample, infidelity losses of the 
Assured’s employees, that is in 
the shipping room of the As- 
sured, infidelity losses of the 
Assured’s messengers in transit 
between the premises and the 
Post Office, and infidelity losses 
of the Consignee’s employees, 
are invariably reported by the 
Assured as non-delivery claims, 
and the Company, lacking any 
proof of infidelity, usually pays 
the claims as non-delivery losses. 
These factors, when recognized 
by an alert producer, can often 
result in the engineering of the 
account to produce a lower loss 
ratio, justify a lower rate, and 
enable the producer to secure the 
account. 
. TRUE—The Parcel Post Policy 
provides that the policy does not 
insure packages bearing descrip- 
tive labels. It is important that 
the Company be furnished with 
a copy of the Assured’s shipping 
label whenever a Parcel Post 
Policy is issued, and a Company 
will either accept the label as 
satisfactory, or remove the Ex- 
clusion from the Policy. 
. TRUE—The Parcel Post Cou- 
pon Policy, if the coupons are 
not all used up in the period of 
one year, may be extended for 
an additional term, at no in- 
crease in premium. 
. FALSE—The coupon may be 
either inserted inside the pack- 
age, or mailed with the invoice 
to the Assured. It is important 
to advise assureds not to place 
the coupon on the outside of 
the package, since this evidence 
of insurance might tend to in- 
crease pilferage losses. 

. TRUE—However, as a matter 
of practice, Companies seldom 
decline a legitimate Parcel. Post 

- loss, using as their reason for 
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ANSWERS 


(Questions on page 61) 


declination the four months time 
limit restriction. However, the 
losses that are not reported 
within four months are, in al- 
most every case, “Collection” 
claims, rather than Parcel Post 
losses. The property has not 
been subject to any physical loss 
or damage, it has arrived safely 
at destination, and the customer 
of the Assured has, for any one 
of several reasons, delayed pay- 
ing the invoice. When the Credit 
Department finally presses for 
collection after four or five 
months have elapsed, the Con- 
signee takes refuge in the old 
story that the package was never 
received, and uses that alibi to 
avoid the payment of a legiti- 
mate debt. 


. TRUE—There is practically no 


rate competition on Parcel Post 
Coupon forms, and the active 
production on this class of 
business will provide an agent 
with a back-log of commission 
income which is as near “com- 
petition-proof” as almost any 
other class of business actively 
sold today. 


. FALSE—It is important, when 


competing on Railway Express 
insurance, to be sure that your 
competitor’s policy form, as well 
as rate, is comparable to the 
form you are offering. 


. FALSE—The Express Com- 


pany does not assume liability 
for so-called “Acts of God.” The 
term “Act of God” has been 
held by the courts to mean “any 
irresistible disaster, the result of 
natural causes, such as violent 
storms, earthquakes, lightning 
and unprecedented floods; such 
as a disaster arising from such 
causes, and which could not 
have been reasonably guarded 
against or resisted.” A shipper, 
whose merchandise is exposed at 
his own risk on losses such as 
these, obviously needs the pro- 
tection of insurance, since “ir- 
resistible disasters” usually 
cause serious financial loss. 


TRUE—tThe Express Form of 
policy is extremely elastic, and 
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12. 


14. 


15. 


16. 





the premium payments and 
methods of reporting may be ar- 
ranged to conform with the As- 
sured’s individual requirements, 
FALSE—While the Registered 
Mail premium on small banks js 
not large, nevertheless literally 
hundreds of small banks carry 
Registered Mail insurance di- 
rect with insurance companies, 
These banks would be more than 
willing to recognize their local 
agent, and have him participate 
in commission payments, if they 
are requested to do so by the 
Agent. 

TRUE—The Registered Mail 
Policy covers continuously be- 
tween the premises of Senders 
and Addressees or until returned 
to the Sender in event of non- 
delivery, including risks by mes- 
sengers and/or conveyances to 
and from the Post Offices and/ 
or Express Offices at places of 
cending and address. 


. TRUE—With the possible ex- 


ception of one or two mutual 
Companies, the Registered Mail 
Policy form and rates, as issued 
by practically all Companies are 
standard. 

TRUE—Many large financial 
institutions carry as many as six 
to eight different Registered 
Mail Policies, consequently, if 
the bank the agent uses offers as 
a plea the fact that they already 
have Registered Mail Insurance, 
there is nothing to prevent them 
from allowing their agent cus- 
tomer to participate by insuring 
with him their shipments dur- 
ing alternate months, alternate 
weeks or alternate days. 
TRUE—An Assured making 
shipments as noted in Question 
15, will actually save money and 
secure increased insurance pro- 
tection by the purchase of an 
Express Policy, since the rates 
uniformly charged for this form 
of insurance are considerably 
lower than the additional tariff 
charged by the Express Com- 
pany for the increased protec- 
tion afforded under their receipt. 
TRUE—See the answer to 
Question 9. 
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Result of Nation-Wide 
Agency Sales Letter Contest 











SERVICE HEADQUARTERS FOR ALERT AGENTS 





FOR SEPTEMBER, 


, F YOU are an 
agent on the alert tor ideas to improve 
your sales letters, here is a portfolio 
worth real money to you. 

It comes to you as a result of hun- 
dreds of agents contributing their ideas 
in a sales letter contest conducted 
earlier by us this year. This portfolio 
embodies the best points of all letters 
submitted and has been edited by the 
well known sales letter expert, Douglas 
Doolittle. 

So actually, what you receive is the 
equivalent of having hundreds of good 
sales letters sent you from all over the 
country, and then having an expert 
prepare a series of letters for you from 
this material. 


Please send me portfolio of sales letters—no obligation. 


You may have a copy by simply re- 
turning the coupon below . . . and in 
doing so, please do not feel dbligated 
because the contest and this subsequent 
portfolio is a contribution to the insur- 
ance business as a whole. 

articularly are we anxious to help 
those agents who are recruiting sales 
letters today to help offset the effects of 
fewer personal calls being made because 
of gasoline rationing. They know that 
good sales letters are definite aids in 
maintaining sales despite restricted per- 
sonal calls. 

Now is the time to streamline and 
revitalize your sales letters preparatory 
to putting on your fall campaigns. This 
portfolio of sales letters will help you 

. and again we invite you to send 
for your copy. Use the coupon below. 


MILLERS NATIONAL INSURANCE CO. 
ILLINOIS FIRE INSURANCE CO. 


HOME OFFICE: 137 W. JACKSON BLVD., CHICAGO 
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NEW YORK POLICIES 
ENDORSED 


VER 250 companies have noti- 

fied the Insurance Department 
of the State of New York of inten- 
tion to construe the 1918 form 
Standard fire insurance policy, which 
was outstanding on July 1, 1943, in 
accordance with the provisions of the 
new 1943 Standard Fire Insurance 
Policy. The companies have filed a 
policy endorsement with the New 
York Department, as custodian, for 
the benefit of all policyholders hold- 
ing the 1918 form Standard con- 
tract, under which the insured may 
elect to make claim in case of loss 
occurring subsequent to noon, 
Standard Time, July 1, 1943, result- 
ing from damage to or destruction 
of property located in the State of 
New York, with the same force and 
effect as if endorsement was physi- 
cally attached to the old policy form. 


PENNSYLVANIA BARS OHIO 
COMPENSATION CARRIERS 


HIO insurance companies will 

hereafter be barred from writ- 
ing workmen’s compensation insur- 
ance in Pennsylvania under a ruling 
by the Pennsylvania Department of 
Justice. The opinion is based on the 
retaliatory provision of the Pennsyl- 
vania insurance law, on the reason- 
ing that since no Pennsylvania 
company may write workmen’s com- 
pensation in Ohio, which has a mo- 
nopolistic state fund, a like prohi- 
bition should be applied to Ohio 
companies in Pennsylvania. Few 
companies domiciled in Ohio have 
developed compensation business, 
probably because of their inability to 
write the line in their home state, 
and only a small number of Ohio 
companies, with modest compensa- 
tion premiums in Pennsylvania, are 
affected. 
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BROAD UNDERWRITING 
POWERS 


HE Insurance Commissioner of 

Michigan, David A. Forbes, 
wants to make certain that there are 
no legal barriers prohibiting licensed 
out of state companies from writing 
the personal property floater form 
legalized in Michigan on July 30. 
The supervising authorities of a 
number of states, where the personal 
property floater is not recognized, 
have been requested by Commis- 
sioner Forbes to submit a written 
statement specifically approving, or 
disapproving, as the case may be, the 
issuance of the form in Michigan. 


CARGO WAR RISK 
INSURANCE 


N THE interest of decentralization 
and efficiency and to expedite the 
issuance of policies, the War Ship- 
ping Administration has opened an 
office at 99 John Street, New York 7, 
N. Y. The new office has super- 
vision of countrywide cargo war risk 
insurance conducted on a mail or 
telegraphic basis and handles facul- 
tative cargo war risk insurances 
originating through sources in the 
metropolitan area on an “‘over-the- 
counter” basis. 


REA INSURANCE PLANS 


UR St. Louis correspondent ad- 

vises that Harry Slattery, Ad- 
ministrator for the Rural Electrifi- 
cation Administration, expects to be 
dismissed by President Roosevelt be- 
cause he refused to approve of what 
he regarded as the improper, if not 
illegal, use of surplus funds of vari- 
ous Federal Government financed 
rural electric co-operatives to set up 
and finance the Rural Mutual Fire 
Insurance Company and the Rural 
Mutual Casualty Insurance Com- 
pany. Several weeks ago Slattery 
refused to resign his post when re- 
quested to do so by Secretary of 
Agriculture Claude Wickard. A 
senate sub-committee is investigat- 
ing the quarrel with the National 
Rural Electric Co-operative Asso- 
ciation and the efforts of that or- 
ganization to dominate the Rural 
Electrification Administration. 
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WAR BRINGS BURGLARS' 
PARADISE 


NOTARY public left her desk 

in the lobby of a busy San 
Francisco office building a few 
weeks ago and was gone for fifteen 
minutes. When she returned her 
typewriter had disappeared. 

Office equipment is getting to be 
more and more scarce as the months 
go by. Typewriters and calculating 
machines top the list. Replacements 
are difficult if not impossible, and 
while legitimate merchants find their 
stocks diminishing sneak thieves 
find the outlook for their brand of 
business daily growing brighter. 

So bad has the situation become 
in Canada that the Canadian Insur- 
ance Federation has warned: “Cal- 
culating machines are being stolen 
from insurance and other offices lo- 
cated in well-known buildings in the 
‘business districts, particularly in the 
cities of Montreal and Toronto. It 
appears that an organized gang is 
operating and disposing of machines 
in cities at a distance from the point 
where the theft occurs.” 

An office Burglary and Robbery 
policy will offset such loss. 

Thefts of automobile accessories 
and bicycles were up 30 and 27 per 
cent respectively in the first six 
months of 1942 compared with the 
same period of 1941, according to 
the F.B.I. 


Twenty-two thousand pounds of . 


butter, valued at $10,000 to $12,000, 
were stolen from a cold storage 
warehouse in New York not long 
ago. Some sugar and coffee trucks 
have been hijacked, while other 
losses in recent months have been 
jewelry, cigarettes and liquor. The 
retail and wholesale food field is an 
attractive one to an experienced 
thief. because there is little possi- 
bility of food being traced once it 
has disappeared. Check all your 
eligible prospects for Storekeepers’ 
Burglary and Robbery insurance. 
The blanket Residence Burglary, 
Theft and Larceny policy costs 
‘amazingly little, while coverage is 
broad. Talk to people about the 
Theft-Away-From-Premises __ fea- 
ture, and the policy will sell itself. 
Remind them of blackout and dim- 
out hazards. Point out that there is 
no war exclusion loss under these 
tynes of burglary policies, so their 
value is two-fold: Thev cover both 
an. ordinary peace-time loss and loss 
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EVERY 3 SECONDS 


SOMEONE IS KILLED, 
MAIMED OR INJURED 
BY AN ACCIDENT! 


Accidents are preventable—and very 
costly. Let SAFETY ENGINEERING show 
you how to guard against them. 


Every alert insurance and business ex- 
ecutive who desires to contribute to safe 
working conditions, has two main objec- 
tives in mind:— 


l. To safeguard the employee. 
2. To save money. 


SAFETY ENGINEERING, pioneering in 
safety and accident prevention since 1901, 
gives definite and practical suggestions 
and methods toward preventing accidents. 
The inevitable cost of carelessness and 
lack of safety knowledge is—accidents— 
injuries—death! 





SAFETY ENGINEERING 


$3.00 A YEAR 
A DIVISION OF ALFRED M. BEST CO., INC. 


75 FULTON STREET NEW YORK, N. Y. 




















that might o¢cur as a result of war Church Burglary, Robbery and 





conditions. 

With people moving hither and 
yon, some of them taking furniture 
and possessions with them, others 
leaving things with relatives and 
friends, there is widespread need for 
insurance. 

Don’t overlook other forms, such 
as Bank Burglary and Robbery; 


Larceny; Money and _ Securities 
Destruction; Valuable Papers De- 
struction; Mercantile Open Stock; 
Safe Burglary; Safe Deposit Box 
Burglary and Robbery, etc. Crime 
is on the increase, and the public 
has only a hazy idea of burglary 
insurance. Telling them about it is 
your job.—Fireman’s Fund Record. 
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BROADEST FORM COMPREHENSIVE CONTRACTS 
AUTOMOBILE AND GENERAL CASUALTY 


Owners’, Landlords’, and Tenants’ Owners’ dnd Contractors’ Protective 
Workmen's Compensation Manufacturers’ and Contractors’ 
Comprehensive Liability Employers’ Liability 
Personal hLiability Garage Liability 

Automobile Contractual : 
Burglary : Elevator Products Glass Damage 
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usual accident causes which, in- 
dividually, result in such a small 
proportion of the total number of 
accidents that the inclusion of them 
in a general “cause classification” 
may not be warranted. Neverthe- 
less, these odd causes are interesting 
and important because, in the aggre- 
gate, the accidents resulting from 
them are responsible for many per- 
sonal injuries and much property 
damage. This is made evident by 
the following accounts of accidents: 

1. While driving along at a mod- 
erate speed, a motorist slightly 
opened the wind-deflecting sec- 
tion of the front left-hand 
door. He had been smoking 
and had opened the cover of 
the ash tray which was mounted 
in the top center of the cowl, 
and which incidentally had not 
been emptied for some time. 
The opened wind deflector di- 
rected a blast of air into the 
ash tray, which scattered ashes 
throughout the car and blew 
them into both the driver’s eyes. 
He lost control of the car and 
it ran off the road and struck 
a fence, with the result that 
he was seriously injured. 

. A high-school boy bought his 
father a cigar lighter as a birth- 
day gift and, to complete the 
surprise, installed it on the 
family car. He failed, however, 
to make certain that the wiring 
was clear of the cowl-ventilator 
operating lever. While driving 
on the following day, his 
mother was caught in a sudden 
summer shower and pulled the 
lever to close the ventilator. 
The loose wiring became jam- 
med in the mechanism and 
shorted to ground. Damage 
from fire and fire-extinguisher 
fluid—yes, the Fire Depart- 
ment was called—was consider- 
able. 

. A woman asked a service-sta- 
tion attendant to clean the inner 
surface of the windshield of 
her car. While spraying the 


Tests are many odd or un- 
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ACCIDENT 


glass with a liquid cleaner, the 
attendant inadvertently pointed 
the spray nozzle toward the 
woman, and some of the clean- 
ing solution was blown into 
her eyes. This caused severe 
pain, and medical attention was 
required to relieve it. 


. While standing with his head 


under the raised hood of a car, 
a mechanic asked the car owner 
to operate the starter so that he 
might observe the operation of 
the distributor points. The 
owner did so but, unfortu- 
nately, he had neither shifted 
the transmission gears to neu- 
tral nor dinsengaged the clutch. 
Consequently, the car lurched 
forward and the mechanic was 
thrown off balance and received 
severe head injuries. 


. A young man in a gasoline 


station offered to replace the 
worn battery cable on a custom- 
er’s car. He made the error 
of attaching the new cable to 
the battery first, and the free 
end somehow made contact 
with the front-wheel hydraulic- 
brake line and burned a hole 
through it. The would-be me- 
chanic failed to notice the dam- 
age, and the owner of the car 
knew nothing about it because 
he was not present when the 
cable was being changed. When 
the owner returned for the car 
that evening and drove out of 
the station, intending to stop 
at the street, his brakes failed 
to work and he collided with 
an approaching car. Two pas- 
sengers in the rear seat of the 
car suffered back and shoulder 
injuries. 


. With two passengers in the 


front seat, a driver attempted 
to move his left hand from the 
bottom to the top of the steer- 


CAUSES 


by H. O. WUELFING, 


The Travelers 
Fleet Supervising Engineer, 


x * * 


ing wheel, intending to give it 
a quick turn while passing a 
stalled truck. However, his 
overcoat sleeve caught on the 
door handle and before he could 
turn or stop the car, it collided 
with the truck. One of his 
passengers was injured and his 
car was considerably damaged. 


. A woman driver and her friend 


left their two children to play 
in the car, while they made a 
call. The children knew how 
to release the catch that held 
the front seat in place, and 
amused themselves by moving 
the seat backward and forward. 
Apparently, however, the catch 
failed to snap into the locking 
position when they stopped 
playing, because soon after 
starting the car the driver’s 
friend braced her feet on the 
floor under the cowl, to change 
position, and in doing so pushed 
the seat backward. This caused 
the driver to lose control, and 
the car swerved and struck a 
public utility pole. 


. Reaching into his vest pocket 


for a coin to pay the collector 
on a toll bridge, a driver struck 
his finger against the pin of 
a campaign button. His car 
was in gear and he was holding 
down the clutch pedal with his 
foot. As a result of the sudden 
pain, he made a quick motion 
which caused his foot to slip off 
the pedal. The car lurched for- 
ward, and the toll collector, 
whose hand was through the 
window opening, received a 
sprained wrist. 
The Travelers Standard 





MORE COSTLY THAN LIFE 


ESIDES helping to “bopp off” 

Japs in the jungles of India, 
Sergeant Laurence Thompson, 
former Special Agent of the North 
America at Harrisburg, Pa., has 
found time to give the ‘once over” 
to the insurance business in India, 
where he is now stationed with the 
436th U. S. Bombardment Squad- 
ron. He writes: 

“So far, my inquiries into the 
progress of insurance in India have 
been very disappointing. The man- 
ager of the ‘Employers’ in Calcutta, 
which is the Empire’s second largest 
city, wrote only $144,000 in all types 
of insurance. But, what a loss ratio 
—lI think it is 18%. 

“This is the only country where 
automobile property damage costs 
more than bodily injury, as the re- 
placing of a fender is far more 
costly than the settlement made for 
an Indian’s life. India has at least 
two distinctions. They have the 
greatest accident frequency in the 
world and the lowest loss ratio. This 
would seem to be an insurance com- 
pany’s dream and a claim man’s 
nightmare. 

“Tn order to understand the reason 
for such a screwy ‘set-up,’ it is 
necessary to know that the average 
native does not earn the equivalent 
of $10 a month and his life is valued 
at much less than that.” 


INSURANCE COURSES 


HE new Syllabus of insurance 

courses and folder describing the 
correspondence courses given by the 
Insurance Institute of America, 80 
John Street, New York, have just 
come off the press. 

The courses outlined in the Sylla- 
bus are given by a number of affili- 
ated society groups throughout the 
country and Canada. Besides these 
classes there are several hundred 
correspondence course students who 
study certain of the courses by mail, 
since they are not able to join any 
nearby study group. These last in- 
clude some members of the armed 
forces, 

Two changes in the work have 
been inaugurated this year. It is 
now possible for class students to 
complete their studies in a shorter 
time, because of a new division of 
the subject matter; or else they may 
now concentrate on a single phase 
of their studies, if they wish. Be- 
sides this change, the Institute has 
made another in respect to its corre- 
spondence courses. Students may 
now begin work at any time of year 
and proceed as quickly as they wish. 

It is the hope of the Institute that 
many new employees of insurance 
offices will find the courses of use 
this year; and that many who have 
been in the business some while will 
still find them of practical value. 
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FIGHT ON THE HOME FRONT... 


Enlist now by organizing a Fire Prevention Program in 


FIRE PREVENTION WEEK, OCTOBER 3-9 


Campaign material can be obtained from The National 
Board of Fire Underwriters, 85 John Street, New York 7, 
N. Y., and The National Fire Protection Association, 60 
Batterymarch Street, Boston 10, Mass. 





Established 1720 


NEW YORK 7, N. Y. 


a a ee a ee a 








68 





COVERAGE BROADENED 


NNOUNCEMENT was made 

by Henry D. Sayer, general 
manager of the Compensation Insur- 
ance Rating Board that the govern- 
ing committee of the board, with the 
approval of the New York State 
Insurance Department, has now 
made available coverage for the in- 
clusion of disease not caused by ac- 
cident and for which no compensa- 
tion is payable under the workmen’s 
compensation law, by an extension 
of Paragraph One (b) of the Stand- 
ard Workmen’s Compensation and 
Employers’ Liability Policy, such 
extension to be upon an optional 
basis with standard limits and with 
provision for increased limits. The 
premium charge for such coverage 
is one cent per $100 of payroll for 
standard limits of $5/25.000 with a 
minimum premium of $5 per policy, 
to be subject to proration on out- 
standing policies which do not have 
a full year to run, provided, how- 
ever, that the minimum premium in 
any case shall be not less than $2.50. 
Such coverage is effective on and 
after July 24, 1943 on outstanding, 
new and renewal business. 


RATE REDUCTIONS 


IRE insurance rate reductions in 

Kansas, which will produce an- 
nual savings to policyholders of 
about $500,000, were placed in effect 
on September Ist. These rate re- 
ductions, affecting only risks in pro- 
tected areas, apply on_ buildings, 
apartment houses, private barns, 
garages, out-buildings and contents, 
public buildings, schools, churches 
and public halls. In addition, there 
was also a sizable reduction in rates 
on oil refinery properties. 


ILLINOIS TAX 


HE state of Illinois is seeking 

to obtain its share of taxes due on 
interstate risks, regardless of the 
premium allocation among the 
multiple locations, by an amendment 
to the insurance code levying its an- 
nual privilege tax (2% premium 
tax) on the amount of premiums the 
company would have received for 
the Illinois portion had the policies 
related to risks within Illinois. 
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company or even give you an adverse loss ratio if your re- 
insurance contracts are soundly drawn. 


Our extensive experience and facilities designed to meet your 
most exacting requirements are your assurance of adequate 
coverage. It is one of the advantages of dealing with the EXCESS, 
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of a loan receipt per se under 

the New York Law has been the 
subject of much discussion and dif- 
irence of opinion. Among insur- 
awe men, lawyers and even the 
Courts themselves, two schools of 
thought have developed. One sup- 
ports the theory that payment under 
aloan receipt constitutes a loan by 
the insurer to its insured of a sum 
of money equal to the amount of 
the loss sustained by the insured 
repayable only in the event of re- 
wvery by the insured from whoso- 
wer is liable for the damage sus- 
tained. ‘he other holds to the theory 
that what appears to be ostensibly a 
an is not unimpeachable and may 
ie portrayed in its true light, that is, 
an absolute payment through the 
mechanics of a loan having none of 
the attributes of such a transaction. 


Je: question as to the legal effect 


Purpose of Loan Receipt 


The obvious purpose of the loan 
receipt is to sue in the name of the 
insured so that the issues of liability 
m the part of the defendant and the 
amount of damage sustained would 
te decided on their own merits. 
Under such circumstances the triers 
of the fact, be it Judge or Jury, 
would not have lingering in the back 
ot their minds the fact that an in- 
surance company which has been 
paid a premium for assuming the 
isk in question seeks to recoup the 
loss paid for by it, thereby possibly 
impairing a fair determination of 
the issues.. There is no question but 
that this position merits the support 
ot justice and fair dealing particu- 
larly when one considers the fact 
that the premium was not paid by 
the person ultimately liable. 


Legal Effect of Loan Receipt 


This question of the legal effect 
per se of the loan receipt becomes 
pertinent when suit is instituted in 
the name of the insured. In the State 
of New York (and as I understand 
it, in a majority of other jurisdic- 
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SUBROGATION or LOAN 


REAL PARTY IN INTEREST 
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UNDER LOAN RECEIPT 


tions) a suit must be instituted in 
the name of the real party in- 
terest. 

Section 210 of the Civil Practice 
Act of the State of New York pro- 
vides : 

“Every action must be prose- 
cuted in the name of the real party 
in interest, except that an ex- 
ecutor or administrator, a trustee 
of an express trust, a person with 
whom or in whose name a con- 
tract is made for the benefit of 
another, or a person expressly 
authorized by statute, may sue 
without joining with him the per- 
son for whose benefit the action 
is prosecuted.” 


Defense Frequently Asserted 


Frequently when defendants be- 
come cognizant of the fact that a 
plaintiff has been paid by his insurer 
under a loan receipt, the defense is 





by DAVID A. TICKTIN, ESQ. 
of the New York Bar 


asserted that the plaintiff is not the 
real party in interest. (The obvious 
purpose is to disclose to the trier 
of the fact the fact that an insurance 
company is attempting to recover 
against an individual something in 
the nature of recoupment of. its 
loss or salvage. The manifest unfair- 
ness in this position is that that self- 
same defendant may be represented 
by an insurance company which is 
ultimately liable under some form of 
legal liability insurance. The dis- 
closure of the fact upon the trial 
that the defendant is insured is fatal 
and calls for a mistrial of the suit.) 


Decisions Upholding Validity of Loan 
Receipts 


Such a defense was asserted in the 
case of ADLER VS. BUSH 
TERMINAL COMPANY, _ 161 
Misc. 509, Supreme Court, Kings 
County (1936). A motion was made 
in that case by the plaintiff contend- 
ing that that defense was sham and 
had no merit in law. Mr. Justice 
Conway (now an associate Judge of 
the Court of Appeals) then sitting 
at Special Term of the Supreme 
Court in Kings County before whom 
this motion came on to be heard, 
granted the application to strike out 
the defense (really several defenses 
addressed to the same question), and 
wrote an opinion in which he stated: 

“The second, third and fourth 
defenses may be considered collec- 
tively. 

“The second defense alleges 
that subsequent to the storage of 
the merchandise in defendants’ 

(Continued on the next page) 
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warehouse, plaintiffs obtained fire 
insurance coverage for it; that 
subsequent to the alleged fire loss, 
plaintiffs made claim against the 
insurance carrier for the alleged 
loss ; that thereafter plaintiffs re- 
ceived from the insurance carrier 
payment of their losses and dam- 
ages equal to the amount herein 
sued for; and that by reason 
thereof there has been a full dis- 
charge of plaintiffs’ claim. 

“The third defense, counter- 
claim and setoff set forth the fore- 
going allegations as the basis upon 
which to predicate an affirmative 
claim against the plaintiffs for the 
sums of money which the latter 
have received from the insurance 
carrier. 

“The fourth defense recites 
that the insurance company, upon 
making the aforesaid payments to 
the plaintiffs, has become subro- 
gated to the rights of the latter. 
Upon such assumption, it is the 
defendants’ contention that the in- 
surance carrier, rather than the 
instant plaintiffs, is the proper 
party to prosecute this ac- 
tion.” * + * 


Automobile 
Accident 
Burglary 
Plate Glass 
Liability 
Compensation 


THE PREFERRED ACCIDENT INSURANCE COMPANY 


“Agreements of the foregoing 
character have been expressly rec- 
ognized and approved by the 
United States Supreme Court in 
Luckenbach v. McCahan Sugar 
Refining Co. (248 U. S. 139, 148; 
39 S. Ct. 53, 55; 63 L. Ed. 170), 
and the recognition there given 
has been followed by the Appellate 
Term of this department in Irvin- 
Warren Clothes, inc. v. Cel- 
ow * 7% 

“The form which the plaintiffs 
executed, and which is referred to 
in the above examination, reads: 

‘Received from American 
Equitable Insurance Co. the 
sum of (the amount is here 
stated) dollars as a loan with- 
out interest, under policy * * *, 
repayable only in the event and 
to the extent that any net re- 
covery is made by us from any 
person or persons * * *on ac- 

count of loss by fire * * * . 

‘As security for such repay- 
ment we hereby pledge to said 

American Insurance Company 

whatever recovery we may 

make, and deliver to it here- 
with all documents necessary to 
show our interest in said prop- 


PREFERRED 


AS DEFINED BY THE DICTIONARY: 


“Set above or before in estimation or favor; regarded or 
honored before another; held in greater favor; liked better.” 


erty and we hereby agree to 
promptly present claim and, jf 
necessary, to commence, enter 
into and prosecute suit against 
such person or persons * * * 
through whose negligence the 
aforesaid loss was caused, oy 
who may otherwise be responsi- 
ble therefor, with all due djl. 
gence, in our own name, but at 
the expense of and under the 
exclusive direction and contro 
of the said American Equitable 
Insurance Company.’ 


“It thus appears that when the 


plaintiffs executed the above form, 
upon receiving the moneys from 
the insurance carrier, they def- 
nitely understood that they were 
to retain the moneys as a loan, 
repayable only in the event and to 
the extent that a recovery might 
be had from the wrongdoers, 


“As stated in Lee v. Barrett (82 


Misc. 475, 478): ‘This form of 
receipt has been construed by nu- 
merous Federal authorities as be 
ing in the form of a loan and 
advancement to be recovered back, 
and does not subrogate the insur. 
ance company in place of the per- 


Te record of “PREFERRED” performance 


for 57 years has made this a living definition. 


Since 1885 The Preferred Acci- 
dent Insurance Company has de- 
fended its policyholders against 
loss. Through good times, wars and 
depressions—it has always lived up 
to its slogan of “PROMPT PAY- 
ING PREFERRED” 


Prompt settlement of claims has 


made the “Preferred” the preferred 
company of an ever increasing 


of New York. 


80 MAIDEN LANE, NEW YORK 


number of policyholders and has 
cemented the mutually profitable 
relationship between the Company, 
its Agents and Brokers—a large 
majority of whom have been “Pre- 
ferred Producers” for a long period 
of years. 


You, too, should place your busi- 
ness with “PROMPT PAYING 
PREFERRED” 


Edwin B. Ackerman, President 
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son to whom said money had been 
advanced or loaned. It cannot be 
construed as a payment for the 


> 9 


loss’. 


On appeal this decision was af- 
firmed by the Appellate Division, 
Second Department, without opin- 
ion, 250 App. Div. 730. There have 
been a number of other decisions in 
which the validity of a loan receipt 
has been upheld. In SCHWARTZ 
V. MAYGREEN PIECE DYE 
WORKS, 36 N. Y. S. (2) 169, 
Appellate Term, Supreme Court, 
First Department (April, 1942) the 
Appellate Term reversed an order of 
the City Court denying plaintiff's 
motion to strike out two affirmative 
_. The Court said at page 
10: 

“The agreement entered into 
between the plaintiff and the in- 
surance company at the time the 
former received an advance of 
$1,250 from the latter was a loan 
receipt, within the meaning of the 
authorities. Kalle & Co., Inc. v. 
Morton, 156 App. Div. 522, 141 
N. Y. S. 374; Adler v. Bush 
Terminal Co., 161 Misc. 509, 291 
N. Y. S. 435, affirmed 250 App. 
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726; 
Luckenbach v. W. J. McCahan 
Sugar Refining Co., 248 U. S. 
139, 39 S. Ct. 53, 63 L. Ed. 170, 


Div. 730, 294 N. Y. S. 


1 A. L. R. 1522. The sum of 
money ieceived by the plaintiff, 
therefore, was not a payment for 
the loss sustained, but only a loan. 
The plaintiff thus is the only real 
party in interest and the sole 
owner of the cause of action. The 
insurance company is not a proper 
party plaintiff under Sec. 191, 
C. P. A. Its rights, if any, are 
derivative, and upon plaintiff's 
failure to establish a cause of ac- 
tion, the insurance company would 
be foreclosed from prosecuting an 
action against the defendant.” 


In JORDAN V. PHOEL, et al., 


36 N. Y. S. (2) 176, Appellate 
Term, Supreme Court, First De- 
partment (June, 1942) the Court 
said at page 177: 


“Plaintiff established a prima 
facie case against the defendants 
Phoel. His testimony established 
that he delivered the ring to said 
def2ndants and that they failed to 
return it to him upon demand. No 
testimony was offered to show 





what happened to the ring after 
the defendants Phoel received it 
or to excuse the failure to return 
it. Plaintiff did not lose his right 
to sue by reason of the payment 
received from the insurance com- 
pany pursuant to the loan receipt. 
See Luckenbach v. W. J. Mc- 
Cahan Sugar Refining Co., 248 
U. S. 139, 39 S. Ct. 53, 63 L. Ed. 
170, 1 A. L. R. 1522; Kalle & 
Co., Inc. v. Morton, 156 App. Div. 
522, 141 N. Y. S. 374, affirmed 
216 N. Y. 655, 110 N. E. 1043.” 


The same position was taken by 
the Courts in IRVIN-WARREN j 
CLOTHES, INC. V. CELLER, ; 
Appellate Term, Second Depart- 
ment, February, 1936 Term, #202 
(no citation) ; and in BROOKS V. 

GREEN MANSIONS, INC. Ap- 
pellate Term, First Department, 
1941 (no citation). ; 

Furthermore, Mr. Justice Botein, 
of the New York Supreme Court, 
in a decision appearing in the New 
York Law Journal of August 18, ; 
1942, sustained the validity of a fae 
loan receipt. The decision of Mr. A 
Justice Botein was as follows: 

(Continued on the next page) 
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Subrogation or Loan—Continued 

“Carney v. Bares—This is a 
motion to strike out various de- 
fenses as sham and frivolous. The 
first defense in the answer of the 
defendants Bares et al. is estab- 
lished to be sham in view of the 
undisputed fact that the money 
paid to the plaintiff was paid to 
her pursuant to the loan receipt 
incorporated in the moving papers. 
Whatever may be the rule in the 
Third Department (see Purdy v. 
McGarrity, 30 N. Y. Supp. (2d), 
960), numerous decisions in this 
department, as well as in the Sec- 
ond Department and in the United 
States Supreme Court, require a 
holding that payments made pur- 
suant to a loan receipt similar to 
that contained in the moving 
papers are treated as loans and 
not as payments to the insured 
(see Kalle & Co. v. Morton, 156 
App. Div. 522; Adler v. Bush 
Terminal Co., decided by Mr. 
Justice Conway, now Judge Con- 
way of the Court of Appeals, 161 
Misc. 509, aff’d 250 App. Div. 
730; Luckenbach v. McCahan 
Sugar Refining Co., 248 U. S. 
139).” 


PIONEER EQUITABLE INSURANCE COMPANY 


PIONEER EQUITABLE BLDG. 


A most progressive and versatile, stock, fire insurance company. 


Until comparatively recently, the 
Appellate Divisions of the Supreme 
Court of the State of New York 
for the First and Second Depart- 
ments, have held unassailable a loan 
receipt and have indicated that it is 
per se a loan and not a medium 
through which the insurance com- 
pany has become subrogated to the 
rights of its insured. 


U. S. Supreme Court Decision 


These cases all stem out of the 
famous case of LUCKENBACH V. 
’. J. McCAHAN SUGAR RE- 
FINING COMPANY, 248 U. S. 
149, 39 Sup. Ct. Rep. 53 (1918) 
wherein Mr. Justice Brandeis, writ- 
ing for the Court, said: 
“Agreements of this nature 
have been a common practice in 
business for many years. Pennsyl- 
vania Railroad Co. v. Burr, 130 
Fed. 847, 65 C. C. A. 331; Brad- 
ley v. Lehigh Valley Railroad Co., 
153 Fed. 350, 82°C. C. A. 426. 
It is clear that if valid and en- 
forced according to their terms, 
they accomplish the desired pur- 
pose. They supply the shipper 
promptly with money to the full 


extent of the indemnity or com- 
pensation to which he is entitled 
on account of the loss; and they 
preserve to the insurers the claim 
against the carrier to which by 
the general law of insurance, in- 
dependently of special agreement, 
they would become subrogated 
upon payment by them of the loss. 
The carrier insists that the trans- 
action, while in terms a loan, is in 
substance a payment of insurance; 
that to treat it as if it were a loan, 
is to follow the letter of the agree- 
ment and to disregard the actual 
facts; and that to give it effect as 
a loan is to sanction fiction and 
subterfuge. But no good reason 
appears either for questioning its 
legality or for denying its effect. 
The shipper is under no obligation 
to the carrier to take out insurance 
on the cargo; and the freight rate 
is the same whether he does or 
does not insure. The general law 
does not give the carrier, upon 
payment of the shipper’s claim, a 
right by subrogation against the 
insurers. The insurer has, on the 
other hand, by the general law, a 
right of subrogation against the 
carrier. Such claims, like tangible 


LEBANON, INDIANA 





Lower rates on better risks when needed; with Co-insurance clause. Attractive propo 
sition to agents on preferred risks, without coinsurance, at Bureau rates. 


Company has made an underwriting profit every year. 


Every loss paid day “proof” received. Never had any contention with any loss claimant. 
Licensed and actively operating with capable Special Agents in: Indiana, Michigan and Ohio. 


Active, progressive, local agents will promptly seek representation. 
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salvage, are elements which enter 
into the calculations of actuaries 
in fixing insurance rates; and, at 
least in the mutual companies, the 
insured gets some benefit from 
amounts realized therefrom. It is 
essential to the performance of the 
insurer’s service, that the insured 
be promptly put in funds, so that 
his business may be continued 
without embarrassment. Unless 
this is provided for, credits which 
are commonly issued against 
drafts or notes with bills of lading 
attached, would not be granted. 
Whether the transfer of money or 
other thing shall operate as a pay- 
ment, is ordinarily a matter which 
is determined by the intention of 
the parties to the transaction. 
Compare The Kimball, 3 Wall. 
37, 44, 18 L. Ed. 50. The insurer 
could not have been obliged to 
pay until the condition of their 
liability—i.e., nonliability of the 
carrier—had been established. The 
shipper could not have been 
obliged to surrender to the in- 
surers the conduct of the litigation 
against the carrier, until the in- 
surers had paid. In consideration 
of securing then the right to con- 
duct the litigation, the insurers 
made the advances. It is creditable 
to the ingenuity of business men 
that an arrangement should have 
been devised which is consonant 
both with the needs of commerce 
and the demands of justice.” 


It will be observed that in the 
Luckenbach case the Court not only 
sanctioned the practice but, as well, 
commended the ingenuity of busi- 
Ness men in devising such an ar- 
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rangement. While the language of 
the opinion is most general in its ap- 
proval of the practice of obtaining 
loan receipts, the opinion is ad- 
dressed to a situation where there 
was involved an insured who had a 
claim against a carrier and wherein 
the liability of the insurer did not 
come into being until the “nonlia- 
bility of the carrier had been estab- 
lished.” 

Many of the cases to which refer- 
ence has been made above did not in- 
volve any such situation. In those 
cases it was apparent that the lia- 
bility of the insurer was absolute 
and the payment over of money to 
its insured was not voluntary but 
obligatory under the terms of its 
contract of insurance. 


Contrary New York Decision 


This distinction was not raised, 
or if it was, it was not the subject 
of any comment by the Courts until 
the case of YEZEK VS. DELA- 
WARE L. & W. R. R., 176 Misc. 
553. In that case the plaintiff sued 
in negligence for damages to his 
automobile sustained in a crossing 
accident. He had carried a $50.00 
deductible automobile collision in- 
surance policy with the Universal 
Insurance Company; filed a claim 
and received $245.00 froni it. In- 
stead of taking a receipt and release, 
the insurer took from the plaintiff 
insured a loan agreement reciting 
that the plaintiff had received from 
the insurer $245.00 as a loan to be 
repaid from any recovery from any 
other person. 

The answer of the defendant, for 
a separate defense, alleged that the 
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plaintiff carried such insurance ; had 
been so paid by the insurer ; that the 
insurer was thereby subrogated to 
the plaintiff’s rights, if any, against 
the defendant to the extent of such 
payment; and that the plaintiff is 
not, therefore, the sole owner of the 
cause of action. 

Plaintiff moved to strike out this 
separate defense as sham and pre- 
judicial and the motion came on to 
be heard before Mr. Justice Per- 
sonius of the Supreme Court. 

In denying the motion to strike 
out the defense as sham and pre- 
judicial, the Court wrote an opinion 
in which he pointed out the distinc- 
tion between the issues involved in 
that case and those in the Lucken- 
bach case. The Court stated, among 
other things, as follows: 

“To constitute a loan ‘one party 
transfers to the other a sum of 
money which that other agrees to 
repay absolutely * * *. If such be 
the intent of the parties, the trans- 
action will be considered a loan 
without regard to its form.’ 
(Italics ours.) (66 C. J. 181; 
Matter of Grand Union Co., 219 
Fed. 353, 356; Luckenbach v. Mc- 
Cahan Sugar Co., 248 U. S. 139, 
149.) Whether such a transaction 
constitutes a payment or a loan 
by the insurer to the insured has 
arisen in two classes of cases: (1) 
where the property insured and 
damaged is in the possession of a 
carrier (or warehouseman), and 
(2) where, as here, such property 
is in the possession of the insured. 


“In the former, the bill of lad- 
ing (or warehouse receipt) pro- 
vided in substance that the carrier 

(Continued on the next page) 
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Subrogation or Loan—Continued 


(or ‘warehouseman) should have 
the benefit of any insurance ef- 
fected by the owner (shipper) on 
the property, and the owner’s 
policy of insurance exempted the 
insurer from liability for damage 
for which the carrier might be 
liable. In case of loss, the insur- 
er’s liability was, therefore, con- 
tingent upon the nonliability of the 
carrier being first established. 
In order to preserve its rights 
against a third party (carrier) and 
at the same time secure prompt 
payment to the insured (shipper), 
resort was had to loan agreements 
which were sustained as loans. 
(Luckenbach v. McCahan Sugar 
Co., supra; Adler v. Bush Termi- 
nal Co., 161 Misc. 509; affd., 250 
App. Div. 730; Kalle & Co., Inc. 
v. Morton, 156 id. 522; affd., 216 
N. Y. 655.) In the latter class, 
of which the present case is one, 
the insurer’s liability to the in- 
sured is absolute when the loss 
occurs. No shipper or other third 
party is involved. The insured is 
entitled to prompt payment with- 


out resort to a loan. The trans- 
action is held to be a payment. 
(Simpson v. Hartranft, 157 Misc. 
387; Scarborough v. Bartholo- 
mew, 22 N. Y. Supp. (2d) 635.)” 


The Court then quoted from a 


portion of the opinion in the Luck- 
enbach case and concluded by say- 
ing : 


“The reasons stressed for the 
holding in the Luckenbach and 
similar cases, viz., (1) the fact 
that the insurer’s liability was con- 
tingent upon the liability of the 
carrier and could not be enforced 
by the insured without establish- 
ing the non-liability of the carrier, 
and (2) the advisability of the 
insured’s being promptly recom- 
pensed for his loss, do not exist 
here. 

“In Kalle & Co., Inc. v. Morton 
(supra, 524) the court said: ‘If 
it be true, as indicated, that the 
policy could not have been en- 
forced, then the insurance com- 
pany had a right to exact such 
terms with respect to the carrier, 
that is, the party primarily liable 





to the insured, as it chose as q 
condition of payment.’ Such, how- 
ever, is not true in this case. The 
policy was immediately enforcible. 
The detour in the form of a loan 
was unnecessary to secure prompt 
payment or protect the insurer, 
If it paid it was subrogated to any 
claim of the insured against this 
defendant. 

“We have not overlooked Bat- 
taglia v. Horn (3 N. Y. Supp. 
(2d) 961); Ash v. Rhodes (5 id. 
939); Buffalo Foundry & Ma- 
chine Co. v. Frank & Co. (171 
Misc. 999), and Purdy v. Mc- 
Garity (176 id. 82). They all cite 
Luckenbach v. McCahan Sugar 
Co. (supra), and similar cases. 
They do not refer to the distinc- 
tion which we have attempted to 
point out. Apparently such dis- 
tinction was not pressed. 

“Every action must be prose- 
cuted in the name of the real party 
in interest. (Civ. Prac. Act., Sec. 
210.) One of the real parties in 
interest here is the Universal In- 
surance Company. It is entitled 
to receive $245 of any recovery. 
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It was absolutely, not contingently, 
liable to the plaintiff therefor. It 
paid him. It required repayment 
only if he recovered of the railroad 
company. It provided for no in- 
terest. It took no security. It 
controls the action to recover. On 
paying the plaintiff, it was en- 
titled to a receipt and release. It 
elected to take a loan agreement. 
However, it was ‘payment with- 
out regard to its form.’ The so- 
called loan was a fiction, a subter- 
fuge unnecessary either to ‘protect 
the insurer or to secure prompt 
payment to the insured. 

“The plaintiff is required to re- 
pay the ‘loan’ only in the event 
that he recovers of this defendant. 
Suppose he fails to recover and 
sues the insurer on the policy for 
his damage, would the insurer still 
say it intended to make a loan, not 
a payment ?” 


New York Court of Appeals Adopts 
Contrary Rule 


More recently an action was in- 
stituted by the COCOA TRADING 
CORPORATION VS. BAYWAY 
TERMINAL CORPORATION 


FOR SEPTEMBER, 1943 


and LINCOLN TIDEWATER 
TERMINALS, INC., wherein the 
plaintiff, an owner of cocoa beans, 
sued the defendants in whose ware- 
house the merchandise had been 
stored, for the damage sustained to 
the cocoa beans because of the de- 
fendants’ negligence in permitting 
water to come in contact therewith. 
The defendants asserted by way of 
separate defense the fact that the 
plaintiff was insured by an insurance 
company against such damage and 
that after the said damage plaintiff 
presented a claim therefor under its 
policy of insurance and that its in- 
surer by virtue of its obligations 
to plaintiff under its policy of in- 
surance paid the plaintiff in full for 
such damage and that in addition 
plaintiff's insurer was subrogated 
and became and is the owner of the 
cause of action or had assigned to 
it the cause of action as a result of 
all of which the plaintiff’s insurer 
and not the plaintiff was the real 
party in interest. 

A motion was made by the plain- 
tiff to strike out this defense as 
sham. The motion was denied by 
the Supreme Court. An appeal was 
taken to the Appellate Division of 


the Supreme Court which affirmed 
the decision of the lower Court, 
one Justice dissenting. An applica- 
tion was made to the Appellate Di- 
vision for leave to appeal to the 
Court of Appeals on the ground that 
this determination appeared to be 
contrary to many of the other de- 
cided cases in the State of New 
York particularly that of ADLER 
VS. BUSH TERMINAL COM- 
PANY, 161 Misc. 509, aff'd 250 
App. Div. 730. 

The motion for leave to appeal 
was granted and the question certi- 
fied to the Court of Appeals for its 
decision was “Should the matter 
contained in the first affirmative de- 
fense in the respective answers of 
the defendants be stricken out as 
sham?” 

The Court of Appeals affirmed 
the lower Court and answered the 
certified question in the negative. 
This decision did not clear the con- 
fusion nor resolve the uncertainty 
since it could not be decided there- 
from whether the decision was 
predicated upon the technical fea- 
tures of the motion papers and the 
responding affidavits or whether the 

(Continued on the next page) 
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Subrogation or Loan—Continued 


Court of Appeals intended thereby 
to promulgate the rule that loan re- 
ceipts per se were not unassailable 
and that it would have to be deter- 
mined factually whether the “loan” 
was in fact and in law a loan. 

A motion was made by the at- 
torney for the plaintiff, in which the 
writer and others joined as amicus 
curiae, for leave to reargue the ap- 
peal and requesting the Court in 
making its decision to make known 
the basis thereof by some memo- 
randum. 

The Court of Appeals denied the 
motion for reargument but in doing 
so wrote a short memorandum 
which is significant. It reads as fol- 
lows: 

“The primary question pre- 
sented upon the appeal from the 
order denying the plaintiff's mo- 
tion to strike out as ‘sham’ the 
first affirmative defense contained 
in the answer was whether it con- 
clusively appeared that the alle- 
gations of the defendant that the 
plaintiff had ‘duly assigned and 
transferred’ its cause of action 
and is no longer the ‘real party 
in interest’ are false and cannot 
possibly be sustained by any proof 
which may be produced. We con- 
sidered and determined no other 
question. Until the facts are more 
fully disclosed the question can- 
not be determined whether the 
plaintiff is as matter of law the 
trustee of an express trust or for 
any other reason the ‘real party 
in interest’ within the meaning of 
the statute. Motion for reargu- 
ment denied.” 


In other words, the Court of Ap- 
peals has stated first, that to grant 
a motion to strike out as sham a 
defense, it must conclusively appear 
that the allegations contained in the 
defense sought to be stricken out 
are false and cannot possibly be sus- 
tained by any proof which may be 
produced and that the allegations of 
the defendant that the plaintiff had 
“duly assigned and transferred” its 
cause of action and is no longer “the 
real party in interest” cannot be 
deemed to be false and not possible 
to be sustained by any proof which 
may be produced. 

On the motion for reargument the 
attention of the Court of Appeals 
was called to its decision in the case 


of BANCA C. I. TRUST CO. y. 
CLARKSON, 274 N. Y. 69 (1937) 
wherein the Court said: 
“Plaintiff’s loss was made good 
by a surety company. This action 
was brought pursuant to an agree. 
ment between them that any re- 
covery would be paid to the surety 
company. The question whether 
the plaintiff was the real party in 
interest was left to the jury. This 
was error as was the refusal to 
strike out the defense which 
tendered that issue. As the trustee 
of an express trust, plaintiff was 
entitled to sue in its own name. 
(Civ. Prac. Act., Sec. 210).” 


Conclusion 


In the light of this opinion it 
was argued that if the transaction 
in question did not constitute a loan 
then at least the loan receipt con- 
stituted the plaintiff a trustee for 
the benefit of its insurer and that a 
suit in the name of the trustee of 
an express trust was permitted under 
Section 210 of the Civil Practice 
Act of the State of New York. 

With respect to that question too, 
the Court of Appeals held that the 
facts would have to be determined 
upon the trial, meaning thereby, as 
the writer sees it, that it could not 
be stated that the loan receipt in and 
of itself precluded the assertion by 
the defendants by way of oral or 
other proof that the statements con- 
tained in the loan receipt are not 
in accord with the facts. 

It will be observed that in the 
LUCKENBACH case, the United 
States Supreme Court had _ before 
it the testimony taken on the trial 
and decided that from the facts there 
disclosed, the loan receipt was-just 
what it purported to be, particularly 
since the advance of monies by the 
insurer was not a “payment” be- 
cause the liability of the insurer at 
that point was not absolute but 
merely contingent. 

It is difficult however, to reconcile 
the decision of the Court of Appeals 
in the COCOA TRADING COM- 
PANY case with that of the same 
Court in the BANCA C. I. TRUST 
COMPANY case. Assuming the 
fact to be as asserted by the de- 
fendants that the plaintiff-insured 
was paid its entire loss by its im 
surer and assuming, as we must 
since there is no dispute concerning 

(Continued on page 80) 
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Subrogation or Loan——Continued 

it, that the loan receipt was signed 
by the insured without any collateral 
or secret agreement impairing its 
obligations, it is difficult to see how 
any proof on the trial could alter 
the fact (as found in the BANCA 
C. I. case) that the insured by 
virtue of the terms of the loan re- 
ceipt became a trustee for the bene- 
fit of its insurers insofar as any 
recovery is concerned. 

The Court of Appeals of the State 
of New York has set no pattern 
with respect to loan receipts nor has 
it made any real pronouncement con- 
cerning them. It has, however, 
made it difficult, if not impossible, 
to strike an affirmative defense of 
the defendant in an action com- 
menced by an insured for the bene- 
fit of the insurer wherein the de- 
fendant has asserted that the plain- 
tiff had duly “‘assigned and trans- 
ferred” its cause of action and is 
no longer “the real party in inter- 
est,” without at least the taking of 
testimony. 


80 


The presentation of this issue 
upon the trial, of course, will work 
incalculable harm. Juries undoubt- 
edly will be influenced by the in- 
surance company factor. Assuming 
the classic case where, let us say, 
an insured owner of an automobile 
is paid the property damage by his 
insurer, executes a loan receipt and 
sues (for the benefit of his insurer) 
another automobilist who is respon- 
sible for the damage, there is no 
way of determining, at least from 
the opinion of the Court of Appeals 
in the COCOA TRADING COM- 
PANY case, whether such a state 
of facts would constitute the insurer 
as a subrogee or an assignee or 
whether it would constitute the in- 
sured a trustee of an express trust 
for the benefit of his insurer. 


‘The writer is disposed to believe 
that in the case of payment by an 
insurer which is absolutely liable 
under its contract of insurance (a 
situation different from that pre- 
sented in the Luckenbach case) the 
Court of Appeals of the State of 


New York may hold that the insurer 
is automatically subrogated to the 
rights of its insured, notwithstand- 
ing the execution of a loan receipt, 
and that the insured had lost his 
right to sue in his name but that 
such suit would have to be insti- 
tuted in the name of the real party 
in interest, i.e., the insurance com- 
pany. 


TEXAS COMMISSIONERS 
FIGHT TRANSFER OF FUNDS 


O P. LOCKHART, Chairman 
e of the Texas Board of Insur- 
ance Commissioners has asked the 
state attorney general for an opinion 
on the validity of a pending bill 
which seeks to transfer to the Gen- 
eral Revenue Fund the following six 
funds created for the administration 
of certain insurance laws: Record- 
ing Agents Fund; Motor Vehicle 
Insurance Fund; Fire Insurance 
Division Fund; Insurance Examina- 
tion Fund; Insurance Fees Fund; 
Mutual Assessment Fund. 
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Gwe Bond Selling Responsibilities Double! 


Starting September 9th, your Government will conduct the 
greatest drive for dollars from individuals in the history of the 
world—the 3rd War Loan. 


This money, to finance the invasion phase of the war, must 
come in large part from individuals on payrolls. 


Right here’s where YOUR bond selling responsibilities 
DOUBLE! 


For this extra money must be raised in addition to keeping the 
already established Pay Roll Allotment Plan steadily climbing. 
At the same time, every individual on Pay Roll Allotment 
must be urged to dig deep into his pocket to buy extra bonds, 
in order to play his full part in the 3rd War Loan. 


Your now doubled duties call for these two steps: 
1. If you are in charge of your Pay Roll Plan, check up on 


it at once—or see that whoever is in charge, does so. See 
that it is hitting on all cylinders—and keep it climbing! Sharply 





increased Pay Roll percentages are the best warranty of sufh- 
cient post war purchasing power to keep the nation’s plants 
(and yours) busy. 


2. In the 3rd War Loan, every individual on the Pay Roll 
Plan will be asked to put an extra two weeks salary into War 
Bonds—over and above his regular allotment. Appoint your- 
self as one of the salesmen—and see that this sales force has 
every opportunity to do a real selling job. The sale of these 
extra bonds cuts the inflationary gap and builds added post- 
war purchasing power. 


Financing this war is a tremendous task—but 130,000,000 
Americans are going to see it through 100%! This is their own 
best individual opportunity to share in winning the war. The 
more frequently and more intelligently this sales story is told, 
the better the average citizen can be made to understand the 
wisdom of turning every available loose dollar into the finest 
and safest investment in the world—United States War Bonds. 


BACK THE ATTACK i With War Bonds! 


_ This space is a contribution to victory today and sound business tomcrrow by Best's News 
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ROCK ISLAND ILLINOIS 


FINANCIAL STATEMENT 
June 30, 1943 


ASSETS 


BONDS (Amortized Values): 
United States Government $7,322,236.72* 
Political Subdivisions of States 64,358.29 
Railroad 105,449.88 
Industrial 28,892.83 


TOTAL BONDS $- 7,520,937.72** 
STOCKS (Market Values): 
Preferred—Railroad, Public Utility, Industrial 
and Miscellaneous $ 269,943.38 
367,912.50 


TOTAL STOCKS fh et 637,855.88 
Investment in Bituminous Fire and Marine Insurance Company 347,830.20 
Cash 1,555,102.67 
Premiums in Course of Collection less than 90 days due 883,568.88 
Accrued Interest on Bonds 26,291.62 


$10,971,586.97 


Reserve for Claims $ 5,283,647.72 
Reserve for Unearned Premiums: 
100% Advance Deposits (Guarantee for 
Payment of Interim Earned Premiums).... $1,490,700.69 
Unearned Portion of Annual Payment Basis 
Premiums 807,626.49 


TOTAL UNEARNED PREMIUMS 2,298,327.18 
Reserve for Unpaid Dividends 15,194.81 
Reserve for Taxes and Reinsurance 534,855.38 
Reserve for Commissions and Other Expenses 321,961.11 
Other Liabilities 2,895.70 
Reserve for Fluctuation in Market Value of Securities* Owned 
(Excess of Market Value over Book Value of Stocks Owned) 54,769.78 
Voluntary Contingency Reserve 959,935.29 


$ 9,471,586.97 
$ 500,000.00 
Surplus 


SURPLUS AS REGARDS POLICYHOLDERS 1,500,000.00 


TOTAL LIABILITIES, CAPITAL AND SURPLUS $10,971 ,586.97 


* United States Government Bonds carried at $329,610.51 in the above statement are 
deposited as required by law. 


** Market value of bonds $163,376.46 in excess of above amortized value. 
United States Government Bonds and Cash represent more than 80% of the Total 
Admitted Assets. 
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OVERTIME BONUS PAY 
COMP. PREMIUMS WAIVED 


EVERAL millions of dollars in 
workmen’s compensation pre- 
miums will be saved for American 


industry through the voluntary ac- , 


tion of the National Council on 
Compensation Insurance in elimi- 
nating the bonus portion of overtime 
payrolls from the calculation of 
premiums. While no exact estimates 
are possible, it is apparent that the 
new premium base will take a fair 
slice from the $545,000,000 of work- 
men’s compensation premiums writ- 
ten in 1942. 

The plan has been approved by 
the Rates Committee of the Na- 
tional Council on Compensation In- 
surance as a “War-Time Emergency 
Program.” Before it is finally effec- 
tive, the program must be approved 
by regional committees, rating 
bureaus, and the respective state 
supervising officials. It is proposed 
to apply the concession to payrolls 
earned on and after October 1, 1943, 
except in Kentucky where it applies 
on payrolls earned July 1, 1943, and 
thereafter. 


Records Required 


The employer has the responsibil- 
ity of maintaining adequate payroll 
records in order to obtain the con- 
cession, and must show separately 
the wages paid as a surcharge above 
the regular rates of pay for indi- 
vidual employees and in summary 
by manual classification; or, as an 
alternative, may show a division of 
wages, individually and by classi- 
fication, for the standard work week 
and for additional hours. This pro- 
vision is intended to avoid payroll 
auditing complications, which, due 
to the present shortage of competent 
auditors, were a principal factor in 
delaying earlier action on bonus 
wages. 


Savings in Premiums 


The reduction in premium for 
individual employers will, of course, 
depend upon the amount of over- 
time bonus wages paid. In war in- 
dustries the saving should be large. 
An employee working 48 hours per 
week is paid for 52 hours—time and 
one-half for hours over 40—so that 
the new plan would save the em- 
ployer compensation premiums on 
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the four hours of bonus pay, equal 
to 7.7% of the 52 hours for which 
premiums have previously been col- 
lected. The saving increases rapidly 
with longer work weeks, and would 
be 14.3% saving for the ten hours 
of bonus pay on a 60 hour work 
week. Part of the savings would be 
offset by reduced credits for em- 
ployers operating under experience 
rating and retrospective rating plans. 


Factors Considered 


The adoption of the program dis- 
poses of a difficult problem for the 
National Council, which had to con- 
sider the merits of arguments that 
the fatigue factor in long work 
weeks entitled the insurer to the 


bonus wage premium, that auditing 
difficulties would be insurmountable 
and that it would be better to let 
compensation rates find their level 
through operation of normal proc- 
esses. Undoubtedly, deciding fac- 
tors were the pressure exerted by 
many state insurance departments 
and the belief that insistence on the 
collection of bonus wage premiums 
could only result in depressed rate 
levels. Certainly the unknown post- 
war problems of the compensation 
insurance business will better be met 
if rates are not lowered to reflect 
present abnormally favorable under- 
writing experience; the bonus wage 
factor will decrease as rapidly as 
does the long work week, with any 
decline in production for war. 
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A. & H. in Wartime—Continued 


tion of war by the United States 
with Japan and Germany in Decem- 
ber 1941. Many questions were 
raised at that time, chiefly concern- 
ing notification of policyholders as 
to the war exclusion clause in their 
policies, interpretation of injuries 
occurring from blackouts, sabotage, 
etc. At this time meetings were held 
at which the many problems pre- 
sented by the entry of the United 
States in the war were considered. 
Complete uniformity has never been 


achieved in regard to the under- 
writing of the war hazards. It is 
accurate to say that the majority of 
companies have adopted very liberal 
interpretations of both the war ex- 
clusion clause and the military and 
naval service exception clause, with 
the result that there has been little 
misunderstanding and complaint on 
the part of policyholders. 

It was decided that the Illinois 
War Clause was adequate and well 
adapted to actual war conditions. 
Companies also generally adopted, 
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at least in their new policy forms, 
geographical limitations restricting 
coverage to the United States and 
Canada. Companies also generally 
agreed to waive the exception as to 
military or naval service and to con- 
tinue to carry any policyholder who 
entered the armed services while he 
remained in the Continental United 
States and was not injured as the 
result of an act of war—that js 
bombing, invasion, etc. 

However, a few more venture- 
some companies immediately at- 
tached to their policies riders, or 
sent notices to agents and _policy- 
holders, to the effect that all civilian 
policyholders would be covered for 
any injury sustained as a result of 
bombing, invasion, or any other act 
of war while in the Continental 
United States. Such extension of 
coverage to civilians sustained as 
the result of an act of war did not 
apply to those in the armed forces 
however. And it should be noted 
here that many policies at this time 
did not contain a war exclusion 
clause and many companies with 
those policies in force did not rider 
them with a “war” rider but pre- 
ferred to let the policies stand as 
they were. 


"Act of War''—Definition 


Probably of first importance in a 
consideration of the war exclusion 
clause is a question of border-line 
claims which may arise as a result 
of blackouts, sabotage, and other 
like hazards. 


Since most companies had used 
the phrase “act of war” in their war 
exclusion clause, one of the ques- 
tions raised prior to the entry of 
the United States into the war had 
to do with whether or not the word 
“war” meant declared war or 
whether it could be interpreted as to 
include undeclared war. Some com- 
panies fearful of misinterpretation 
of the word “war,” used the phrase 
“declared or undeclared” after the 
word “war” in their newer policy 
forms. One case on this point has 
already been decided. The Massa- 
chusetts Supreme Judicial Court on 
October 29, 1942, held that “the 
existence of a war is not dependent 
upon a formal declaration of war.” 
In the case of Stankus vs. New York 
Life Insurance Company (44 N.E. 
(2nd) 687) the beneficiary of a life 
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insurance policy sought to recover 
double indemnity for the death of 
the insured killed at sea on the 
U.S.S. Reuben Jones when that 
vessel, which was one of a group of 
destroyers doing patrol work for a 
convoy, was sunk by a torpedo. The 
double indemnity provision in the 
life policy had a war exclusion 
clause excepting liability of the com- 
pany for deaths resulting directly or 
indirectly from war or any act inci- 
dent thereto. At that time there had 
been no declaration of war by the 
United States, but the court held 
that the U.S.S. Reuben Jones on 
patrol duty for a convoy, the ships 
of which were engaged in moving 
war material and supplies, was an 
act that arose out of the prosecution 
of war and therefore the insured’s 
death was not a risk covered by the 
double indemnity provision of the 
policy. 

All companies agree that actual 
bombing, invasion, bombardment, 
and such enemy acts constitute an 
act of war, and consequently in- 
juries occurring from such acts are 
excepted from policies containing a 
war exclusion clause. However, in 
the case of blackouts, unless there is 
definite proof that the injury itself 
was caused by fire, shell fragment, 
the collapse of the building due to 
bombing, or some similar cause, 
should not be excluded under a war 
exclusion clause. Since we have had 
no actual blackouts due to actual at- 
tack or invasion, this question has 
never arisen, but up to the present 
time companies have paid many 
claims for injuries sustained as the 
result of practice blackouts. 


The question of sabotage poses 
another question—was the sabotage 
committed by an enemy agent? If 
so, it undoubtedly was an act of war 
and should be excluded under the 
war exclusion clause, but if sabotage 
is committed by aliens here who 
might be friendly to enemy countries 
with which we are at war, a highly 
doubtful question exists as to 
whether such action is the result of 
an act of war. 


Military Service Construed 


Interpretation of the military and 
naval service exception clause has 
been generously construed. Refer- 
ence has already been made to the 
almost universal use of the so-called 
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Among the Navy’s auxiliary craft is the 
Minelayer, a sturdy little vessel that 
ranges anywhere from just under 1000 
tons to about 6000 tons. Some minelayers 
are converted destroyers from the first 
World War, with torpedo tubes removed 
and tracks constructed along the deck. 
Because of their speed, they are a valu- 
able fleet unit. During a battle, fast mine- 
layers can be sent in a wide circuit far 
around the enemy fleet to lay mines across 
the route the enemy ships must take in 
getting home to their base. Minelayers 
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“Illinois War Clause” which is a 
military and naval service status 
clause—that is, liability is excluded 
while the insured is in military or 
naval service of a country at war. 

Policyholders now in the armed 
forces, through the liberal extension 
of coverage by all companies, are 
protected against practically all ex- 
cept actual war accidents, even 
though they are military in char- 
acter, while in this country. At the 
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must avoid being seen by the enemy, so 
the mines they plant cannot be swept up. 





In war or peace the U. S. Navy stands ready 
to help guard the world’s shipping lanes. 
Less dramatic, but also vital, is the protec- 
tion furnished by marine insurance against 
today’s unusual hazards threatening ships 
and cargoes. Specialists in marine insurance 
underwriting since 1872, Appleton & Cox, 
Inc., offers Agents and Brokers nationwide 
facilities and a thoroughly trained staff of 
experts to help solve ocean and inland ma- 
rine insurance problems. 
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beginning of the war, a few ques- 
tions arose as to the status of those 
policyholders in military or naval 
service in connection with some of 
the more limited policies, but these 
were resolved in favor of the policy- 
holder, and no complaints have been 
heard by public officials resulting 
from an interpretation of this clause. 

Another of the problems con- 
fronting the accident and health 

(Continued on the next page) 
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A. & H. in Wartime—Continued 

executive was the policyholder who 
enters military service and in the 
event that he discontinues his policy 
what would the company do upon 
his return to civilian life after the 
war? Here again the companies 
have been unusually liberal. While 
practically all companies offered to 
continue the insurance upon enter- 
ing the armed services, many policy- 
holders desired to drop their acci- 
dent and health protection because 
of decreased earning power and the 


fact that they seldom would incur a 
loss of income or medical expenses 
in the army. Most companies agreed 
to terminate policies upon entering 
the armed services and refund the 
pro rata share of their premium and 
to reinstate the policy upon evidence 
of insurability within 30 or 60 days 
after discharge from the army or 
navy and with all accumulations in 
effect at time of policy lapse. 
Non-cancellable policyholders en- 
tering the armed forces have been 
protected in their non-cancellable 
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holdings during military service 
through an agreement drawn up by 
the Non-cancellable Committee of 
the Health and Accident Under- 
writers Conference. This agreement 
has been formally approved by the 
National Association of Insurance 
Commissioners. 

The accident and health companies 
have exercised utmost diligence to 
keep their policyholders just as ade- 
quately insured as possible through- 
out the war whether they be in the 
armed forces or on the home front, 
and have recognized the value of 
public good will in extending acci- 
dent coverage to those in the services 
against ordinary accidents which 
might occur to anyone and by their 
liberal interpretation of the war ex- 
clusion clause. 


War Insurance 


However, our business went way 
beyond even this liberalization of its 
regular coverage and met a challenge 
for a special War Accident Policy. 

On January 7, 1942, a group of 
forty accident and health executives 
held a meeting in Chicago to discuss 
questions affecting the issuance of 
accident insurance under wartime 
conditions. A committee was ap- 
pointed to study this possibility and 
to prepare a report on some method 
to cover accidents resulting from 
bombing, invasion, etc. This com- 
mittee explored all angles of the 
hazard involved and particularly the 
air raids which had been made upon 
England. At the Annual Meeting 
of the Health and Accident Under- 
writers Conference in Kansas City 
in May, 1942, a report was sub- 
mitted together with a tentative plan 
and specimen policy form. 

On July 22, a sufficient number 
of companies had signed the reinsur- 
ance agreement enabling the plan to 
be put into effect, and immediate 
steps were made to issue the first 
policy on August 10. On that day, 
54 accident and health companies 
offered the Civilian War Injury Pol- 
icy to the public, and for the first 
time, so far as I have been able to 
learn, in the history of American 
insurance a cooperative plan of 
offering specific war accident insur- 
ance was put into effect by private 
insurance. 

The first step in the development 
of a plan to insure civilians against 


BEST'S FIRE AND CASUALTY NEWS 





the hi 
then s 
was tl 
a pool 
each 

minitr 
sidere 
pany 

agains 
of bo 
even 

preval 
hombi 
middl 
Pacifi 
of the 


It v 
be spr 
compe 
of the 
sued 
ingly, 
of 10 
to pa’ 
allotte 
pany, 
licens 
No cc 
more 
cases 
reduc 
scribe 

The 
policy 
denta’ 
each | 
mum 
reinst 
each | 
claim 
units 
pool « 
bility 


Th 
one p 
death 
provi: 
hospi 
up to 

Av 
of de 
Great 
of air 
blitz 
ing 1' 
actual 
both 
tory 1 


FOR 





Vice 
> by 
: of 
der- 


nent 
the 
ince 


nies 
> to 
ide- 
igh- 
the 
ont, 
of 
cci- 
ices 
rich 
heir 


way 
its 
nge 
icy. 
of 
ves 
‘uss 

of 
ime 


and 
10d 
om 
ym- 
the 
the 
on 
ing 
er- 
ity 
ub- 
lan 








the hazards of war, including the 
then strong possibility of air attack, 
was the formation of some kind of 
a pool whereby the risk assumed by 
each individual company could be 
minimized. Obviously, it was con- 
sidered dangerous for a single com- 
pany to offer adequate insurance 
against death or injury as the result 
of bombing or other acts of war 
even in this country. Talk was 
prevalent as to the possibility of 
bombing the east coast, even the 
middlewest, and more certainly the 
Pacific Coast and northwest portions 
of the United States. 


Reinsurance Pool 


It was decided that the risk might 
be spread by a reinsurance pool, each 
company assuming a small portion 
of the total risk on each policy is- 
sued by every company. Accord- 
ingly, a pool was set up consisting 
of 1000 units, with the opportunity 
to participate in the pool in units 
allotted according to size of com- 
pany, number of states company was 
licensed in, and assets of company. 
No company was permitted to take 
more than 50 units and in many 
cases the actual number of units was 
reduced to less than the amount sub- 
scribed for. 

The maximum liability under the 
policy coverage was $5000 for acci- 
dental death, so that the liability of 
each policy in the event of a maxi- 
mum claim developed was $5 per 
reinsurance unit. This meant that 
each company would share in each 
claim according to the number of 
units assigned to the company in the 
pool on a basis of $5 maximum lia- 
bility per unit per claim. 


Policy Contract 


The policy contract was a simple 
one providing for a $5000 accidental 
death benefit and a reimbursement 
provision for medical, surgical and 
hospital expense due to war injuries 
up to a maximum of $500. 

A very careful analysis was made 
of deaths and injuries sustained in 
Great Britain by nearly three years 
of air attack and including the heavy 
blitz hombardment of London dur- 
ing 1940-1941. A calculation of the 
actual deaths and injuries sustained 
both in London and outlying terri- 
tory was made and a net cost of pure 
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premium for the Civilian War Pol- 
icy was determined to be $3 with 
some margin of safety. It was there- 
fore decided by the committee that 
for every $5 gross premium, $3 
should be set aside in a claim pool, 
with the remaining $2 allocated to 
each writing company for home 
office expense, taxes, overhead, and 


acquisition cost. A maximum com- 
mission was established of 25%. 

Thus far no claims have been in- 
curred and it is the intent of the 
committee to allow existing funds 
in the claim account to stand as a 
reserve until the end of the war. 

In providing the American pub- 

(Continued on the next page) 
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A. & H. in Wartime—Continued 

lic with the Civilian War Injury 
Volicy, the companies who partic- 
ipated in the reinsurance pool pio- 
neered an enterprise of great public 
interest. The motive behind the pool 
was to demonstrate through cooper- 
ative action by private insurance that 
all insurance war hazards were not 
necessarily a job for the federal 
government to assume. Many criti- 
cal comments have been made con- 
cerning the invasion of the federal 
government into the insurance busi- 
ness through the door of “war con- 
tingency,” and the companies partic- 
ipating in this pool were praised 
most highly by insurance officials as 
well as public officials. The reinsur- 
ance agreement is a model for the 
distribution of an unusual hazard 
that cannot be undertaken by a 
single insurance company—the pol- 
icy contract is a model in simplicity 
and yet adequacy—the whole pro- 
gram is a wonderful demonstration 
of the flexibility of insurance under- 
writing, the progressiveness of pres- 
ent day accident and health insur- 
ance, and the ability of private in- 
surance to serve the public. 


Victory Farm Policy 


With the Civilian War Injury 
Policy as a precedent, we were again 
asked to meet a demand and assume 
an accident insurance hazard by 
request of a governmental agency. 
In April of this year, the United 
States Department of Agriculture 
inquired of the Health and Accident 
Underwriters Conference as to the 
possibilities of securing accidental 
death and medical reimbursement 
coverage for boys and girls who 
would volunteer for work on the 
farms under the United States Crop 
Corps, and for coverage on women 
who would do farm work with the 
Women’s Land Army. 

The Department of Agriculture 
felt that more parents would be 
willing for their boys and girls to 
do farm work if reasonable accident 
protection were available. In less 
than one month we devised a policy, 
had it approved in 48 states, worked 
out a plan, prepared circulars for use 
in the 48 states to be distributed 
through County Farm Agents—in 
other words, we did a complete job 
of developing and completing a spe- 
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cialized accident insurance program 
in less than a month. Presiden 
Roosevelt signed the appropriation 
bill for the money to be spent by 
the United States Crop Corps and 
the Women’s Land Army on April 
28—on May 20 the first Victory 
Farm Volunteer Accident policies 
were ready for issuance. 


Farm Policy Plan 


The plan followed in the issuance 
of these policies differed from the 
one for the war accident policy in 
that there was no reinsurance pool 
to distribute the risk—this being un- 
necessary. Each participating com- 
pany underwrites its own policies, 
The coverage was for $500 acci- 
dental death and $250 medical reim- 
bursement at the premium of $4.00 
for a period of three months and the 
option of renewal at a premium of 
$1.50 per month. The coverage is 
not limited to farm accidents, but 
covers a boy or girl for all accidents 
during the term of the policy. 

Here is another practical demon- 
stration that accident and health in- 
surance can respond to an emergency 
and that companies have the inge- 
nuity and aggressiveness to give the 
American public disability protec- 
tion in almost any form. 

These two projects—the Civilian 
War Policy and the V. F. V. Acci- 
dent Policy—are two shining lights 
illuminating the pathway of private 
insurance during the war. Can it 
be said that private insurance is lack- 
ing in its ability to provide insur- 
ance against not only the common 
but exceptional hazards of life? 

And yet there are those in public 
life with little knowledge of prac- 
tical economics who would change 
our American way of living by sub- 
stituting for our American Insur- 
ance system a bureaucratic and reg!- 
mented form of compulsory govern- 
ment insurance. And this has given 
the accident and health business an- 
other wartime responsibility, and a 
challenge, which we will not avoid 


Which Way Social Security? 


You are familiar, of course. 
with the Beveridge “Cradle-to-the- 
Grave” social insurance scheme 
which has been frankly admitted by 
Sir William Beveridge as a program 
to redistribute income and socialize 
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msurance. We have its counterpart 
over here in the recently released 
report of the now defunct National 
Resources Planning Board. Sup- 
plementing the Board’s report, and 
offered probably as a trial balloon, 
the public is now confronted by the 
18 billion dollar Wagner Compul- 
sory Social Insurance Bill in Con- 
gress. 

The Wagner Bill, if enacted, 
would completely socialize the prac- 
tie of medicine in this country, 
would place under government con- 
trol all of our hospitals, would 
federalize a large segment of the in- 
surance industry, and might so 
affect our national economy as to 
ultimately bankrupt us. 

Senator Wagner said himself in 
an article appearing in Survey 
Graphic, July 23 issue, that the ulti- 
mate cost of his compulsory social 
insurance bill would reach 18% of 
payrolls. On a basis of our present 
national income, this means a cost 
of $18,000,000,000 to $20,000,000,- 
000 a year. A wage earner earning 
$2,000 a year or $40 a week will pay 
a Social Security tax of $120 a year. 
This has the support of organized 
labor leaders, but I wonder what the 
rank and file of labor will say when 
they find out that the bill requires 
another substantial payroll deduc- 
tion to come out of their pay en- 
velope in addition to the many de- 
ductions now required ? 

This bill is of direct concern to 
the accident and health business be- 
cause it proposes to establish federal 
disability and hospitalization insur- 
ance, but its implications reach into 
every branch of the insurance busi- 
ness as well, and it strikes at the 
foundation upon which American 
business and enterprise is founded, 
and will ultimately affect the wel- 
fare of everyone in this country. 


Two Roads—Which One? 


There are just two roads over 
which the American public can travel 
to enjoy social security. One is the 
road laid out by social planners and 
bureaucrats, the road map of which 
is sketched by such a measure as the 
Wagner Bill. It is a dangerous, 
tinselled road for Americans to 
travel because of its allurements and 
promises for the future. It has an 
especial appeal to the politician be- 
cause it is a “vote-getter.” The 
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insurance for home protection. Our new informa- 
tive folder describes them as a wartime unit. A 
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candidate for public office of yester- 
day kissed babies to acquire votes— 
today he has instead the red lollipop 
of social insurance for votes. It 
tastes good, but its flavor is synthe- 
tic and promises too much for too 
little—otherwise why should it be 
necessary for insurance agents to 
work hard to sell the American 
workingman the same insurance 
benefits he’s offered under a social 
insurance program. 

The other road to social security 
is a tried and proven road—one we 
have been traveling for 150 years. 
It has given life insurance to 65 
million people in this country, it has 
furnished disability insurance to 25 
million wage earners, it has enrolled 
11 million in Blue Cross hospital 
plans, it has set up savings accounts 


in every city and hamlet in our na- 
tion, it has insured millions in em- 
ployee mutual benefit associations 
and fraternal groups, it has devel- 
oped thousands of annuity and pen- 
sion plans, public and private, and 
best of all it has procured billions 
in War Bonds. Because it is volun- 
tary and not compulsory, it has 
aided to build a standard of living 
in America far greater than any 
foreign scheme founded on compul- 
sion. 

You and I and every American 
want social security. We want to 
attain freedom from want. It can 
be attained in a voluntary American 
way without the distasteful compul- 
sion and extravagant waste and in- 
efficiency of bureaucracy. 

From an address before the American Bar 
Association. 
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Now You're in the Magazines! 


The National Board of Fire Underwriters has inaugurated 
a new campaign of advertising in national publications, 
messages to the public over the signature, ‘Your Fire 
Insurance Agent.’’ That means you! It has also offered 
sales ammunition and tie-up material for your use locally. 


We have reviewed the material and believe that you 
should take advantage of the offer, that it will really help 
you sell, and really build good will for your agency. We, 
therefore, recommend it heartily for your consideration. 
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CONSTITUTION DEPARTMENT . . . . . . SPRINGFIELD, MASS. 
SENTINEL FIRE INSURANCE COMPANY . . . SPRINGFIELD, MASS. 
MICHIGAN FIRE & MARINE INSURANCE COMPANY . DETROIT, MICH. 
NEW ENGLAND FIRE INSURANCE COMPANY . . SPRINGFIELD, MASS. 
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155 40.0 525 92.5 -2% 12 +t aime 
93 49.5 50.5 100.0 -15 6 16 
2.177 60.4 44.8 105.2 3 111 -257 21 
4,161 52.5 45.1 97.6 322 236 31 147 
1,812 51.3 46.2 97.5 85 83 677 55 
71 «430.9 50.0 80.9 8 22 -20 +* 
144 366 489 85.5 7 57 -4 -1 
78 441 445 88.6 2 32 70 10 
1,821 1387.9 21.1 159.0 -1,077 66 7 my 
4,049 84.3 21.7 106.0 -219 113 -11 -16 
1,256 46.3 27.8 74.1 337 56 1 mie 
168 44.0 40.6 84.6 2 12 -1 
362 439.5 41.7 81.2 35 27 2 16 
198 564 35.3 91.7 1 14 1 
262 111.5 33.7 145.2 -136 34 84 
594 73.6 31.0 104.6 -33 65 —2 
250 48.7 38.0 86.7 30 38 
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Financial Operating—Before Federal Taxes 
* Com- ® Lg *Other ® vd 
Total * «4 “ * * « bined | Stat. Net | Invest- ] Federal] Divi- 
Name of Company Date Ad- Policy- | Special | Loss Un- Net Net Tt + Loss & | Under- | Invest- ment Taxes dends 
mitted | holders Re- Re- earned Prems. | Prems. | Loss Exp. Exp. | writing | ment | Gains or In- De- 
Assets | Surplus] serves serves Prems. Written | Earned | Ratio] Ratio Ratio | Results | Income | Losses | curred | clared 
Central Surety Fire.. 809 ee 38 186 197 209 49.7 47.7 97.4 10 8 s¢ 
Kansas City, Mo...1: 829 ae asae 47 163 354 390) «46.8 45.4 92.2 46 17 eeee 23 
860 CF ascs 4) 165 176 174 34.1 40.6 74.7 43 10 ~1 26 
ee 6-30-42 4,586 1,896 1,083 1,030 1.8 44.9 106.7 108 3] —251 oe 80 
Milwaukee, Wis....12-31-42 4,887 1,993 2,227 2,076 54.7 43.9 98.6 -38 155 -155 10 160 
6-30-43 5,124 2,019 1,090 1,063 48.3 44.1 92.4 61 82 154 34 80 
Gontinental .......... 6-30-42 5,200 24, 216 13,945 939 2,192 -5,425 oe 2,000 
New York, N. Y....12-31-42 255, 6€ 27,470 1,184 4,681 -1,805 983 4,000 
6-30-43 14,019 1,774 2,167 15,412 886 2,000 
OE rte 6-30-42 2,076 ~769 76 -162 — oneal 
London, England . .12-31-42 ie 4,299 ~504 148 -163 -~6 r220 
6-30-43 6. 65 a) 1,783 27 63 213 os r5l 
I edna Sis odide 6-30-42 = 6,625 200 458 2,948 802 2,953 54.7 € e 457 27 2 se 120 
South Bend, Ind....12-81-42 5,401 200 359 =«1,594 1,400 2.1 61.4 113.5 1,488 18 19 925 240 
6-30-48 4,766 3701 wee 201 998 762 38.8 37.2 76.0 DAS 31 1 133 120 
Federal Union 992 733 688 128.3 220 46 -31 a 38 
emicago, fil.........1% 981 1,486 98.4 19 93 35 22 75 
986 593 88.6 59 46 3 ° 38 
Fidelity & Gu: ree 6-30-42 96.0 56 107 ~—227 ste 50 
Baltimor e, Md. ....12-31-42 92.4 448 243 ~196 204 100 
6-30-48 90.1 121 132 425 50 50 
Fidelity-Phenix ..... 6-30-42 897 4,88 10,430 110.6 -1,557 1,824 -4,594 oe 1,500 
New York, N. Y....12-31-42 860 =—-5.6 21,715 99.0 -312 3,926 -1,123 314 3,300 
6-30-43 893s f 10,914 83.5 1,754 1,835 13,987 754 1,500 
Firemen’s ........... 6-30-42 13,511 8.825 57.4 $5.0 102.4 HOG 155 =-1,196 oe 376 
Newark, N. J......12-31-42 14.691 17,792 «=A 3.9 98.2 347 392 620 16 752 
6-50-43 19,487 9,109 48.2 44.1 92.5 520 203 «3,431 204 376 
First American ...... 6-30-42 4.317 3.086 25 12: 510 = 61.4 46.3 107.7 no 05 238 ”" 50 
New York, N. Y....12-31-42 4.482 3.396 «4 13: 1,035 51. 9 46.9 98.8 m6 189 72 47 150 
6-30-43 5,112 3,949 24 | a F 040 503 445 47.2 16.6 93.8 1 86 566 8 50 
** Federal taxes not separately reported, charged to operating (¢) Ratios distorted because of heavy Federal taxes. 
account. (r) Remitted to Home Office. 
(a) Securities at authorized values. (t) Additional resources of $750,000 contributed on Dee. 28, 1942. 


(c) Dividends to policyholders. 


FOR SEPTEMBER, 1943 
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FINANCIAL STATEMENT FIGURES—Continued 
Unless otherwise stated: Assets and investment gains or losses are reported as filed; surplus reflects actual market values of : 
securities; special reserves are in addition to any depreciation reserve necessary to adjust surplus to reflect market values of + 
securities. *Last 000 omitted. tLosses and adjustment expenses incurred to earned premiums; expenses incurred to written premiums, « 
Stock Fire Companies 
Financial Operating—Before Federal Taxes 
Com- . * *Other . } 
Total * « « ° * * bined Stat. Net Invest- | Federal | 
Name of Company Date Ad- Policy- | Special | Loss Un- Net Net t t Loss & | Under- | Invest- | ment Taxes | 
mitted | holders Re- Re- earned Prems. | Prems. | Loss Exp. Exp. writing | ment | Gains or In 
Assets | Surplus] serves serves Prems. Written | Earned | Ratio] Ratio Ratio | Results | Income | Losses | curred 
First National ...... 6-30-42 1,630 err 48 703 345 319 48.6 47.6 96.2 pow 17 24 oe 8 
Seattle, Wash. ....12-31-42 1,838 me “katte 76 797 788 668 43.7 42.6 86.3 41 37 1 10 cl 
6-30-43 2,012 1,014 eases 65 954 552 395 43.8 40.2 84.0 2 20 25 2 6 
area ere 6-30-42 19,501 7,581 ae 625 9,928 6,080 5,000 40.1 44.2 84.3 278 253 -332 ++ 399 | 
Seattle, Wash. .....12-31-42 21,848 8808  .... 824 9,948 11,690 10,589 36.5 40.9 77.4 1,942 611 278 1,225 dg3e 
6-30-43 23,470 10,380  .... 873 10,152 5,605 5,402 39.3 41.7 81.0 915 326 1,250 624 44s | 
Girard F. & M........ 6-30-42 2,284 ndeta 341 1,896 1,083 1,030 61.8 44.9 106.7 -106 90 137 +s a0 
Philadelphia, Pa. . .12-31-42 ae «ese 389 61,993 2,227 2,075 54.7 48.9 98.6 —40 170 ~87 12 160 | 
6-30-455 2.587 ore 397 2.019 1,090 1,063 48.3 44.1 92.4 59 93 129 44 80 | 
Granite State......... 6-30-42 | ieee 157 1,818 892 836 40.9 49.6 90.5 38 76 116 age 120 | 
Portsmouth, N. H.. .12-31-42 ar 226 1,851 1,755 1665 453 49.3 94.6 43 177 54 413 120 | 
6-30-45 ff, ee 194 1,894 895 852 49.0 48.7 97.7 ~24 79 186 24 120 
Great American...... 6-30-42 48,1038 26,577 .... 5,626 16,940 9,939 8,198 76.4 12.5 118.9 1,029 -1,691 101 815 
New York, N. Y....12-31-42 51,082 30,769 .... 8,486 16,350 20,452 19,301 59.3 40.9 100.2 2,054 1,034 113 -1,752 | 
6-30-43 57,759 35,952 .... 8,902 17,390 9,784 8,744 55.6 43.5 99.1 986 6,262 124 815 | 
| 
EOL ere 6-30-42 17,304 = 1,814 6,973 4,760 4,536 67.7 39.6 107.3 436 280 188 Pan. * 240 | 
New York, N. Y....12-31-42 19,566 8,662 ror 2.064 6,982 9,453 9,219 61.7 39.2 100.9 175 578 759 9 480 | 
6-30-43 21,138 11,051 none 1,989 6.788 4.376 4,570 48.6 41.1 89.7 541 279 1,809 baer 240 
ee eee eee 6-30-42 4,240 . rer 248 2,265 1,149 1,274 58.7 45.8 104.5 9 58 -158 8 50 
New York, N. Y....12-31-42 4,517 SF ee 263 2.153 2,223 2,459 51.2 46.0 97.2 179 128 23 85 gs 
6-30-43 4.864 ae 267 2,109 1,057 1,101 51.7 46.9 98.6 30 51 401 18 38 
Liv. & Lon. & Globe.. 6-30-42 18.551 5,459 2.717 9,912 6,531 5,561 8.0 40.5 125.5 1,898 283 247 ee r249 
Liverpool, Eng.....12-31-42 19,863 7,044 2,273 9,974 12,968 11,936 62.3 38.0 100.3 453 576 —99 57 r517 
6-30-43 20,991 8,156 2.351 10,060 5,626 5,542 50.7 424 93.1 281 257 774 ated r248 
eg | BPrer rere 6-30-42 3,302 2,295 20 115 855 525 400 51.0 47.8 98.8 -58 i) -139 oe il 
New York, N. Y....12-31-42 3,375 2,463 24 114 846 937 821 51.9 47.3 99.2 -51 128 5+ 5 v6) 
6-30-48 3,899 2,864 25 166 884 488 449 55.5 49.9 105.4 40 55 421 -2 nba Ss 
— 
orwleeeeeneeooeeseeesoeeeevevoussooesooossos = a 
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ues of 
4 of ‘ 
n 
ume, The Best Insurance in the World 
— | WE RECOMMEND 
i U.S. WAR SAVINGS BONDS 
= e a 
clared 
8 | For Complete Protection of 
cB 
“ | LIFE—HOMES—PROPERTY—LIBERTY 
399 
838 
d448 | 
| 
2 American Equitable Assurance Company of New York 
80 | 
P . 
120 Globe & Republic Insurance Company of America 
120 
- | Knickerbocker Insurance Company of New York 
815 
Lise | Merchants and Manufacturers Insurance Company of 
a) 
New York 
240 ss 
480 “B P 
240 Departments— New York Fire Insurance Company 
50 CHICAGO 
= PITTSBURGH 
' SAN FRANCISCO 7 y Id I 
roll INDIANAPOLIS MANAGER 
7 PHILADELPHIA re 
pe MONTREAL 92 William Street, New York 
% TORONTO , ‘ 
- Losses paid exceed Two Hundred and Fifty Million Dollars 
Financial Operating—Before Federal Taxes 
* Com- * * *Other . *. 
Total ° ad ‘d of . ” bined Stat. Net Invest- [Federal] Divi- 
Name of Company Date Ad- Policy- | Special | Loss Un- Net Net tT t Loss & | Under- | Invest- ment Taxes dends 
mitted | holders Re- Re- earned Prems. | Prems. | Loss Exp. Exp. | writing | ment | Gains or In- De- 
Assets | Surplus] serves serves Prems. Written | Earned | Ratio] Ratio Ratio | Results | Income | Losses [| curred | clared 
Merchants .....cccee. 6-30-42 2,897 a1,234 .... 103 =—1,427 594 598 525 51.0 103.5 29 42 one ee 24 
Denver, Colo. ......12-31-42 3,007 a1,313..... 127 1,410 1,218 1,238 . 46.5 50.0 96.5 54 86 nat 33 40 
6-30-43 2,975 a1,275 .... 133 =61,402 585 593 57.5 51.8 109.3 50 40 o~ate Jie 20 
Michigan F. & M..... 6-30-42 4,868 2547 .... 262 1,833 1,041 946 5O8 44.2 95.0 -7 78 16 17 55 
Springfield, Mass...12-31-42 4,956 2,689 .... 286 1,904 2,122 1,955 51.9 426 94.5 34 154 59 10 120 
6-30-43 5,211 2,874 .... 325 «1,935 999 967 55.3 48.5 988 6 75 192 10 55 
Mid-States ........... 6-30-42 598 a320. i... 25 217 356 245 51.9 40.0 91.9 -24 3 waa 
Chicago, Til. ....es. 12-31-42 545 24 100 439 445 49.0 39.5 88.5 53 5 2 Te 
6-30-43 516 a436_—(i.. . 7 60 88 129 349 466 81.5 49 2 25 
Milwaukee Mechanics 6-30-42 11,7738 5,473 .... 924 5,145 2,940 2,794 61.8 44.9 106.7 276 225 448 ee 160 
Milwaukee, Wis.....12-31-42 12,647 5,960 .... 1,057 5,408 6,043 5,634 54.7 43.9 98.6 -97 437 —235 6 320 
6-30-43 13,292 6,536 .... 1,078 5,481 2.957 2,884 48.3 44.1 92.4 170 201 378 119 160 
NIE 5s ack a's sienna 6-30-42 3,224 1,439. .... 143 «1,519 654 689 46.1 55.9 102.0 2 38 -41 
Cleveland, Ohio.....12-31-42 3,376 1,600 .... 173 «#1,518 1,327 1363 43.4 563 99.7 25 82 5 i 
6-30-43 3,547 1,760. .... 165 1,560 72 682 47.4 52.5 99.9 ~—28 41 149 9 
Nat. Ben Franklin... 6-30-42 4,502 2,147. .... 341 1,896 1,083 1,030 61.8 44.9 106.7 -105 7 37 oe 80 
Pittsburgh, Pa. ....12-31-42 4,779 2,275. .... 389 1,993 2,227 2076 54.7 48.9 98.6 36 151 18 11 160 
6-30-43 4,975 2,428 .... 397 §=6.2,019—Ss:11,090 1,063 48.3 441 92.4 51 82 124 41 80 
National Reinsur..... 6-30-42 5,969 5,353 .... 160 449 460 414 46.1 42.7 8&8 27 74 486 oe 
New York, N. Y....12-31-42 6,523 6,013 ee 200 494 910 818 48.2 37.6 85.8 82 172 150 45 
6-30-48 7.502 rere 421 626 655 524 82.7 37.6 120.3 -156 80 740 niki 
National Surety Mar. 6-30-42 1,874 a1,713..... 14 137 117 70 47.2 47.7 94.9 20 21 58 
New York, N. Y....12-31-42 1,984 1,747. .... 26 192 266 164 525 42.9 95.4 38 43 29 
6-30-43 2,144 1,802 36 285 242 148 55.5 418 97.3 4 21 82 
National Union ..... 6-30-42 20,319 5,774 1,000 1,357 9.982 5,670 5,293 53.1 44.1 97.2 -89 231 7 se 138 
Pittsburgh, Pa. ....12-31-42 21,553 6,478 1,000 1,791 9,928 10,918 10596 523 444 96.7 164 606 218 3 275 
6-30-43 22.478 7,177 1,000 1,985 10,153 5,479 5,253 55.6 43.1 98.7 -29 264 ay) 78 138 
0 ere ee 6-30-42 10,385 5812 .... 1,230 3,233 2.346 2,051 95.6 36.2 131.8 -776 176 106 ehaks 175 
Newark, N. J.......12-31-42 10,801 ne «ass 952 3,232 4.746 4,451 66.8 33.9 100.7 -128 350 135 4 350 
6-30-43 11,613 7,353  .... 948 3,249 1,935 1,919 49.5 39.7 9.2 195 158 677 1 175 
** Federal taxes not separately renorted, charged to operating (c) Dividends to policyholders. 
account. (d) Includes dividends to policyholders. 
(a) Securities at authorized values. (r) Remitted to Home Office. 
FOR SEPTEMBER, 1943 93 
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Financial Operating—Before Federal Taxes 

. Com- - ” *Other 

Total ° . a ” = bined Stat. Net Invest - 

Name of Company Date Ad- Policy- | Special | Loss Un- Net Net t Loss & | Under- | Invest- ment 
mitted | holders Re- Re- earned Prems. | Prems. | Loss Exp. | writing | ment | Gains or 

Assets | Surplus] serves serves Prems. Written | Earned | Ratio Ratio | Results | Income | Losses 

New England ....... 6-30-42 6 458 259 235 50.9 94.8 -1 43 24 
Springfield, Mass.. .12-31-42 7: 476 528 486 52.0 94.3 9 8&7 18 
6-30-45 8 484 248 240 «(55.5 99.2 -3 41 23 

New Hampshire ..... 6-80-42 17,268 11,025 8738 5,674 2,673 51.3 100.5 78 882 Has 
Manchester, N. H...12-81-42 17,915 11,392 868 5,637 5,176 49.4 98.5 71 762 ~192 
6-30-43 18,677 12,305 829 5,798 2,607 419.0 97.2 60 331 775 

Niagara .............. 6-30-42 23,099 15,283 300 610 = 6,705 49.2 96.3 62 170 1,444 
New York, N. Y....12-81-42 24,957 17,410 276 847 6,799 46.1 92.4 218 1,131 352 
6-30-43 29,405 21,065 295 991 7,132 48.8 93.9 77 486 3,945 

North Star .......... 6-30-42 6,982 53 3,578 ‘ 56.5 98.5 239 74 142 
New York, N. Y....12-31-42 7.500 59: 3,669 4,438 51. 94.1 97 150 14 
6-30-43 8,004 67 3,870 2,131 56.6 100.0 -77 85 341 

Northwestern Nat.... 5-30-42 1,500 454 6,284 2,647 2,605 44.4 93.4 307 
Milwaukee, Wis... .12-31-42 1,500 540 386,354 5,312 5.199 40.8 91.8 ne 
6-30-45 1,500 620 6,379 2,696 2,670 45.1 91.6 860 

Odio Farmers... ..... 345 =. 8,435 1,655 1,785 48.9 98.0 9 
Le Roy, Ohio....... 2-3 6,693 314 3.425 863,307 3,447 41.5 90.0 basa 
7,239 331 3,397 1,652 1,680 44.1 90.4 133 

DD hh alee asewnsiee wae 23 4,147 2,099 2,367 58.8 104.2 2 129 310 
mew York, N. Y....3 481 3,907 4,051 4,558 51.8 95.9 106 267 1 
194 3,796 1,907 2,018 51.5 98.6 64 102 762 

nS hese oe 2 sala 218 1,607 676 1,586 69.5 100.7 2738 15 en 
San Francisco, Cal..12- 2 99 221 47 1,257 2828 63.0 108.3 478 97 17 
6-30-43 160 149 602 512 857 47.4 114.5 14 41 65 

SSA 11,1534 8.744 5,905 5,187 90.0 127.7 1,784 401 381 
New York, N. Y....15 13,207 8,733 11.989 11,192 64.5 100.0 277 786 15 

i 14,888 8,784 5,049 4,998 49.8 90.4 404 350 1,281 
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DeWITT OPERATED HOTELS 















In Cleveland Iu Columbus 
HOTEL HOLLENDEN NEIL HOUSE 


In Lancaster, O. Iu Coming, N. Y. 
THE LANCASTER THE BARON STEUBEN 


) 

























SEE 





















BEST'S FIRE AND CASUALTY NEWS 

















Relii 
Lit 


Roys 
Li 


Seab 


3a 


Sent! 
Sp) 


Sprit 
Spi 


Star 
Ne 


State 
Bk 


Thar 
Liy 


Zuric 
Ne 


* 
accor 
(if 


FO 











200 
41M) 
200 


110 
210 
100 


£10) 
21m 


4) 








EWS 











STRENGTH s INTEGRITY 





through 











NOEs 


Fire, Marine, personal property in- 


surance. Non-assessable, profit-par- 


ticipating. Sold through brokers, 


ATLANTIC 


Mutual INSURANCE Company 


49 WALL STREET - 


NEW YORK 








The KANSAS CITY offers you 


Ohh 
ENT 


Veta, T 


PRESiI 








KANSAS CITY Fite and Marine 











CHICAGO OFFICE: 


COMPANY 


KANSAS CiTY, 


NSURANCE 














































































































Albany -Baltimore -Boston-Chicago-Cleveland-Newark -NewHaven-Philadelphia-Pittsburgh-Rochester INSURANCE EXCH. MISSOURI 
Financial Operating—Before Federal Taxes 
; Com- ® - *Other ad bd 
Total on "= . i ° wf bined Stat. Net Invest- [Federal] Divi- 
Name of Company Date Ad Policy- | Special Loss Un- Net Net t t Loss & | Under- | Invest- ment axes dends 
mitted | holders Re- Re- earned Prems. Prems. Loss Exp. Exp. writing ment | Gains or n- De- 
Assets | Surplus] serves serves Prems. Written | Earned | Ratio] Ratio Ratio | Results | Income osses | curred | clared 
Reinsurance Corp.... 6-30-42 6,393 4,333 666 1,267 1,440 1,303 79.0 33.1 112.1 204 107 374 eees 57 
New York, N. Y....12-31-42 6.907 5,089 639 1,332 2,610 2407 65.5 34.7 100.0 69 219 30 6 191 
6-30-43 8,307 5,462 1,15 1,602 1,562 1,292 84.5 368 121.3 75 103 921 57 
Reliance Marine . 6-30-42 1,444 554 705 161 559 539 192.3 7.1 199.4 537 14 2 30 
Liverpool, Eng. ...12-51-42 1,387 84 404 105 1,090 1,126 114.4 12.0 126.4 293 26 4 0 f546 
6-30-43 1,433 919 434 102 229 243 8645.6 16.5 62.1 94 13 rez 
Eee 6-30-42 21,498 ; 3,313 10,017 6,967 5,999 90.9 129.6 279 252 ia 
Liverpool, Eng......12-31-42 238,079 9,722 iY 10,064 13,983 12 069 64.8 101.1 rn) 27 65 
6-30-43 24,449 11,091 2,687 10,135 5,867 5,796 =50.2 91.8 270 12 
Louis F. & M.... 803 345 20 421 254 246 6 1 4 
he Louis, Mo.......12- 831 M45 36 417 464 460 16 14 6 24 
30- 8 796 S45 24 401 227 243 3 6 4 
Ferre 6-30-42 1164. 138 390 205 244 103.0 35.4 138.4 119 19 7 
26 1 1-42 206 5 107 893 507 M43 4670.0 33.0 103.0 ~36 39 7 
1,320 108 594 258 237 49.4 39.1 88.5 11 18 9 
NO ee 2,698 2,130 65 458 259 236 506 43.9 94.5 -1 45 18 9 30 
Springfield 805 2,200 72 476 529 487 519 42.4 94.3 10 91 10 19 75 
2,860 2,33 &2 484 249 241 55.2 43.8 99.0 2 44 121 5 30 
Springfield F. & M... 6-30-42 36.961 17,720 00 862.296 «15,579 8,855 8,048 DOS 44.1 94.9 59 508 749 450 
Springfield, Mass...12-81-42 39,620 19,136 500 «62,464 «16,182 18,046 16,631 62.1 42.6 94.7 260 =1,102 $28 950 
6-30-43 41 _— 20,958 500 862.792 16,450 8,495 8,227 55.3 43.3 98.6 50 509 2,118 450 
eee 867 2.688 1,807 1,590 85.3 ; 23.8 488 4 58 va 88 
New York, N. Y....12 T02 2,694 3,600 4378 624 16.0 YS4 34 186 4:3 14 175 
712 2,716 1,539 1516 505 1.9 O14 114 8 260 eee 8S 
State Farm .......... 34 695 550 377 37.5 45.7 83.2 17 9 
Bloomington, 111. ..12-! 42 680 923 764 41.1 45.7 86.8 5 18 1 
6-30-43 36 898 7il 498 37.5 43.2 80.7 oe 9 
Thames & Mersey... 6-30-42 1,561 S44 1,215 1,251 135.6 20.0 155.6 688 35 4 £207 
Liverpool, Eng. ...12-31-42 1,012 750 2,659 2.789 84.6 19.1 103.7 85 70 16 3 £227 
6-30-43 1,074 740 742 765 47.4 28.6 76.0 190 36 4 esas f25 
Ree Pere 89 184 234 264 48.3 54.2 102.5 J 24 21 os 
New York, N. Y.... : 106 221 507 590 H.5 51.6 96.9 9 51 h 18 
6- 30- 43 , nas 101 225 330 326 49 513 106.2 ‘1 6 25 
** Federal taxes not separate ly reported, charged to operating (gz) Stock dividend. 
account. (r) Remitted to Home Office. 


FOR SEPTEMBER, 
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FINANCIAL STATEMENT FIGURES—Continued 


Unless otherwise stated: Assets and investment gains or losses are reported as filed; surplus reflects actual market values of 
securities; special reserves are in addition to any depreciation reserve necessary to adjust surplus to reflect market values of 
securities. *Last 000 omitted. {Losses and adjustment expenses incurred to earned premiums; expenses incurred to written premiums, 
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Financial Operating—Before Federal Taxes = 
* Com- al nd *Other ° . 
Total bed o « - e bd bined Stat. Net Invest- | Federal} Diyi- 
Name of Company Date Ad- | Policy- | Special | Loss Un- Net Net t t Loss & | Under- | Invest- | ment Taxes | «ends 
mitted | holders - Re- earne Prems. | Prems. | Loss Exp. Exp. | writing | ment [Gains or] In- De- 
Assets | Surplus] serves | serves Prems. Written | Earned | Ratio] Ratio | Ratio | Results | Income | Losses curred } clared_ 




















American Cas. ....... 6-30-42 5,962 1,461 .... 1,484 2,484 2,965 2,381 53.6 36.0 89.6 15 58 46 ee 45 
Reading, Pa. ....... 12-31-42 6,224 1,500 57 2,024 2,235 5,414 5,078 59.3 345 93.8 155 114 ~-78 55 90 
6-30-48 7,477 e2,000 175 62,278 2,489 3,008 2,754 53.8 384 92.2 98 57 81 30 53 
American Emplys..... 6-30-42 15,799 4,000 1,335 5,859 5,127 50.5 39.6 90.1 150 193 -241 ss 180 
Boston, Mass. ..... 12-31-42 16,910 4,000 1,754 10,699 10,311 55.5 38.0 93.5 533 401 —66 264 300 
6-30-43 18,711 4,000 2,706 5,684 5,186 50.0 36.0 86.0 486 208 582 288 180 
American Fid. & Cas. 6-30-42 3,854 150 1,030 216 8 =2,082 2,085 67.8 286 96.4 72 34 -114 es D4 
Richmond, Va. .....12-31-42 4,067 150 1,089 220 4,310 4,309 67.2 29.2 96.4 151 69 -37 es 108 
6-30-43 4,138 150 946 220 2,113 2,113 68.4 263 94.7 116 36 205 40 54 
American Ind. ....... 6-30-42 5,247 1,900 585 %7 1,600 1,469 1405 47.9 468 94.7 40 74 1 ** 20 
Galveston, Texas ..12-31-42 5,595 2,000 607 =1,121 y 2,635 2,642 52.9 44.7 97.6 54 138 7 dy 50 
6-30-43 5,768 2,050 751 1,131 1,290 1,317 43.7 47.8 91.5 100 84 26 S4 25 
Arex Indemnity ..... 6-30-42 1,075 me keen 218 152 175 152 67.9 23.0 90.9 Ss 9 3 os 13 
New York, N. Y...12-31-42 1,080 ieee 215 156 358 330 56.8 215 783 66 19 2 1 Vi7 
6-30-43 1,134 ae 230 171 192 177 (53.3 23.9 77.2 36 10 t21 
Associated Ind. ...... 6-30-42 2,000 282 3,907 1 3,321 3,090 63.1 28.0 91.1 168 85 -186 oe v256 
San Francisco, Cal..12-31-42 9,39 2,000 349 4,681 7,210 7,257 61.7 24.5 86.2 957 178 -78 344 v721 
6-30-43 11,131 2,000 758 5,615 1 4,505 4,346 63.2 611 97 32 13211 
Atlantic Casualty ... 6-30-42 ee 80 90 96 84 41.2 9 3 6 wie 
Newark, N. J....... 12-31-42 saree 98 72 147 162 56.2 3 4 -3 
6-30-43 ae 94 D4 45 59 65.1 5 3 2 
Zankers Ind. ........ 6-30-42 1,500 746 42,949 2,644 2,844 2,507 50.3 40.1 90.4 86 111 131 os wail 
Newark, N. J. ......12-31-42 1,800 612 3,243 2.985 5.040 5,062 54.9 41.0 95.9 205 217 -33 200 32 
6-30-43 1,800 1,085 3,251 2,424 2,613 2,474 55.0 41.4 96.4 -51 107 489 84 
uckeye Union ...... 6-30-42 943 100 1,100 1,489 1,643 1,565 50.6 37.4 88.0 158 44 14 +* 23 
ge Ohio es 12-31 -42 1,084 100 1,139 1,391 2,991 2,989 50.3 39.0 89.3 324 98 37 183 45 
6-30-43 1,376 100 1,227 1,406 1,520 1510 43.5 37.8 81.3 287 47 13 182 23 
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Financial Operating—Before Federal Taxes Ld 
* Com- ® ’ *Other ° © 
Total ™ ° 2 a os ef bined Stat. Net Invest- [Federal | Divi- 
Name of Company Date Ad- Policy- | Special Loss Un- Net Net t t Loss & | Under- | Invest- ment axes dends 
mitted | holders Re- Re- earned Prems. | Prems. | Loss Exp. Exp. | writing | ment | Gains or In- De- 
Assets | Surplus] serves serves Prems. Written | Earned | Ratio Ratio Ratio | Results | Income | Losses curred clared 
Central Surety ...... 6-30-42 10,001 3,647 100 3,255 3,566 3,343 60.4 35.3 95.7 61 94 -4 oe 60 
Kansas City, Mo...12-31-42 11,161 3,908 100 4,087 7,372 7,279 62.1 30.2 92.3 534 1438 44 240 100 
6-30-43 11,360 = 4,271 100 4,011 2,942 3,066 48.4 35.3 83.7 540 105 ani) 287 60 
Century Ind. ......... 6-30-42 15,077 b4,694 5,785 4,717 49.5 37.0 86.5 149 153 —104 slid otan 
Hartford, Conn. ...12-31-42 14,641 5,291 8,829 8,781 49.3 42.2 91.5 699 319 -105 492 100 
6-30-43 15,2983 b5,283 4,540 4,271 42.0 41.9 83.9 507 166 48 255 oats 
RK Commercial Cas. .... 6-30-42 11,669 2,959 3.972 4,003 5,310 5,164 44.9 43.9 888 433 153 324 dad 
Newark, N. J. ..12-31-42 11,880 3,308 3,893 3,658 9,327 9,527 48.7 42.2 90.9 901 358 -216 413 
6-30-43 12,586 4,410 3,611 3,612 4,534 4,581 41.7 44.3 86.0 564 185 344 38 
Commercial Stand. .. 6-30-42 3,761 1,074 1,165 1,278 1,615 1,569 57.3 38.1 95.4 51 D4 48 as 18 
Fort Worth, Tex... y 4,007 1,115 1,355 1.248 3,349 3,329 60.3 35.8 96.1 127 92 ~44 66 vO5 
4,355 1,144 1,542 1,310 2,019 1,957 59.1 33.2 92.3 136 51 24 132 48 
Continental Cas. .... 6-30-42 46,958 13,045 300 17,413 211,959 15,542 14489 50.5 38.7 89.2 1,084 414 -302 oe 300 
Chicago, 111. _ 12-31-42 48,072 13,8388 1,600 18,102 a10,637 28,768 29,036 50.5 40.2 90.7 2,930 868 2 1,650 70 
6-30-48 51.146 14,465 3,050 18,718 a11,618 15,969 14,988 49.7 38.4 88.1 1,315 447 1,242 1,025 300 
DE 6 svacccdies 6-30-42 275 150 36 a8l 194 186 48.6 47.4 96.0 4 3 -& ** 
Boston, Mass . 12-31-42 301 164 31 agg 381 356 49.6 45.4 95.0 9 6 ~7 
6-30-43 311 167 37 = all06 186 179 «(49.5 «47.6 97.1 4 3 4 
2 ae 6-30-42 10,993 2.500 1,104 4,296 2,849 3,021 2,680 61.3 35.9 97.2 -93 128 119 os Th 
New York, N. Y....12-31-42 11,294 2,500 1,457 4,149 2,738 5,492 5,262 54.2 366 90.8 343 278 17 237 150 
6-30-43 11,836 2,500 2,044 4,049 2,872 2,682 2,548 48.4 39.4 87.8 239 13: 290 150 rin 
Emmco Casualty .... 6-30-42 1,052 b507 235 271 277 273 64.7 35.0 99.7 2 9 Si aes 
South Bend, Ind... .12-31-42 1,077 52 264 242 496 521 63.1 32.9 96.0 9 16 1 25 
6-30-43 1,206 527 299 324 348 266 56.5 32.6 89.1 2 9 2 4 
Employers Cas. ...... 6-30-42 4495 1,289 100 =1,322 1,678 1,870 1,767 57.3 364 93.7 133 56 -69 oe v156 
Dallas, Texas ......12-31-42 4,669 1,420 250 1,246 1,53 3.320 3,357 52.5 30.2 82.7 706 115 57 250 v228 
6-30-43 5,093 1,531 250 1,439 1,494 1,755 1,799 53.0 30.9 83.9 361 63 47 205 v19s 
Employers Reins. ... 6-30-42 21,684 6,000 1,578 7.706 a5,029 5,392 5,305 41.7 49.0 90.7 429 209 ~173 oe 160 
Kansas City, Mo... .12-31-42 22.463 6.000 2,344 7.826 a4,844 10,610 10,708 40.1 46.7 86.8 1,464 440 59 554 320 
6-30-48 23,296 6,000 3,967 7,638 a4,155 4.545 5,034 30.8 47.0 77.8 1,390 218 627 479 240 
** Federal taxes not separately reported, charged to operating (e) Reflects increase in capital from $750,000 to $1,000,000 and 
account. addition to surplus of $25 ) 
(a) Includes additional reserve for non-cancellable accident and (t) To policyholders. 
— health business. (v) Ineludes dividends to policyholders. 
= (b) Bonds amortized; stocks authorized values. 
FOR SEPTEMBER, 1943 97 
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Financial Operating—RBefore Federal Taxes 
* Com- nd “4 *Other nd . 
Total . = ” . 4 bined Stat. Net Invest- [Federal] Diyi- 
Name of Company Date Ad- Policy- | Special | Loss Un- Net Net t Loss & | Under- | Invest- ment Taxes | dendg 
mitted | holders Re- e- earned Prems. Prems. Loss Exp. Exp. writing ment [Gains or In- De- 
Assets | Surplus] serves serves Prems. Written | Earned | Ratio Ratio Ratio | Results }] Income ASSES curred | clared 
Serer ee 6-30-42 4,086 OD 18 1,375 846 1,016 598 51.1 38.7 89.8 -99 23 -27 re 
New York, N. Y...12-31-42 4,229 1,655 128 1,620 576 1,547 1,398 544.3 39.9 94.2 23 45 26 18 
6-30-43 4,824 1,655 214 1,769 924 1,352 1,004 54.6 39.0 93.6 ~71 21 122 S 
Federal Life & Cas... 6-30-42 1,634 bS807 50 150 279 788 727 41.9 51.1 93.0 18 17 24 ee 11 
Detroit, Mich. .. 12-31-42 1,705 892 50 127 273 1,479 1,467 38.2 52.8 91.0 122 37 19 45 29 
6-30-48 1,769 887 50 124 206 799 776 37.0 57.0 94.0 3 24 4 27 15 
Fidelity & Casualty.. 6-30-42 55,887 16,208 1,026 19,915 15,451 17,526 ** 675 
New York, N. Y...12-31-42 59,424 18,648 1,068 23,013 14,151 31,660 1, 1,137 1,350 
6-30-43 66,797 24,115 { 14,501 16,724 1,571 675 
Fidelity & Deposit .. 6-30-42 14,456 6,821 294 456 os 240 
Baltimore, Md. ....12-51-42 14,977 7,040 604 225 1,011 ™) 
6-50-43 15,939 6,822 315 380 727 240 
General Accident .... 6-30-42 43,622 14,445 9,896 11,925 496 949 ae éaan 
Philadelphia, Pa, ..12-31-42 44,105 15,000 9,207 20,505 y 942 5: 1,643 r1,117 
6-30-43 46,047 15,000 8,099 9,500 10,608 5O4 600 P4486 
COPRE COS. si cccnes 6-50-42 2,528 3,248 3.489 3,027 52.0 12.5 94.3 -28 82 60 +? v76 
Seattle, Wash. .....12-31-42 2,591 3,111 6,454 6,128 47.6 35.7 83.3 903 193 9 780 = v158 
6-30-43 2,706 3,266 3,172 3,016 37.7 37.4 75.1 694 103 234 625 v8 
ee” ee 6-30-42 44,740 10,000 8,583 16,478 9,060 10,653 9,311 55.6 7.2 92.8 ** 500 
New York, N. Y. ...12-31-42 45,843 10,000 11,070 15,306 7,623 18,841 18,937 4.5 36.1 80.6 1,704 1,000 
6-30-48 «48,301 12,500 10,299 15,758 8,570 2.8 34.8 87.6 556 500 
Government Emplys.. 6-30-42 1, 257 614 46.7 78.9 146 8 6 sion t56 
Washington, D. C...12-31-42 1, 415 522 53.6 89.5 181 17 9 50 ov124 
6-30-45 1,: 402 5238 35.1 69.3 164 11 27 60 t67 
Hartford St. Boiler.. 6-30-42 21,070 9,615 888 10,279 31.9 T4.9 106.8 90 291 -903 ** 240 
Hartford, Conn. ....12-31-42 22,807 10,044 802 11,447 30.7 64.7 95.4 781 38 540 
6-30-43 «24,459 11,264 896 11,984 27.1 61.6 88.7 360 40 240 
Demwymeve CAG: ...c0.s 2-31-42 1,779 500 5 334 744 1,534 $22 ou.4 48.2 87.6 55 30 on 21 18 
Des Moines, Ia..... 6-30-43 1,891 500) =-b170 373 663 740 781 $4.5 52.1 86.6 120 16 3 14 17 
Serer 6-30-42 9,062 150 2 315 37.0 42.0 79.0 247 138 -858 ** _ 
New York, N. Y. ...12-31-42 9,862 150 4,647 H.0 36.8 818 787 321 -133 587 263 
6-30-48 10,496 150 2,142 44.1 $5.1 7.2 393, 152 668 244 oes 
= 
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FIDELITY BONDS 


Sioux Falls, South Dakota 


Ww 


175 West Jackson Boulevard 


Chicago Office: 











BEST'S FIRE AND CASUALTY NEWS 





\\ 








Illino 
Spr 


Inden 
hi 


Insur 
Tul 


Inter. 
Cin: 


Lond 
Har 


Mass. 
Bos 


Metrc 
Nev 


Natio 
Los 


Natio 
Det: 


Natio: 
Nev 


++ 
accoul 
(b) 


FOR 








Divi- 
dends 


De- 
clared 


























FORTY-EIGHT YEARS OF 
CONSCIENTIOUS CO-OPERATION WITH 
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Financial Operatir Before Federal Taxes 
* Com- ° ® *Other ® e 
Total e- ° s e ° oof bined Stat. Net Invest- | Federal | Divi- 
Name of Company Date Ad- Policy- | Special | Loss Un- Net Net t t Loss & | Under- | Invest- | ment Taxes dends 
mitted | holders e- Re- earned Prems. | Prems. | Loss Exp. Exp. | writing | ment [Gainsor] In- De- 
Assets | Surplus] serves | serves Prems. Written | Earned | Ratio] Ratio | Ratio | Results | Income ses § curr clared 
Illinois Nat’l. Cas.... 6-30-42 1,078 344 243 415 494 456 438 403 84.1 53 14 -19 ie cee 
Springfield, Ill. ....12-31-42 1,216 367 304 420 950 917 509 386 89.5 81 27 -22 36 eee 
6-30-43 1,400 435 297 496 598 522 343 445 [788 74 15 24 49 6 
Indemnity Ins........ 6-30-42 38,073 10,571 1,000 14,433 9,340 9,494 8,264 45.0 424 87.4 448 684 -1,647 ates ones 
Philadelphia, Pa....12-31-42 41,437 12,651 1, 15,045 8,828 18,085 17,366 41.2 37.4 786 3,469 1,400 -1,144 1,938 750 
6-30-43 47,562 16,597 1,000 16,587 9,901 10,357 9,283 49.9 34.1 84.0 972 706 3,491 732 ecee 
Insurors Ind. ........ 6-30-42 1,055 550 102 203 149 268 275 50.2 39.0 89.2 33 13 -17 oe 
ween, ORIR. occcoss 12-31-42 1,155 600 97 237 162 600 595 53.5 33.7 87.2 74 21 4 27 
6-30-43 1,223 600 137 264 173 315 303 «663.9 39.6 103.5 -8 13 27 cree 
Inter-Ocean Cas...... 6-30-42 1,019 b554_—COiwt 153 220 990 992 43.6 51.1 94.7 50 18 -2 se 12 
Cincinnati, Ohio....12-31-42 1,057 a esies 198 "4 1,966 1,962 45.8 519 97.7 79 82 ~—26 26 34 
6-30-43 1,214 b600 92 205 227 ~=1,020 006 41.9 469 888 109 18 68 13 17 
London & Lancashire 6-30-42 6,945 2,168 .... 2,171 2,290 2,009 1,753 51.9 42.1 94.0 -28 81 48 oe 
Hartford, Conn.....12-81-42 7,035 2,491 15 2,198 2,025 3,525 3,533 48.1 45.3 93.4 238 168 -34 74 
6-30-43 7,399 2,618 15 2,300 2,162 1,814 1,678 53.7 44.7 98.4 -18 70 110 41 
Mass. Bonding ....... 6-30-42 25,162 6,661 1,250 8, 6,974 9,369 7,705 47.9 888 86.7 341 404 -690 — 280 
Boston, Mass. ......12-31-42 26,790 8,995 .... 9,302 6,332 16,911 15,890 488 37.2 86.0 1,887 849 469 981 560 
6-30-43 29,136 10,685 9,125 6,998 68 8015 426 381 80.7 1,279 430 1,033 850 280 
Metropolitan Cas..... 6-30-42 11,576 2,264 4,395 4,135 5,100 4650 468 40.7 87.5 309 171 -302 ee 28 
mewert, NM. J...c00 12-31-42 11,570 2,726 4,588 3,618 8,512 8,579 50.7 42.4 93.1 655 383 -144 122 56 
6-30-43 12,484 3,511 4,359 3,559 4,109 4,168 400 428 828 694 192 382 339 14 
National Auto. ...... 6-30-42 7,126 1,846 2,655 1,962 2,204 2,423 51.2 45.0 96.2 171 53 -17 se vl141 
Los Angeles, Cal...12-31-42 7,524 2,034 2,928 1,679 4,591 5,093 49.0 32.9 81.9 1,044 107 -112 435  v320 
6-30-43 7,708 1,869 3,222 1,624 2,364 2,419 546 345 89.1 283 58 -20 261 v205 
National Cas.......... 6-30-42 6,211 2,000 542 1,131 1,660 2,556 2,625 546 42.0 96.6 111 65 -60 oe 50 
Detroit, Mich....... 12-31-42 5,941 2,250 436 157 1,310 4,801 5,220 526 44.0 96.6 357 135 -38 199 100 
6-30-43 6,383 2,250 b587 1,140 1,288 2,329 2,351 48.2 43.9 92.1 193 67 104 127 50 
National Surety ..... 6-30-42 26,977 13,245 .... 4,670 6,895 5,842 4,912 5 52.7 79.2 285 413 -1,159 os 500 
New York, N. Y...12-31-42 28,780 15,426 500 4,487 6,294 10,616 10,287 22.0 49.6 71.6 2,792 924 -312 1,240 1,000 
6-30-43 32,429 17,125 2,000 4,598 6,250 5,206 5,313 168 48.7 65.5 1,720 412 3,119 830 500 
** Federal taxes not separately reported, charged to operating (r) Remitted to Home Office. 
account. (t) To policyholders. 
(b) Bonds amortized; stocks authorized values. (v) Includes dividends to policyholders. 
FOR SEPTEMBER, 1943 99 











FINANCIAL STATEMENT FIGURES—Continued 


Stock Casualty Companies 



























































Financial Operating—Before Federal Taxes 
= Com- ad * “Other be 
Total ° . wa = bad 7 bined Stat. Net Invest- | Federal 
Name of Company Date Ad- Policy- | Special in Un- Net Net t t Loss & | Under- | Invest- ment Taxes 
mitted | holders Re- earned Prems. | Prems. | Loss Exp. Exp. | writing | ment | Gains or In- 
Assets | Surplus] serves corves Prems. Written | Earned | Ratio] Ratio Ratio Results | Income | Losses J] curred 
New Amsterdam..... 6-30-42 31,987 7,500 2,275 12,884 7,536 8,721 7,736 51.4 415 92.9 20 411 475 bed 
Baltimore, Md...... 12-31-42 32,765 8,000 3,383 12,848 6,649 15,517 15,418 483 38.9 87.2 1,874 954 -395 797 
6-30-43 35,732 8,000 4,148 13,763 7,530 8,996 8115 52.3 41.4 93.7 105 450 720 380 
New England Cas.... 6-30-42 - > ier 191 258 317 249 67.4 39.0 106.4 —4h 17 -5 nad 
Springfield, Mass.. .12-31-42 * SU U6 226 169 464 485 59.5 43.3 102.8 -14 34 -10 mee 
6-30-43 1,784 1,418 .... 229 154 153 167 «56.9 45.7 102.6 4 18 —+ 
North American Acc. 6-30-42 4,066 b1,406 300 546 41,526 2,535 2.559 346 588 93.4 182 41 a es 24 
Chicago, TL... wc.ccce 12-31-42 4,273 1,442 300 661 1,526 5,046 5,070 35.5 56.7 92.2 409 90 -5 178 100 
6-30-43 4,586 b1,578 300 727 «#61,528 2,652 2,651 35.1 53.1 88.2 323 45 1 148 4 
Northwestern Nat’l.. 6-30-42 2,141 940 50 540 486 547° 550 469 39.5 86.4 76 30 -12 +e 12 
Milwaukee, Wisc...12-31-42 2,150 982 50 556 467 939 961 47.5 37.7 85.2 151 65 3 71 24 
6-30-43 2,319 1,164 50 573 422 454 500 = 41.1 40.4 81.5 111 34 42 47 12 
Ohio Farmers Ind.. 6-30-42 2,057 a wees 653 475 597 576 50.9 43.1 94.0 25 9 -36 se a 
LeRoy, Ohio ...... ‘112-31- 42 2,268 1,009 .... 733 484 1,162 1,131 47.7 418 89.5 107 36 6 46 6 
6-30-43 2,557 1,230. .... 793 486 586 415 39.4 80.9 111 22 102 — «se 
Oregon Automobile... 6-30-42 642 304 25 67 219 232 231 44.1 49.1 93.2 11 9 2 ded nf 
Portland, Ore.......12-31-42 660 319 40 72 234 463 447 46.7 443 91.0 34 19 2 14 v15 
6-30-43 876 368 40 70 313 389 310 25.8 37.7 63.5 82 10 1 23 20 
Peerless Cas.......... 6-30-42 2,67 1,275 80 640 581 873 793 38.8 41.4 80.2 120 24 -16 wes v40 
Keene, N. H.......6. 12-31-42 2,902 1,350 75 749 571 1,767 1,697 41.0 415 82.5 247 60 -8 109 v8l 
6-30-43 3,122 1,500 70 836 576 808 803 40.2 423 82.5 153 34 34 80 v110 
Preferred Acc. .......12-31-42 10,531 3,127 3,512 3,293 7,677 7,667 614 422 103.6 -306 253 -276 evee 200 
New York, N. Y.... 6-30-43 10,346 3,153 3,636 3,252 3,124 3,164 60.4 41.8 102.2 214 107 60 eee 80 
Protective Ind. ......12-31-42 2,633 1,614. .... 512 470 1,117 1,065 77.0 29.9 106.9 -115 73 -30 50 
New York, N. Y.... 6-30-43 2,692 1,676 .... 517 502 517 484 64.0 326 96.6 33 —t 
ae 6-30-42 38,540 7,500 7,303 14,026 8123 9,791 8,587 47.5 406 88.1 264 360 -397 — 425 
New York, N. Y..... 12-31-42 40,342 10,000 6,579 13,941 7,479 17.636 17,076 45.7 34.2 799 3,077 1.088 124 1,679 850 
6-30-43 42,766 10,000 8,837 14,110 8,186 8,928 8,221 48.1 35.9 84.0 949 503 1,240 543 425 
Seaboard Surety .... 6-30-42 6,413 3,000 b1,022 587 1,441 1,210 1,057 25.2 438.2 68.4 246 70 -149 oe 50 
New York, N. Y...12-31-42 7,070 3,000 1,494 653 1,461 2,288 2.114 20.7 41.4 62.1 730 176 56 299 180 
6-30-43 7.805 3,000 2,369 649 1,246 896 1,112 17.7 306 483 698 71 476 306 50 









IN THE HEART OF 


DOWNTOWN 


MILWAUKREE 


us 
45 Bs 
O ROOMS ae AR 
FOR COMFORT 


. - - Milwaukee’s BEST 
BUY! Rooms decidedly 
attractive. Friendly hos- 
pitality, Superior serv- 
ice, Coffee Shop, Cock- 
tail Lounge, Garage and 
nearby parking lot. Re- 
member — Hotel Wis- 
consin for super-value! 


Owned, Operated by 
a aes 





\Z 
of 
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QUESTION: Where can you 
get detailed, accurate and 
unbiased data on insurance 
stocks—or company groups? 


BEST’S DIGEST OF INSURANCE STOCKS 


QUESTION: Where can you 
get a 10-year per share 
analysis of the finances and 
operations of 125 insurance | 
companies? 


BEST’S DIGEST OF INSURANCE STOCKS | 


QUESTION: What is the 
one reliable key to the real 


value of fire, casualty 
and life insurance company 
stocks? 


BEST’S DIGEST OF INSURANCE STOCKS 


Write for complete data or 
order your copy today— 
only $5.09 (including post- 
age)—from 
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WITHOUT BATH FROM $]65 






HOTEL 
WISCONSIN CO. 


ALFRED M. BEST COMPANY, INC. 





LEWIS S. THOMAS 75 Fulton Street 





New York, N. Y. 














BEST'S FIRE AND CASUALTY NEWS 
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INSURANCE 
COMPANY 











|| Organized in 1851 


Agents x 
Wanted in writing 
Indiana FIRE 
& WINDSTORM 
Mg 
Home Office PLATE GLASS 
3rd Floor AUTOMOBILE—ALL 
Consolidated COVERAGES 
Building 
Indianapolis 
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SIX WORDS 


... that tell the story: "The company 
(Illinois National Casualty) has made 
commendable progress . . ." 


These words, taken from the report on 

our company in the 1943 edition of 

Best's Insurance Reports, tell why our 

agents are not only satisfied but en- 

thusiastic about their connection. Our 

ang. 0 is and always will be shared 
y them. 


Live in Illinois, Indiana, lowa, Michi- 
gan or Ohio? Looking for a sound and 
— casualty connection? Then, 
by all means, write us today for full 
details! 












ILLINOIS NATIONAL 
CASUALTY CO. 


SPRINGFIELD, ILLINOIS 


H. B. BARTHOLF, Cc. L. MORRIS, 
President Sec'y & Gen. Mgr. 










































































Financial Operating—Before Federal Taxes 
Com- ad wd *Other ‘ ° 
Total nd ° . * bad . bined Stat. Net Invest- [Federal | Divi- 
Name of Company Date Ad- Policy- | Special | Loss n- Net Net tT t Loss & | Under- | Invest- ment Taxes dends 
mitted holders e- Re- earned Prems. | Prems. | Loss Exp. Exp. | writing | ment | Gains or In- De- 
Assets | Surplus] serves serves Prems. Written | Earned | Ratio} Ratio | Ratio | Results | Income | Losses | curred | clared 
Selected Risks Ind... 6-30-42 1,817 600 150 543 485 551 509 616 31.6 93.2 17 23 -30 ad 18 
Branchville, N. J...12-31-42 1,898 625 163 609 443 1,015 1,015 62.5 30.6 93.1 72 46 -2 54 36 
6-30-43 2,087 700 170 680 479 541 505 58.8 308 89.6 43 20 59 27 18 
Standard Accident... 6-30-42 32,220 9,469 11,011 a9,621 11,574 9,604 47.9 38.8 86.7 381 194 -81 oe 220 
Detroit, Mich....... 12-31-42 34,752 10,502 12,618 a8,588 21,716 20,779 48.1 39.4 87.5 2,239 438 33 =:11,251 440 
6-30-43 37,427 11,146 13,926 a8,931 11,001 10,658 49.3 37.2 865 1,255 227 427 1,200 220 
Standard Sur. & Cas.. 6-30-42 5,914 b1,964 2,093 1,574 1,926 1,766 55.4 35.8 91.2 68 80 5+ ee 20 
New York, N. Y.....12-31-42 5,739 2,377 L 768 1,340 085 3,159 47.1 41.4 885 404 146 47 85 20 
6-30-43 6,182 b2,532 1,688 1,511 1,703 32 45.4 365 81.9 173 60 101 90 vwo' 
United Pacific........ 6-30-42 5,108 b1,679 50 1,373 1,552 2,360 1,932 57.5 33.6 91.1 13 14 -27 oe 24 
Tacoma, Wash...... 12-31-42 5,979 1,898 50 2,039 1,582 5,004 4,547 56.9 33.2 90.1 303 43 4 95 48 
6-30-43 7,229 2,091 50 2,935 1,703 3,502 3,380 62.9 281 91.0 264 46 —-4 157 60 
United States Cas.... 6-30-42 13,713 3,500 517 5.893 3.179 4,377 3,941 542 369 91.1 171 151 234 se 34 
New York, N. Y..... 12-31-42 14,316 3,500 807 6308 3,157 8,252 7,837 565 38.9 95.4 142 384 -185 132 68 
6-30-43 15,724 3,500 1,739 6,484 3,306 4,015 3,866 503 36.8 87.1 448 181 573 174 34 
U.S. Fid. & Guar.... 6-30-42 73,391 20,531 800 27,623 220,178 23,400 20,774 453 418 87.1 1,361 824 342 900 500 
Baltimore, Md...... 12-31-42 75,755 21,750 .... 30.235 a18,878 43,771 42,449 55.2 36.7 91.9 2,896 1,798 423 2,720 1,25 
6-30-43 84,019 23,200 2,265 33,524 a20,241 A 21,236 48.0 40.7 88.7 1,627 825 2,571 900 750 
U. S. Guarantee...... 6-30-42 20,550 9,457 1,286 2,917 4,303 3,482 3.452 29.0 546 83.6 597 221 —403 ee 160 
New York, N. Y.....12-31-42 21,926 10,137 1,250 3,142 3,924 6,130 6,464 31.8 35.8 67.6 2,323 442 128 1,887 420 
6-30-43 22,938 11,037 1,691 3,238 3,478 2,631 3,078 29.4 365 65.9 1,204 255 647 791 160 
Virginia Surety ..... 6-30-42 735 437 91 20 106 117 75.0 33.8 108.8 7 4 -6 os 
Toledo, Ohio ......12-31-42 739 464 108 16 241 256 69.2 216 90.8 26 8 7 9 
6-30-48 754 482 101 16 76 7% 71.7 23.3 95.0 5 6 6 
West American ...... 6-20-42 1,468 705 65 636 401 540 54.2 54.0 108.2 30 26 -60 stag ine 
Los Angeles, Cal...12-31-42 1,550 816 102 583 905 1,098 52.1 45.4 97.5 107 57 -25 20 15 
6-30-43 1,687 b946 133 495 507 595 47.5 42.5 90.0 94 15 102 78 eee 
Western Cas. & Sur.. 6-30-42 5.333 b1,378 1,871 1,706 1,951 1,774 55.2 38.0 93.2 32 40 -30 se 26 
Fort Scott, Kan.....12-31-42 5.949 1,435 2,362 1,761 4,038 3.806 61.9 33.7 95.6 85 85 10 98 53 
6-30-43 6,390 b1,652 2,445 1,751 é 1,872 47.3 341 81.4 357 46 153 269 26 


** Federal taxes not separately reported, charged to operating 


account. 


(a) Ineludes additional reserve for non-cancellable accident and 


health business. 


FOR SEPTEMBER, 1943 


(bh Bonds amortized ; stocks authorized values. 
(c) Book values 
(v) Includes dividends to policyholders. 










HOW 


to boost business 
through a 


REVIEW DRIVE 





FOR MANY MONTHS, these advertise- 


ments of the Fire Association Group have 


been emphasizing one point in particular: 
that in times of war, in times of rising price 
levels, it pays to avoid loss by having insur- 
ance brought up to date regularly, through a 
check-up by the Insurance Agent or Broker. 

And there are many indications that this 
idea is taking hold with sound business men, 
and the general public. 

Use this advertising as a basis upon which 
to get your share of increased wartime busi- 


> 


ness. Start a “Review Drive” on accounts 
that have shown no increase in the past two 
years. Base your contacts on the theme of 
inadequate coverage due to rising replace- 
ment costs...and we believe you will be 
surprised at the increased business you can 
get. Fire Association Group, Philadel phia, 
Pa. Branches in Atlanta, Chicago, Dallas, 
New York, San Francisco, Toronto. 


These advertisements, in FOR- 
TUNE and NATION’S BUSINESS, 
reach 540,000 prosperous prop- 
erty owners, including many of 


your best prospects and clients. 











a A eR A ee ee et ee 


So i 


~y- 











On September 2, 1666, London’s ‘Great 
Fire’’ started in a Pudding Lane bake shop near 
London Bridge. Raging furiously for four days, 
it destroyed 13,200 houses, 84 churches... 
practically wiping out the old walled city. With 
the citizenry bearing the entire loss because 


Be eee 


there was no fire insurance, reconstruction was 
so slow that two years later only 800 houses 
had been rebuilt. Today, a city’s comeback 
would be much swifter, for most property 
owners are insured, and could start rebuilding 
almost immediately. 





1943 —SEPTEMBER hath 30 days 


“*Don't preach loyalty, practise it!” 





ASTRONOMICAL 
CALCULATIONS 


EASTERN STANDARD TIME 





a atte atte athe atte ate atte atte, atin, atten atten alien atten atten atin, atin. atin atti atin ait atin ata, atin atten callin ctetaan cittan ati cia cae 


| Latitude+30° | Latitude +35° 








SEPT. |- 4 
§ SUNRISE| SUNSET | SUN\.SE| SUNoeT 
1 | 5:36 | 6:23 6:28 
Li} 6 | 5:39 | 6:17 | 5:35 | 6:21 
11 | 5:42 | 6:11 | 5:39 | 6:14 
4 16 | 5:45 | 6:05 | 5:42 | 6:07 
21 | 5:47 | 5:59 | 5:46 | 6:90 
$1} 26 | 5:50 | 5:53 | 5.50 | 5:53 
. || sepr. Latitude +40° | Latitude + 45° 
SUNRISE| SUNSET |SUNRISE| SUNS.T 
4 1 | 5:27 | 6:33 | 5:21 | 6:40 
6 | 5:31 | 6:25 | 5:27 | 6:30 
‘ 11 | 5:36 | 6:17 | 5:33 | 6:21 
16 | 541 | 6:09 | 5:39 | 6:11 
4 21 | 5:45 | 6:01 | 5:45 | 6:02 





26 | 5:50 | 5:52 | 5.51 | 5:52 





Latitude + 30° | Latitude +40° 























SEPT. 
MOON- MOON- MOON- MOON- 
Rise | ser Rise | set 
1 7:04 | 7:41 | 6:59 | 7:44 
3 | 8:53 | 8:50 | 858 | 8:42 
5 |10:46 |10:06 |11 01 | 9:50 
7 «(12:47 |11:39 | 1:08 |11:17 
9 246 |12:35 | 3:10 12:11 
11 | 4:35 | 2:41 | 4:53 | 2:21 
13 | 6:09 | 4:57 | 6:17 | 4:45 
15 | 7:30 | 7:10 | 7:28 | 7:10 
17 | 8:50 | 9:16 | 8:38 :27 
19 |10:14 [11:14 | 9:54 |11.32 
21 [11:46 | 1:01 [11:23 | 1:24 
23 |12:36 | 2:36 {12 13 | 2:58 
25 | 2:19 | 3:57 | 2:01 | 4:13 
27 «| 4:05 | 5:08 | 3:54 | 5:17 
29 | 5:52 | 6:16 | 5:50 | 6:15 





To obtain local times of sunrise 
and sunset: f or longitudes other 
thanthestandard time meridians 
(i.e., 75°, 90°, 105°. and 120°, for 
Eastern, Central, Mountain, 
Pacific Standard Time), decrease 
timefour minutes for each degree 
east of standard meridian, or 
increase time four minutes for 
each degree west of standard 
meridian. 





1—W. — 1923, Jap carthquake caused $ 1,000,000,000loss. 
2—Th.— 1864, Atlanta, Ga., occupicd by Federal troops. 
3—Fr. — 1844, Reliance Ins. Co. issued Ist policy. The 
insured, G. W. Carpenter of Philadelphia. 
4—Sa.— 18/0, France prociaimed a Republic. 
5—Su.— Make sure all property improvements are in- 
sured against fire. See your Agent or Broker, 
6—M.—LABOd DAY. 1839; $10,000,000 fire N.Y.C. 
7—Tu.— First Quarter, 7:33 A.M., E.S.T. 
8—W.— 1900, Galveston hurricane. 
9—Th.— 1919, Boston police strike began. 
10—Fr. — Today, fire insurance rates are lowest in history. 
A good time to increase your coverage! 
11—Sa. — 1850, Jenny Lind’s first U. S. concert. 
12—Su.— 1928, Puerto Rico hurricane —loss, $85,000,000. 
a -o Full Moon, 10:40 P.M., E.S.T. 
14—Tu.—\~/ 1922, fire destroyed Smyrna, Asia Minor. 
15—W.— It pays to have property insurance checked fre- 
quently in wartime, Call your Agent or Broker. 
16—Th.— 1920, Wall St. bombing —$2,000,000 damage. 
17—Fr. — 1817, Fire Association of Philadelphia founded. 
18—Sa.— 1926, tropical hurricane on Florida Coast —dam- 
age to property, $165,000,000, 
19—Su.— Estimating the adequacy of property insurance 
is a specialist’s job. Ask your Agent or Broker 
to go over your policies now! 
20—M.— 1797, “Old Ironsides” launched at Boston. 
21—Ts.— Last Quarter, 2:06 A. M., E.S.T. 
22—W.— \ 1927, Tunney defeated Dempsey in Chicago. 
23—Th.— 1818, issuance of Fire Association's first policy; 
Samuel Bleight of Phila. was the insured. 
24—Fr. — 1755, John Marshall, famous jurist, born, 
25—Sa. — 1925, submarine S-51 went down off Biock Island. 
26—Swu. — Throughout their existence, Fire Assoc, Com- 
panies have been famous for prompt settlements. 
27—M. — 1940, moe ry» Italy, and Japan signed 10-ycar 
ct aimed at keeping United States out of war. 
28—Tu.— 1795, Great Britain, Russia, Austria formed the 
famous Triple Alliance. 
29—W. -2 New Moon, 6:29 A.M., E.S.T. 
30—Th.— Rosh Ha-shana, Jewish New Ycat begins. 
1791, College of Philadelphia became U. of Pecan. 














OBSERVATION for September: 


MORAL for September: 


, y insu 
| property 
Avromobile 


FIRE ASSOCIATION GROUP 


aN 
Fire Association of Philadelphia Age AS Lumbermen's Insurance Company 
The Reliance Insurance Company Ke 
PHILADELPHIA 
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Unless your property insurance has been in- 
creased to cover the rise in replacement costs 
that has taken place in the last two years, 
your present coverage 1s probably inadequate. 


Have your Insurance Agent or Broker make 
a systematic check of your policies now! 
RANCE 

Marine | 


Philadelphia National Insurance Company 


> PENNSYLVANIA 
SYMBOL OF SECURITY SINCE 1817 
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REPORTS ON 


COMPANIES AND ASSOCIATIONS 


ASSOCIATED FIRE & MARINE Insurance 


Company, San Francisco, Cal. 
Sold to American Auto 


The Associated Fire & Marine Insurance Company 
and its companion carrier, the Associated Indemnity 
Corporation, have been purchased by the American 
Automobile Insurance Company of St. Louis, Mo., for 
approximately $3,500,000. The companies were ac- 
quired by the American Auto as an investment and 
will be operated in San Francisco under the same 
management as before. Please refer to article in the 
casualty reporting section for complete details. 


ASSOCIATED RECIPROCAL Exchanges, 
New York, N. Y. 


Mid-Year Figures 


The six reciprocal insurance carriers, which col- 
lectively comprise the Associated Reciprocal Exchanges, 
reported on June 30, 1943, aggregate assets of $9,120,- 
000 and aggregate surplus of $5,866,000, compared with 
$8,638,000 and $5,836,000 respectively on June 30, 
1942. Unearned premiums, at the mid-year date, 
totaled $2,678,000 as against $2,445,000 a year ago. 

This group of reciprocal carriers maintains a very 
conservative investment policy. As of June 30, 1943, 
89.5% of aggregate assets consisted of cash and high- 
grade bonds, while stocks (shares of Arex Indemnity 
Company) amounted to less than 5%. 

The following comparative financial statement fig- 
ures are on the basis of actual market values for securi- 
ties, except shares of the Arex Indemnity Company 
which are carried at cost. 


* Total * Unearned 
Assets * Surplus Premiums 
June 30 June 30 June 30 
1943 1942 1943 1942 1943 1942 
Affiliated ..... $1,763 $1,519 $573 $686 $909 $755 
American 
Exchange 1,321 1,295 948 939 281 269 
Fireproof 
Sprinklered . 445 458 356 358 82 91 
Individual 2,319 2,195 1,660 1,582 576 537 
Metropolitan .. 1,128 1,088 721 718 366 332 
New York 
Reciprocal .. 2,144 2,083 1,608 1,553 464 461 
Totals $9,120 $8,638 $5,866 $5,836 $2,678 $2,445 


*Last 000 omitted. 


FOR SEPTEMBER, 1943 
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ECONOMY Insurance Company, 
Columbus, Ohio 


New Company 

Interests identified with the Mayflower Mutual In- 
surance Company of Columbus are sponsoring the 
Economy Insurance Company which is being organized 
under the laws of the State of Ohio. The new com- 
pany’s Articles of Incorporation, filed with the Ohio 
Secretary of State, provide for authorized capitaliza- 
tion of $100,000 and for the right to issue fire and 
virtually every other type of insurance coverage except 
life. 

The Mayflower Mutual Insurance Company, formed 
in August, 1937, is licensed to operate in the States of 
Indiana, Michigan and Ohio. Its underwriting is super- 
vised by John G. Case, Jr., secretary, who is also associ- 
ated with the Case & West Agency, at Columbus. The 
company’s board of directors includes three officials of 
the Capital Finance Corporation. 


EVANGELICAL MUTUAL Fire Insurance 
Company, Elgin, Illinois 
Reinsured 


All outstanding business of this small denominational 
mutual fire insurance company was reinsured with The 
3adger Mutual Fire Insurance Company, Milwaukee, 
Wis. under a contract approved on July 30, 1943. 

The Evangelical Mutual began business in March, 
1926 and confined its business to properties of ministers 
and members of the Evangelical Church in both pro- 
tected and unprotected areas. At the close of the year 
1942 the company reported total assets of $21,649. 
Net premiums written in 1942 amounted to only $2,176. 


EXCELSIOR INSURANCE Company of 
New York, Syracuse, N. Y. 


Royal-Liverpool Representation 


At the regular meeting of the Board of Directors 
held August 9th, Claude D. Minor, president of the 
Virginia Fire & Marine Insurance Company, Rich- 
mond, Va., was elected a director of the Excelsior 
Insurance Company of New York. 

(Continued on the next page) 
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BEST'S 
INSURANCE GUIDE 


KEY RATINGS 


Shows Both GENERAL POLICYHOLDERS’ 
and FINANCIAL RATINGS 


. of stock, mutual, reciprocal and Lloyds 
fire, marine, casualty and surety insurance 
companies operating in the United States, 
whether domestic or foreign! 


BEST'S GUIDE presents, instantly, a five-year 
financial and underwriting exhibit, a five-year 
comparative distribution of assets, classes of 
business written, where written and much other 
vital data for each of the above mentioned 
companies! 


Also, BEST'S GUIDE contains a list of ap- 
proximately 2,600 mutual fire and casualty 
insurance companies, giving principal figures 
on each company and including all county, 
township and district mutuals. 


All this information so necessary for the pro- 
tection of agents and their clients—only $5.08 
(including postage)! A small investment for 
immense security! Order your copy today! 


KNOW THE FACTS—AT A GLANCE! 


ALFRED M. BEST COMPANY, INC. 


HOME OFFICE: BEST BUILDING 
75 FULTON STREET, NEW YORK 7, N. Y. 








EXCELSIOR INSURANCE—Continued 


The Virginia Fire & Marine, recently purchased by 
the Globe Indemnity Company of the Royal-Liverpool 
Group, is the owner of 31.8% of the stock of the 
Excelsior, and it is as a representative of this interest 
that Mr. Minor is now a director. 


GENERAL EXCHANGE Insurance Corporation 


Motors Insurance Corporation, New York, N. Y, 
Automobile Experience 


The General Exchange Insurance Corporation, sub- 
sidiary of the General Motors Corporation, reports 
net premium writings for the first six months of 1943 
of $3,019,947, against $3,591,968 for the last half of 
last year, and $4,868,032 for the first six months of 
1942. Loss settlements and adjustment expenses this 
year were only 39.4% of $6,569,361 earned premiums, 
which compares with 55.0% on earned volume of 
$15,853,880 for first half of last year. 

The Motors Insurance Corporation, a companion 
carrier, had writings of $514,361, which compares with 
$545,148 for the final six months of 1942, and $629,034 
for the first six. Losses and adjustment expenses this 
year were equal to 38.4% on earned premiums of 
$785,583 ; last year’s first half loss ratio was 46.5% on 
premiums earned of $1,431,130. 


NEW JERSEY MANUFACTURERS Association 


Fire Insurance Company, Trenton, N. J. 
Dividend to Policyholders 


The Board of Directors of New Jersey Manufac- 
turers Association Fire Insurance Company has de- 
clared the regular 20% dividend, an extra 5% divi- 
dend, and a special extra 5% dividend, or a total of 
30% on net premiums received and to be received on 
policies written between October 1, 1942 and December 
31, 1942,.both inclusive. 

Approval of the three dividends has been received 
from the Department of Banking and Insurance. 


NORTH STATE Insurance Company, 
Charlotte, N. C. 


New Company 


This new company, the first fire insurance carriet 
to be organized under North Carolina laws since 1936 
is being formed by interests identified with the South- 
eastern Fire Insurance Company of Greenville, S. C. 
Articles of Incorporation filed on August 6th provide 
for the transaction of a general fire insurance business. 
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SPECIAL SERVICES 








BAUMANN, FINNEY & CO. 
Certified Public Accountants 


Insurance Accounting, Audits and Systems 
208 SOUTH LA SALLE STREET 
CHICAGO, ILLINOIS 
Telephone: Central 1370 








CHASE CONOVER & CO. 
AUDITORS AND ACCOUNTANTS 


135 SOUTH LA SALLE STREET 
CHICAGO 


Telephone Franklin 3868 





DALE & COMPANY 
LIMITED 
Cc. GILBERT ROSS, PRESIDENT 


COMPLETE INSURANCE SERVICE 
THROUGHOUT CANADA 
LLOYD’S AGENTS ... MONTREAL 


Offices at 


MONTREAL, VANCOUVER, TORONTO, 
WINNIPEG, HALIFAX 


Associate Offices 


Payne & Hardy, Ltd. Hamilton, Ont. 
David J. Morland, Ltd. North Bay, Ont. 


Wolfe, Corcoran & Linder 


Consulting Actuaries 
Auditors and Accountants 


116 John Street, New York, N. Y. 

















WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 


Telephone Barclay 7-3428 








HARRY S. TRESSEL 
Certified Public Accountant 


and Actuary 


10 8. La Salle Street 
Chicago, Ill. 


WINZER & CO. 
CERTIFIED PUBLIC ACCOUNTANTS 


29 SOUTH LASALLE STREET 


WOODWARD, RYAN, SHARP 
& DAVIS 


Consulting Actuaries 




















L. J. Lally Franklin 4020 











M. Wolf , A.A.LA, 6085 
N, A. Moscovitch, A.A.1.A. Bape 41 PARK ROW, NEW YORK 
W. H. Gillette, C.P.A. CHICAGO Telephone Barclay 7-4443 








The authorized capital of the company is $1,000,000, 
comprising 100,000 shares of a par value of $10 each. 
Subscriptions have been made for a paid-up capital 
of $100,000 and for contributed surplus of $50,000. 
The subscribers are Herman A. Moore, J. E. Burnside 
and H. A. Cathey, all of whom are officers of the 
Southeastern Fire Insurance Company, and the follow- 
ing:—M. G. Hollingsworth, Latimer Williams, Mrs. 
W. D. Kilpatrick, Virginia Wiley, Katherine Nowell, 
all of Charlotte, N. C., and Major C. Whitesides and 
A. Gilbert Ball, Jr., of Gastonia, N. C. 


OHIO Insurance Company, 
Hamilton, Ohio 


Capital Increase 


On July 7th the paid-in capital stock of the Ohio 
Insurance Company was increased from $200,000 to 
$500,000 by the sale of 6,000 shares of new stock, par 
$50, at $75 each, which also added an additional 
$150,000 to its surplus account. All of the new shares 
were sold to the Ohio Casualty Insurance Company, 
which owns all of the outstanding stock. 

The financial statement of the Ohio Insurance Com- 
pany as of June 30, 1943, showed total assets of 
$880,659, liabilities $295,360 and policyholders’ sur- 
plus of $585,299, which comprised capital stock 
$200,000, voluntary reserve $26,712 and net surplus 
$358,587. With the addition of $450,000 to its re- 
sources early in July, the company now has assets in 
excess of $1,300.000 and surplus to policyholders ex- 
ceeding $1,000,000. 
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QUINCY MUTUAL Fire Insurance Company, 
Quincy, Mass. 


UNITED MUTUAL Fire Insurance Company, 


Boston, Mass. 
Non-Assessable Policies 


Non-assessable policy contracts are issued by the 
Quincy Mutual Fire Insurance Co., Quincy, Mass., 
and United Mutual Fire Insurance Co., Boston, Mass. 
The 1943 Best's Insurance Guide indicates that policy- 
holders of both companies are subject to a contingent 
liability eequal to one additional premium, which is 
incorrect. The right to levy an assessment was re- 
scinded early in 1942. 


ST. PAUL FIRE & MARINE Insurance Company, 
St. Paul, Minn. 


First Half. Earnings 


Consolidated net earnings of the St. Paul Fire & 
Marine Insurance Company for the first six months 
of 1943 amounted to $2,293,989 or $14.34 per share, 
after provision for federal income and excess profits 
taxes of $1,210,597, equal to $7.57 per share. Before 
taxes, consolidated underwriting earnings were $2,292,- 
245 or $14.33 per share, and consolidated investment 
income $1,212,341, equal to $7.58 per share. Liquidat- 
ing value of the St. Paul’s stock as of June 30th, 1943, 
allowing equity in subsidiary companies, amounted to 


$303.67 per share. 
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168 members of its staff in the Army and Navy of the 
United States. | 












An imposing roster of employees who are Red Cross | C 
blood donors—one on six occasions, another on four, 
numerous others twice and many once. | a 


Other employees are serving outside of business hours | . 


as Red Cross Nurses Aids. st 

$ 
The regular purchase of War Bonds through payroll . 
deductions is universal throughout the company or- | ‘ 


ganization in the home office and in branch offices 
across the land. | 


As of January first the company listed among its assets | 4 
over nine million dollars in United States Government | C 
bonds. | . 





Its bonds and policies serve as stabilizers in these war 





years and its engineering department serves effectively 













in the prevention of accidents in war industries and C 
on government projects. C 
Ju 


MASSACHUSETTS BONDING «° INSURANCE COMPANY 


Home Office: BOSTON 
T. J. FALVEY, President 
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REPORTS ON 


COMPANIES AND ASSOCIATIONS 


ASSOCIATED INDEMNITY Corporation, 


San Francisco, California 
Sold to American Auto 


The American Automobile Insurance Company of 
St. Louis, Missouri, has puchased all of the stock of 
the Associated Indemnity Corporation and Associated 
Fire & Marine Insurance Company, San Francisco, 
California, for approximately $3,500,000. The offer 
to purchase, made by then undisclosed interests, was 
reported in our August issue. The companies were 
acquired by the American Auto as an investment and 
will be operated in San Francisco under .the same 
management as before. The Associated Indemnity 
enjoys a strong financial position and writes a sub- 
stantial volume of business, net premiums totaling 
$7,210,000 in 1942, including $5,385,000 of workmen’s 
compensation business, some of which is on a partici- 
pating basis. The smaller Associated Fire & Marine 
is in excellent standing, and while premium volume 
was only $223,000 in 1942, it has been increasing an- 
nually. 

The American Auto wrote $14,112,000 of premiums 
in 1942, principally automobile lines but including a 
growing amount of general casualty business. It owns 
and operates the American Automobile Fire Insurance 
Company, which had a 1942 premium volume of $4,- 
706,000. The combined 1942 premiums of the com- 
panies now under American Auto control were approxi- 
mately $26,000,000, while assets at year end aggre- 
gated $43,560,000. 


CONTINENTAL CASUALTY Company, 


Chicago, Illinois 
June 30th Figures 


Operating results for this company were favorable 
for the first half of 1943, substantial profits being 
reported. The company was able to increase its pre- 
mium writings, compared with the same period of 
1942, in contrast to the experience of the casualty 
business as a whole during the current year. 

An underwriting gain of $1,315,000, or 8.8%, plus 
an investment gain of $1,689,000, enabled the company 
to add $1,450,000 to contingency reserves and $233,000 
to surplus, after setting aside $1,025,000 for Federal 
taxes. Investment results were enhanced by a gain from 
appreciation of $1,263,000. Assets at June 30, 1943, 
were $51,146,000, capital $2,500,000, surplus $11,380,- 


FOR SEPTEMBER, 1943 











000, and contingency reserves $3,050,000. Net pre- 
miums written were $15,969,000 against $15,542,000 
in the same period of 1942. 


FIDELITY & CASUALTY Insurance Company, 
New York, N. Y. 


June 30th Figures 


The underwriting gain reported by the Fidelity & 
Casualty Insurance Company for the first half of 1943, 
before Federal taxes, is $2,667,000, or 16.3% of 
earned premiums. Investment income was $815,000 
and other investment gains $4,429,000. The company 
set aside $1,571,000 for Federal taxes and $675,000 
for dividends. Policyholders’ surplus advanced from 
$18,648,000 to $24,113,000 and special reserves from 
$1,068,000 to $1,119,000 during the half year, these 
figures being at actual market values. Net premiums 
written were $16,724,000, against $17,526,000 in the 
same period of 1942. 


GENERAL ACCIDENT Fire & Life Assurance 
Corp., Philadelphia, Pennsylvania 


June 30th Figures 


A remarkably low combined loss and expense ratio 
of 77.6% was reported for the first half of 1943 by 
the General Accident Fire and Life Assurance Corp., 
with the loss portion at 47.2% and expense ratio at 
30.4%, not including Federal income taxes incurred. 
Underwriting profit was $2,122,000, 19.2% of earned 
premiums, an unusually good result. Investment in- 
come was $504,000, and other investment gains were 
$1,549,000. 

At June 30th, assets were $46,047,000, while policy- 
holders’ surplus and special reserves, actual market 
values, totaled $23,513,000. This is an increase in 1943 
of $3,151,000, after a transfer of $600,000 to the Fed- 
eral tax reserve, and the remittance of $446,000 to the 
home office. Premium volume declined sharply, net 
writings of $9,500,000 being 20% under the first half 
of last year. 
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Do Bonding Business Wc¢hoat 
Bonding Experience, Through Our 





The big problem of the general casualty agent 


today is to find fast-selling, easy-selling income 
producers to replace other lost premium vol- 
ume. That’s the reason we introduced our 
new, simplified form of Honesty Bond for 
wartime selling. We knew that today’s rapid 
turnover of manpower and the hiring of 


unknown persons is creating a “market” for 
bonding among more and more employees. 
Our agents are enthusiastic about this simpli- 
fied form of bonding which enables them to 
profitably sign up prospects in as little time as 


they spend in selling regular casualty policies. 


Capital, $1,000,000.00 






)) “American Casualty Company 


OF READING e PENNSYLVANIA 


* 








H. G. Evans, President 


| CASUALTY ® FIDELITY © SURETY uM 


») 








INDEMNITY INSURANCE Company of North 


America, Philadelphia, Pennsylvania 
June 30th Figures 


This company added over $4,000,000 to its surplus 
during the first half of 1943, reflecting unusually favor- 
able underwriting and investment conditions. The 
six months’ gain from underwriting was $972,000, or 
10.4%, from which $694,000 was set aside for Federal 
taxes, plus $38,000 of tax charged to the investment 
account. The net gain from investments, before Fed- 
eral tax, was $4,197,000, due principally to appreciation 
of $3,307,000. Surplus increased sharply from $9,300,- 
000 to $13,481,000, and $300,000 was added to special 
reserves. Assets at mid-year were $47,562,000. Pre- 
mium volume for the six months was $10,357,000, 
against $9,494,000 in the first half of 1942, an excellent 
result, contrasted with the declining volume reported 
by most casualty companies. 


INTERNATIONAL REINSURANCE Corp6ration, 
Philadelphia, Pennsylvania 


Liquidation Continues 


The receivers for International Reinsurance Corpo- 
ration report that approximately 2,000 claims remain 
to be passed upon, and two ancillary proceedings are 
still in process of settlement. The receivers expect to 
close the ancillary proceedings in the very near future 
and are hopeful that it will be possible to make a dis- 
tribution to creditors early in 1944. 


MUTUAL BOILER Insurance Company of Boston, 


Boston, Mass. 
Examined 


The Massachusetts Insurance Department has filed 
a report of its regular triennial examination of the 
Mutual Boiler Insurance Company of Boston. The 
report is favorable, and shows a December 31, 1942, 
financial position as follows: Assets, $2,334,378 ; liabil- 
ities, $1,111,493; and surplus $1,222,885. The com- 
pany’s statement as of the same date had shown assets 
of $2,308,798, liabilities of $1,055,425, and surplus of 
$1,253,373. The differences arise principally from a 
corrected accounting for reinsurance transactions. 





BEST’S FIRE & CASUALTY AGGREGATES 
& AVERAGES is a vital necessity for com- 
pany executives, investors, agents, branch 
managers, brokers and students. Write 
for folders. 
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PEERLESS CASUALTY Company, 


Keene, New Hampshire 
Capital Increase 


This company has increased its capital stock by 
a stock dividend of $100,000, and at June 30, 1943 had 
capital of $750,000 and surplus of $750,000, in addition 
to special reserves of $70,000. 

The mid-year statement showed net premiums writ- 
ten of $808,000 against $873,000 in the same period 
of 1942. The underwriting gain before taxes was 
$153,000, and net investment gain was $68,000. The 
company set aside $80,000 in the half year for Federal 
income taxes. 


PIONEER MUTUAL Casualty Company, 
Columbus, Ohio 


Examined 


Marked improvement in the operations of the Pio- 
neer Mutual Casualty Company, Columbus, Ohio, for 
the period January 1, 1941 to April 30, 1943 over the 
condition found in the last examination (1940) was 
disclosed by the current report released by the State 
Insurance Department of Ohio. As of April 30, 1943, 
admitted assets were $70,105, total liabilities $52,975, 
and policyholders’ surplus $17,130. During the period 
under review there was a complete reorganization, a 
number of changes were made on the board of directors 
and the executive staff. Premium volume for the first 
four months of 1943 was $31,642, consisting princi- 
pally of accident and health $18,850, hospitalization 
$5,492, and automobile property damage $4,012. The 
examiner estimated the cost of liability claims at 
$8,515. However, the schedule “P” reserve was cal- 
culated to be $11,050 and this amount is reflected in 
the statement. 


PROTECTIVE HEALTH AND ACCIDENT 


Company, Des Moines, lowa 
New Company 


This company was licensed July 7, 1943, under the 
mutual casualty laws of Iowa. The officers are Clarence 
L. Landen, president and treasurer; Francis P. Mat- 
thews, vice president; J. Earl Thompson, vice presi- 
dent; Wilbur R. Irwin, secretary; W. Anderson, as- 
sistant secretary. The directors include the foregoing 
and H. W. Potter. 

The company is under the same management as the 
Protective Health and Accident Company, Omaha, 
Nebraska, and its officials are associated with the Secu- 
tities Acceptance Corporation, Omaha. The Omaha 
company specializes in writing accident and health in- 
surance on the lives of borrowers, and it is probable 
that the Des Moines company was organized for the 
same purpose. 
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AUTOMOBILE BURGLARY 
ah a | ___ BURGLAR! 


PERSONAL ACCIDENT 


PUBLIC LIABILITY 4 


FIDELITY BONDS -j - , 


f 
BOILER AND MACHINERY ® _WORKMEN'S COMPENSATION 


PLATE GLASS 


There’s More Business 
For You... 


Your premium volume today, is measured to a great extent 
by the type of co-operation and sales aids that your company 
can give you. 


The American Motorists agent is equipped for easier, more 
effective wartime selling because .. . 


AMICO is a multiple-line participating stock company pro- 
viding insurance protection at a saving under dividend-paying 
policies. This helps you get and hold the business and offers 
a strong sales argument. 


AMICO’s miscellaneous lines (new, broad forms of personal 
accident, comprehensive personal liability, burglary and other 
forms of insurance) are boosting agents’ premiums and 
opening opportunities for more business. 


AMICO’s advertising and plans of action set a course of work 
to do and tell how to regulate and route your calls to save 
time and tires. They reach the buying public and help you make 
insurance fit into a streamlined war budget. 


Find out about the franchise of this strong company in your 
community. Just write on your letterhead today. 


MOTORISTS INSURANCE COMPANY 


Jomes S$. Kemper, President 
Sheridan at Lawrence, Chicago, U. S. A. 





Chicago: Sheridan at Lawrence; New York: 342 Madison Ave.; Philadelphia: 
12 South 12th St.; Boston: 260 Tremont St.; Atlanta: 41 Exchange Place; 
Syracuse: Syracuse-Kemper Insurance Bldg.; Buffalo: Ellicott Square Bidg.; 
Los Angeles: 2969 Wilshire Blvd.; te Francisco: Russ Bldg. 
A NATIONWIDE COMPANY WRITING ALL FORMS OF 
CASUALTY INSURANCE AND FIDELITY AND 
SURETY BONDS 
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When you’re 
in Pittsburgh 
STOP AT 


he 
HOTEL 


PITTSBURGHE! 


Hub of Pittsburgh war activity—head- 
quarters for the Nation's “Busy People”, 
the big, new PITTSBURGHER is 
more than ever 1st choice of men and 
women who want to get things done! 


400 OUTSIDE ROOMS 
ALL WITH BATH & RADIO 


Singles $3.30 to $4.40 Doubles $5 to $6.50 


AKNOTT HOTEL | ff Jos.F Duddy, Mor. 
























ROYAL INDEMNITY Company, 
New York, N. Y. 


June 30th Figures 


The 1943 mid-year figures of the Royal Indemnity 
Company show the profitable underwriting results now 
general in the casualty business, modified by the heavy 
proportion absorbed by Federal income taxes. Under- 
writing gain before Federal taxes was $949,000, or 
11.5%, of which $427,000 was added to the tax reserve. 
A further Federal tax item of $115,000 was charged 
to the reported investment gain of $1,744,000, the 
latter figure including appreciation of $1,131,000. Divi- 
dends of $425,000 were declared, and the voluntary 
reserve was increased by $1,743,000. At mid-year 
assets were $42,766,000, capital $2,500,000, surplus 
$7,500,000 and voluntary reserve $7,016,000. Net pre- 
miums were $8,928,000, a decrease from $9,791,000 
in the half year 1942. 


STANDARD ACCIDENT Insurance Company, 
Detroit, Michigan 


June 30th Figures 


For the first half of 1943 the underwriting gain of 
this company was $1,255,000, or 11.8% of earned pre- 
miums, before taxes, while investment gain was $654.- 
000. These substantial gains required the addition of 
$1,200,000 to the reserve for Federal income and ex- 
cess profits taxes, and after dividends of $220,000, 
surplus increased from $8,631,000 to $9,121,000 dur- 
ing the period. Assets at June 30, 1943 were $37,427. 
232. Premium volume was $11,001,000, off slightly 
from the $11,574,000 written in the first half of 1942. 


UNITED STATES FIDELITY & Guaranty 
Company, Baltimore, Maryland 


June 30th Figures 


Total premium volume reported at $22,604,000 by the 
United States Fidelity and Guaranty Company, Balti- 
more, Maryland, held up remarkably well in the first 
half of this year because higher workmen’s compen- 
sation, general liability and miscellaneous writings off- 
set the lower premiums on automobile lines which 
currently are off at least 25% for the casualty business 
as a whole. Net writings for the same period in 1942 
were $23,400,000. Favorable underwriting registered 
a gain of $1,627,000 (before Federal taxes), or 7.7% 
of earned premiums in 1943, one point better than the 
results reported for the same period in 1942. Incurred 
losses this year were up nearly three points to 48.0% 
while expenses (before Federal taxes) were down one 
point to 40.7%. A tax reserve carried at mid-year 
totaled $4,138,000 and was $1,321,000 larger than re- 
ported in June 1942. Statutory unearned premium 
liability increased $1,363,000 to $20,241,000 and total 
admitted assets at convention values for securities were 
up $8,263,000 to $84,019,000 as of June 30, 1943. 

Policyholders’ surplus based on book value for 
stocks and amortized values for bonds was $21,461,000. 
As a conservative measure the appreciation in market 
value of stocks (plus profit of $168,000 from the sale 
of securities since December 31, 1942) has been set up 
as a reserve for fluctuation in market value of securi- 
ties which at June 30, 1943 stood at $2,265,000. Had 
actual market value been used for bonds and stocks 
and no reserve carried for fluctuation of security values 
at mid-year 1943, policyholders’ surplus would have 
oe $25,465,000 as against $21,750,000 at year-end 
1942. 





Weekly Bulletins—Fire, Casu- 
alty, General or Life—review 
all vital news of the insurance 
business. Instructive, concise, 
accurate and authoritative. 


$5.00 A YEAR 


BSUS His 
1B Ob be ON'S 


Special Agents Bulletins—Fire 
only—issued every two weeks. 
Digest of complete news, sales 


company changes. For special, 
state or general agents. 








$5.00 A YEAR 
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“The above discriminating list of clients recognize that an advertisement in BEST’S 
INSURANCE NEWS is a mark of distinction as only those companies which receive 
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@ After the war there will be new wonders of 
science and invention within reach of the 
American public. Brought within reach by the 
productive genius of American industry and 
the protective efficiency of insurance! 


For insurance protection is a stepping stone 
to higher standards of living. By guaranteeing 
future security, insurance enables people to 
release funds for immediate use. Thus it cre- 
ates a vast market for the products of Ameri- 
can industry. The result is greater employment, 
better wages, lower prices... higher living 
standards for all. 


Insurance, and the men and women engaged 
in extending its benefits to the public, has done 
much to improve the life and environment of 
the people of this country. It is now helping to 
win victory for the American way. And when 
the war is over, it will do its part in making life 
in America more comfortable, more enjoyable 
and more secure than ever before. 
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